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f. R. Hardy in New 
Book Views Future 
of Fire Rate Making 


Move for One Standard Policy 
Growing; Flat Commission 
Scale Is Favored 


ANALYZES RATE SCHEDULES 


Points Out Strong and Weak 
Points in Present Systems; 
Agency System Not in Danger 


Edward R. Hardy, author, educator, 
and for many years assistant manager of 
the New York Fire Insurance Exchange, 
has written a new book on the making 
of the fire insurance rate, published by 
The Spectator Company of New York 
City, in which he not only traces the his- 
tory of fire insurance rate making, but 
also gives his views of many current 
tating problems. Mr. Hardy has one of 
the keenest intellects in the fire insur- 
ance business, and his intimate contact 
daily for a quarter of a century with 
rate making problems gives a high value 
to the views which he expresses. 

Dealing with a few of the current 
phases of fire rating Mr. Hardy sees 
the movement for a standard policy for 
the country growing and full realization 
not far off; he regards the flat commis- 
sion scale as a solution of acquisition 
troubles; he finds no immediate sizns 
that the American agency system is t6 
be supplanted by some other arrange- 
ment; and he states that the rate mak- 
ing schedules in oneration today can 
never be made perfectly scientific but 


must be constantly changed to accom- 
modate business needs. 


Mercantile and Analytic Schedules 


After tracing the making of the fire 
rate from the time of the London fire 
in 1666 to the present time, Mr. Hardy 
devotes several chapters to describing 
the Universal schedule and the Analytic 
system and touches briefly on the 
schedules of FE. G. Richards and of 
Larter and Lemmon. 


“After the great fire of Chicago in 
1871 and the great fire of Boston of 
1872, the system of schedule rating was 
entirely overhauled and developed along 
new lines, especially to penalize features 
such as mansard roof, which the great 
fires had shown to be favorable to the 
spread of fire,” says Mr. Hardy. 

“The Universal Mercantile Schedule 
followed in 1902, and rapidly superseded 
the older methods of rating. While it 
superseded them, it was not coyprighted 
and changes could be made bv_ local 
bodies. The result was that, while the 
method was fairly uniform over those 
Parts of the country where the schedule 
was used, it was not the same in any two 
localities because of local treatment. 

“The analytic system developed sched- 
ule rating io a higher point of analysis 
than had been before attempted and has 
continued to do so, although in most 
Cities where the Universal Schedule is in 


(Continued on page 18) 


























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test 
of time! 144 years of successful business 


operation: World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


_ PHOENIX 


indemnity Company 


123 William Street, New York 


















































Increased Dividends 


The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of Iowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Home Office: Des Moines 
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Nation Needs More Life Insurance Agents 
W 


To serve this nation adequately there is need of a still larger army 
of capable, conscientious, industrious men and women, to supply the 
wondrous saving and protective service of life insurance to businesses, 
and homes, and individuals. 

A connection with this Company is especially attractive because of 
the quality of service alike to Agents and policyholders, because of the 
up-to-dateness of policy contracts, because of its Agency publications 
and advertising literature, and because the spirit of comradeship between 
Home Office and Field is very real. We have room for men and 
women who are content with nothing less than the best in equipment, 


service, and ideals. 
The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 
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Court Position In 
Beneficiary Cases 
Ruffles Attorneys 
Right to Make Changes Without 


Nullifying Exemption Stat- 
utes to Protect Family 





POWER OF APPOINTMENT 





Not Always Easy for Insured to 
Secure Co-Operation of Ben- 
eficiary 





There is a strong feeling among life 
insurance counsel that the courts have 
gone wrong in holding that the right to 
change the beneficiary in a life insurance 
policy virtually nullifies the exemption 
statutes in the states which for three 
quarters of a century have sought to 
protect the beneficiary’s interest in a 
life policy when such beneficiary is the 
wife, from the attacks of her husband’s 
creditors. 


Additional light on this general situa- 
tion is thrown by a letter which THe 
astern UNDFRWRITER reproduces in 
this article. It was written to trial 
attorneys in a case now pending in 
the United States Circuit Court of Ap- 
peals and seeks to draw attention to cer- 
tain principles governing a power of ap- 
pointment or a change of beneficiary, 
which, apparently, have not been empha- 
sized hitherto in arguments on the gen- 
eral subject. 


The Letter 


The letter follows: 
March 9, 1926. 

Dear Sirs—The right to change the 
beneficiary in a policy of life insurance 
is usually considered as in the nature 
of a power of appointment. Recently, 
in reading the decision of the Court of 
Appeals of New York in the case of 
Ward vs. New York Life Insurance 
Company, 225 N. Y. 314; 122. N. E. 207, 
the appropriateness of certain remarks 
by the court to the situation of a bank- 
rupt with a policy payable to his wife 
seemed quite strong as against the con- 
tention of the trustee that the exemption 
of the wife was destroyed because ot 
a retention of the right to change the 
beneficiary by the insured. The court 
said: 

“Tt must be admitted that, in a substantial 
sense, it is due to the act of the insured that 
the beneficiary becomes entitled to the proceeds 
of the policy. Without such act the latter would 
have no claim. What was said by Judge 
Cullen in Matter of Dows, 167 N. Y. 227, 231; 
N. E. 439, 441, when speaking of title under a 
power of appointment is auite as applicable in 
a case of .a designation of a beneficiary under 
an insurance policy. He said, ‘But whatever be 
the technical source of title of a grantee under 
a power of appointment, it cannot be denied 
that, in reality. and substance, it 1s the onsen 
tion of the power that gives to the grantee we 
property passing under it.’ Nevertheless. wit 
very limited exceptions, it has been held that 
the title of a grantee under a power of appoint- 
ment comes from the donor of the power eather 
than from the one who exercises it, (cases cited). 
and principles similar to those applied in the 
case of powers, we think. lead to the conclusion 
that beneficiaries like the respondents — 
their monev from the insurance compar 
ret from the insured who designated them. 
(Emphasis supplied.) f 

Please note the significance of the last 
sentence. In other words, when an in- 


(Continued on page 15) 
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THE 
LOWEST 
GUARANTEED BASIC 
LIFE INSURANCE 
RATES IN 
AMERICA 








HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 





“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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To Write $500,000 in 
Premiums First Year 


SUCCESS OF LETTERMAN & GATES 





Office Leads Several Companies in New 
York Field Although But Five 
Months Old 





Insurance has its share of business 
romance. To illustrate: take the career 
of Leterman & Gates, Inc., a brokerage 
frm on upper Broadway, which, al- 
though in business but five months, is 
going at a rate which will wind up the 
first year with $500,000 of premium in- 








Copyright Pirie McDenald 
ELMER G. LETERMAN 


come. Although the office has licenses 
for about twenty-five different com- 
panies, it is reported for February to 
be the leader in New York City of the 
Mutual Benefit, Massachusetts Mutual, 
The Prudential, and possibly one or 
two other companies. The office stands 
eleventh in the countrywide honor role 
for the month of the Mutual Benefit. 





ALBERT N. GATES 


Leterman & Gates, Inc., handles all 


branches of insurance including the 
entire lines of various covers of A. E. 
Lefcourt, a building genius who, start- 
ing out as a newsboy, became the leader 
oF the women’s garment trade, the third 
largest industry in the United States. 

n 1910, when the prestige of Fifth 
venue was seriously threatened, as the 
8arment trade was being conducted on 
oth sides of the Avenue between 24th 
and 32nd Streets, thousands of men 

(Continued on page 38) 











D. W. Carter, Secretary 








State Mutual Life Assurance Company 


of Worcester, Massachusetts 


Incorporated 1844 


The Company has recently introduced an exceptionally 
complete and practical 


Educational Course 


for the use of its Agents and those who contemplate 
entering the life insurance business. 


Stephen Ireland, Superintendent of Agencies 


B. H. Wright, President 














ENTERS GREAT BRITAIN 





African Life Opens Branch with Alex- 
ander Susman as Manager; For- 
merly with Equitable 





The African Life Assurance Society, 
Ltd., of South Africa has opened a Brit- 
ish branch, the manager of which is 
Alexander Susman. 

Mr. Susman began his career with the 
Equitable Life Assurance Society in 
England as an agent in 1898 and a year 
later went to South Africa. Eventually 
he became associated with the African 
Life and was made agency manager for 
the whole of South Africa. In that ca- 
pacity he organized local agencies from 
the Cape to the Zambesi. 

A board of directors for the United 
Kingdom has been created, the chairman 
of which is Maurice Jenks, a London 
alderman. Among others on the board 
is the Earl of Clanwilliam. 

The African Life is twenty-one years 
old and has funds of more than $16,000,- 
000. It was established in 1904 by I. W. 
Schlesinger, an important figure in 
South African industry. Its building at 
Cape Town is one of the most imposing 
there and was originally erected by the 
Mutual Life of New York. 


H. S. ROBINSON’S FUNERAL 
Bishop Brewster Officiates; Governor 
Pinchot of Pennsylvania One of the 
Honorary Pallbearers 





Bishop Chauncey B. Brewster, of the 
Episcopal diocese of Connecticut, offi- 
ciated at the funeral of the late Henry 
S. Robinson, who was president oi the 
Connecticut Mutual Life Insurance, in 
Hartford, last week. 

In the list of honorary pallbearers 
were eleven classmates of Mr. Robinson 
in the class of Yale, 1889. They are Gov- 
ernor Gifford Pinchot, of Pennsylvania; 
Samuel H. Fisher, of New York; Rob- 
ert W. Huntington, William B. Goodwin, 
William H. Corbin, George Washington 
Woodruff, of Philadelphia; Rev. Dr. 
Harry Lathrop Reed, of Auburn, N. Y.; 
Thomas Elliott Donelley, of Chicago; 
James Gamble Rogers, of New York; 
Professor Herbert A. Smith, of Wash- 
ington, D. C., and George Coggill, of 
New York. 

The active bearers were Governor 
Pinchot, Samuel H. Fisher, William H. 
Corbin, George Washington Woodruff, 
Rev. Dr. Harry Lathrop Reed, Thomas 
Elliott Donnelley, Lucius F. Robinson, 
Jr., and Barclary Robinson. 








Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit themselves that they may 
be competent to give sound advice to their 


clients along Life Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 








Can Spread Payments | 
Over Period of Year 


AETNA LIFE STOCK INCREASE: 


President Brainard in a Letter to Stock- 
holders Tells of Four Installment 
Payment Provisions 





As was printed in THe Eastern 
UNpDERWRITER last week, the capital 
stock of the Aetna Life is to be ir- 
creased from $10,000,000 to $15,000,000. 
It is now announced that payments for 
the issue of additional stock of the com- 
pany may be spread over a period ot 
one year, the directors having voted to 
divide the amount in four quarterly pay- 
ments. President Brainard in a letter 
to stockholders says in part: 

“I recommend to the stockholders of 
this company that its capital stoc’ be in- 
creased from the sum of $10,000,000, 
consisting of 100,000 shares of the par 
value of $100 each, to $15,000,000, con- 
sisting of 150,000 shares of the par value 
of $100 each; that said additional shares 
be offered for subscription to the stock- 
holders of record of this company at the 
close of business on the 30th day of 
March, 1926, in proportion to their hold- 
ings, at $200 a share; that all subscrip- 
tions for said shares be made at the of- 
fice of the United States Security Trust 
Company, Hartford, Conn., on or before 
the Ist day of June, 1926; that payments 
for said subscriptions be made in four 
instalments, as follows: 

“Fifty dollars a share on or beiore 
June 1, 1926. 

“Fifty dollars a share 
September 1, 1926. 

“Fifty dollars a share 
December 1, 1926. 

“Fifty dollars a share 
April 1, 1927. 

“That said 


on or before 


on or before 


on or before 


payments bear interest 
at the rate of 6 per cent per annum 
from the date when each of said pay- 
ments is due to April 1, 1927; that al) 
prepayments bear interest froin the next 
due date until April 1, 1927; that no 
fractional shares be issued, and that all 
fractional rights not combined by the 
stockholders and all shares not paid for 
in accordance herewith, be sold by the 
executive officers for the best interests 
of the company at not less than $200 
a share, and that said additional shares 
be issued as of the second day of April, 
1927, the same to participate in divi- 
dends, declared after said date.” 


$101,533,000 IN FORCE 





Bankers Reserve Life Extending Oper- 
ations; Did Well Last Year in 
All Departments 
The Bankers Reserve Life, of Omaha, 
Neb., has more than $10,000,000 of its 
resources invested in state, county, 
municipal and school bonds. The com- 
pany’s assets are in excess of $16,000,- 
600. Robert L. Robinson is president of 
the Bankers Reserve, which is a solid, 
conservative company. It will extend 
its operations somewhat this year and 
is now looking for good managerial tal- 
ent in three states in the East—Dela- 

ware, Maine and Vermont. 

During 1925 the company issued and 
revived $24,000,000, and its insurance jn 
force is $101,533,638 





EXPANDING AGENCY FORCE 
George Washington Life Appoints Gen- 
eral Agents in New Territories 
in the South 

In carrying out its policy of agency 
expansion, the George Washington Life 
of West Virginia has made several ap- 
pointments of general agents in terri- 
tory not heretofore actively covered. At 
Washington, N. C., Clifford E. Smith has 
been made general agent for the tide- 
water district of that state. R. G. 
Fisher is the new supervisor for north- 
eastern Virginia, with headquarters at 
Alexandria. C. A. Musselwhite has been 
appointed general agent at Greenville, 
NN... 
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DOES THIS REMIND 
YOU OF YOURSELF? 
ALWAYS RUNNING 
AROUND AND GETTING 
NOWHERE 





R aren’t you even running around 
() any more, but just sort of trundling 

along in deadening mediocrity? 
Outside the cage of the daily rut of the 
business circumstances into which you’ve 
fallen (because you didn’t make those cir- 
cumstances, you’ve let them engulf you) 
—stretch pleasant vistas of advancement, 
increased income and a broader happi- 
ness, based on better financial reward— 





apparently beyond your reach. 








If You Could Only Make A Decision! 


FEW MEN CAN! THAT IS WHY 
LESS THAN 5 MEN IN 100 MAKE 
$5,000 OR MORE ANNUALLY. 


IN THE BUSINESS OF LIFE INSUR- 
ANCE, “THE GREATEST IN THE 
WORLD”, 12 MEN IN 100 EARN 
$5,000 OR MORE. 


IN THIS ORGANIZATION, DURING 
THE LAST SIX MONTHS, 25 
MEN IN 100 EARNED AT THE 
RATE OF $5,000 OR MORE. 


Whatever your business, we don’t know 


of course, because THe astern UNDER 
WRITER is read by men in every endeavor— 
if you are making good, or if your present 
opportunity gives reasonable promise of 
not too distant future arrival, stay set. Vf 
it doesn't, if you’re in the cireular cage, up 
a blind alley or against a stone wall, and 
you are morally sure it isn’t your own 
fault and sure that you haven't just natur 
ally folded up and admitted yowre “licked” 

then we can consider your application to 
become a full time associate with us. 
readers are 


The majority of our some 


type of insurance people. To those who 
are full time life insurance associates of 
any company or agency, this little talk does 
not apply. It 
considerable number of 
SURANCE BROKERS. 
mate there are cight or nine thousand gen- 


does apply especially to a 
GENERAL IN- 


By a rough esti- 


eral brokers in the Metropolitan area. We 
figure that the total of all our contacts in 
knows half. that 


this office, number per- 


sonally. Therefore, we think we are in a 
fair position to make the following obser 
vations : 
(1) That 
approximately 


general brokers are 


one-half 


countless 


making their in- 


THE JOHN C. McNAMARA ORG 


Managers 


The Guardian Life Insurance Company 


of America 


(Established 1860 Under The Laws of The State of New York) 


25 Church St. 
Rector 7501-10 


“Builders of Successful Men” 


comes through life insurance sales, on about 
one-hfth of their time, the remaining four- 
fifths of their time producing only one-half 
of their incomes, and creating five-fifths of 
their overhead. 


(a) With some exceptions, the life in- 
surance commissions which make up 
one-half of such incomes in one-fifth 
of such time, are earned with a none 
too complete knowledge of life in- 
surance or its salesmanship. 


(b) General insurance capitai 


not only for personal but for business 


requires 


financing — office, clerical, steno- 


eraphic, advanced premiums,  ete., 
making a situation, wherein the gen- 
eral broker with limited capital is at 
with 
bigger competitors who in order to 


a disadvantage as contrasted 


swing a large account, can finance 
premiums indefinitely, make exhaus- 
tive engineering investigations for re 
duction of rate, ete.; whereas life in- 
surance exclusively requires less cap 
ial, only sufficient to properly finance 
personal obligations for the first /hree 
months — proper business expenses 
such as circularizing, advertising, etc., 
being financed by this office. 


Ce 


Both general iasurance and life in- 
surance requires technical knowledge 
as a foundation for proper salesman- 
ship. Life insurance is specialized, 
beginning to be designated by many 
as a profession; it is one line to 
learn, a big subject of course—but 
not a half a dozen big subjects, as 


Life 


Specialization. in all 


are a half dozen general lines. 
insurance is 
endeavors, the specialist is the more 


highly paid. 


(2) Can such a general insurance broker 
increase his life preportionately 
by a full application of his time? J/e can. 
Ife has too often written life insurance in 
the past haphazardly, by the “hit and miss” 
lack of method. If we induct him into the 
business here, he must operate a definite 
plan. 

Life result of 
bringing together life insurance knowledge 
properly presented, and selected contact of 
known purchasing power and need. We 
will absolutely guarantee to teach any man 

of such calibre that 


business 


insurance sales are the 


we would consider 
technical life insurance and 
how to use it non-technically with good 
sales sense. 


his application 


Every man has some natural 
contact, because this is a universal business. 
A general broker even of limited experi- 
ence, has the beginning of a clientele. We 
will not only guide the proper development 
of this contact, but guard that it is not 
spotled Dy premature activity savoring of 
commercialization. 

inysterious about the 
selling of life insurance. 


There is nothing 
It is our business 
and modestly we feel our place in the in- 
surance community establishes that we 
know the fundamentals of properly induct- 
ing men into life insurance, so that it be- 
their which 
makes us proud of them, and makes them 


comes business in a manner 


proud of themselves. 
YOU HAVE DECISION! 
Our Mr. 
New Development, will lay before you the 
facts. Without haste or 
your present 


Grant L. Hill, Supervisor of 
pressure, analyze 
situation, and determine 
whether there is any merit in our observa- 
THEN ACT! The coupon 
involves no obligation. Mail it, or tele- 


phone Mr. Hill. 


Detach and Mail 


ticns. below 


ANIZATION 


THE JOHN C. 


25 Church Street 


eicligii te Reroeela reser p.m. on 


McNAMARA ORGANIZATION 


New York City 


I will call upon your Mr. Hill at 


to learn more of your suggestion. 


New York 


PRGRC Sj. 0885656 
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Trust Agreement to 
Protect Stock Owners 





NOW USED BY LIFE COMPANY 





Aim Is To Prevent Company Being Sold 
to Promoters; Text of Agreement 


ublished 





One of the stock life insurance com- 
panies has in force among its stock- 
holders a trust agreement for protect- 
ing the company against efforts to ob- 
tain control of it by promotion interests 
who desire to make personal profits out 
of such a move. The agreement is un- 
usually -interesting and is reproduced 
herewith, with the name of the com- 
pany eliminated: 

This Agreement made this 8th day 
of Februry, ...., by and between the 


undersigned stockholders of the....... 
Lite Ingurance Go.,. Of..0..06000006 , a 
corporation of the State of.......... 5; 
(hereinafter called the stockholders), 
parties of the first part, .......... and 
Cee testa: e , parties of the second part; 
SS ee TOR CCGG O8iccscscacc A 


party of the third part, Witnesseth: 
WHEREAS, it is deemed advisable 


by the undersigned stockholders of 
WO ei ccaaaewoi Life Insurance Co., of 
Poet aaa , and for their mutual inter- 


est that the present policy of the 
company be continued and to that end 
it is desirable as being for their best 
interest as well as for the interest of 
said corporation that directors and of- 
ficers holding the same views shall be 
continued in office: 

Now therefore, in consideration of 
the promises and the sum of one dollar, 
each to the other paid, it is mutually 
agreed by and between the parties sign- 
ing this agreement as follows: 

First: Said stockholders hereby agree 
to deliver to the voting trustees their 
certificates of the stock of said........ 
Life Insurance Co. duly assigned to 
said voting trustees and in lieu and place 
thereof said voting trustees will deliver 
to the stockholders so transferring to 
them certificates as follows: 

Trust Certificate 

This is to certify that the under- 
signed, trustees, have received of...... 
céctificate fOr....<.:.. share of the capital 
Sticke OF W@i.<..268.% Life Insurance 
Co., a corporation of the State of...... . 
under the terms and provisions of an 
agreement bearing date, the 8th day of 
February, 1921, by and between the 
undersigned trustees and said........ _ 
and others as stockholders of said Com- 
pany, to which agreement reference is 
hereby made and which constitutes a 
part of this certificate. 

This certificate is transferable only 
on the books of the Trustees at the 
GCE OF tNOsscccsccneds Trust Co., of 
AOTC ey , by the the holder hereof in 
person, or by duly authorized attorney 
on surrender of this certificate properly 
endorsed. 

WITNESS the hands and seals of the 








Voting Trustees at ‘Pittsburgh this 

etereacres GEY Oleiccseecccc, ISO 
Setahdicekeide upus acess ae (Seal) 
Registered this..... Gav Of. s.<0:. > I cs 
re TRUST COLOR. ..«. 
WG isd waisinvetcle aie Registrar. 

SECRETARY. 
(Endorsed on back) 

For value received agra hereby 
sell, assign and transfer unto.......... 
Trust Certificate for........shares of 


the Capital Stock represented by the 
within certificate, and do hereby irre- 
vocably constitute and appoint........ 
attorney to transfer the said Trust Cer- 
tificate on the books of the within named 
Trustees, with full power of substitu- 
tion in the premises. 
DAtED 4 6 daiecsrnscelGe 


_ Second: This Voting Trust shall con- 
tinue for a term of five (5) years unless 








Phone 
Cortlandt 2030 








Page 5 
voting trust certificates assenting 
thereto. 

Ninth: If at the expiration of this 


Ask Your Prospect — 


“Will your widow have the same 
sort of Monthly Income that 
your wife has?” 


BALDWIN 


of the 
NEW ENGLAND MUTUAL LIFE 


“For seventeen years the brokers’ office” 


5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 








sooner terminated as hereinafter pro- 
vided. 

Third: At the expiration of this Vot- 
ing Trust, stockholders who have de- 
posited their certificates as herein 
provided, holders of Trust Certificates 
in the form aforesaid, will, upon per- 
senting to the Trustees the trust cer- 
tificates then owned by them, be en- 
titled to receive a certificate or certifi- 
cates for fully paid share of $10 each, 
of the capital stock of the........ Life 
Insurance Company of America, for the 
number of shares of stock deposited 
by them under this agreement, and in 
the meantime to receive payments equal 
to the dividends, collected by the under- 
signed voting trustees upon a like num- 
ber of shares. Until the actual delivery 
by said voting trustees of such stock 
certificates, said voting trustees shall 
possess and shali be entitled to exer- 
cise all rights of every name and nature, 
including the right to vote with respect 
to any and all such stock. 

Fourth: On the Ist day of March, 
1926, said voting trustees shall make 
delivery, tc the holders of said voting 
trust certificates upon the surrender of 
the same, of certificates of stock of the 
casiae Came Insurance Co. for the num- 
ber of shares represented by said voting 
trust certificates. Said voting trustees 
may, however, make delivery of such 
stock certificates at any time prior to 
the Ist day of March, 1926, with the 
consent of the holders of at least two- 
thirds in amount of said stock trust 
certificates issued by the undersigned 
voting trustees. 

Fifth: Any voting trustee may at 
any time resign, by delivering to the 
other voting trustees, in writing, of his 
resignation, to take effect ten days 
thereafter, and in every case of death, 
resignation or inability of any voting 
trustee to act, the vacancy so occurring 
shall be filled by the appointment of a 
successor or successors, to be made by a 
majority of the other voting trustees 
by written instruments, duly executed 
over their signatures. The term, Voting 


Trustees, as used herein and in said 
certificates shall apply to the parties of 
the second part and their successors 
hereunder. 

Sixth: The action of a majority of 
the voting trustees expressed from time 
to time at a meeting shall constitute the 
action of the voting trustees and have 
the same effect as if assented to by all. 
The voting trustees may adopt their 
own rules of procedure. 


Suitable Directors 

Seventh: In voting the stock held 
by them the voting trustees shall exer- 
cise their best judgment from time to 
time to select suitable directors, with 
the right to vote for themselves or any 
of them, to the end that the affairs of 
Ors. oedae% Life Insurance Co. shali 
be properly managed, and in voting 
upon other matters which may come 
before them at any stockholders’ meet- 
ing, will exercise like judgment, but 
they assume no responsibility in respect 
to such management, or in respect to 
any. action taken pursuant to any votes 
so cast, and no voting trustee incurs 
any responsibility by reason of any 
error by law or any matter or thing 
done or omitted under this agreement, 


except for his own individual mal- 
feasance. 
Eighth: The voting trustees will 


not, during the pendency of this agree- 
ment, vote in respect of the shares of 
the capital stock of the.......... Life 
Insurance Co. held by them to author- 
ize any additional mortgage upon the 
property of the said.......... Life In- 
surance Co., nor to create any obliga- 
tion or indebtedness that will prejudice 
the rights of the holders of said trust 
certificates, nor to authorize any in- 
crease in the amount of the stock of 
GANEs o cedeenns Life Insurance Co., nor 
sell or reinsure the business of the 
Company, except with the consent, in 
each instance, of the holders of a ma- 
jority of the whole amount of the trust 
certificates for said stock as expressed 
by writing by the owners of the said 








Seventy-five 


Springfield, Massachusetts 





the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 

During all these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 








Organized 1851 














voting trust, viz., upon said first day of 
March, 1926, it is the desire of the ma- 
jority in interest in said trust to continue 
the same for a further period of five 
years, and of the undersigned as holders 
of said voting trust certificates, who do 
not so desire to remain in the trust 
hereby created, do hereby agree to give 
the voting trustees the first right to 
purchase the stock to which they may 
be entitled by virtue of this agreement 
at the price of Twenty ($20) Dollars 
per share for the use and benefit of the 
remaining parties interested in this vot- 
ing trust. 

Tenth: During the continuance of 
this trust the certificates for the shares 
of stock held by the Voting Trustees 
under the terms thereof shall be de- 


posited with the.......... Trust Com- 

pany, of.......... , which shall also act 

as registrar of the Trust Certificates. 
Eleventh: This agreement may be 


simultaneously executed in several 
counterparts, each of which so executed 
shall be deemed to be an original and 
such counterparts shall together consti- 
tute but one and the same instrument. 

THIS AGREEMENT to be binding 
upon the heirs, executors, adminis- 
trators, successors and assigns of the 
parties thereto. 


IN WITNESS WHEREOF, Stock- 
holders and Voting Trustees have here- 
unto set their hands and seal, and the 
Shikacenes Trust Co. has caused its cor- 
porate seal to be hereto affixed, duly 
attested by the signatures of its presi- 
dent and secretary, the day and year 
first above written. , 


1921. 
bs icnduws Trust Co., Registrar. 
Gentlemen: Enclosed find stock cer- 
tificate No...... SOO. lei shares of the 
capital stock of the Life In- 


surance Co., in lieu of which you will 
issue and mail to me a Trust Certificate 
for a like number of shares, as pro- 
vided in Trust Agreement, dated Feb- 
ruary 8th, 1921, between stockholders 


Cae | ee re Life Insurance Co., 
party of the first part, <5. 6ccccccanccs 
rere Voting Trustees, parties of the 
second part, and.......... Trust Com- 


pany, Registrar, party of the third part. 





PAYROLL VS. GROUP 





Summing Up of Two Coverages Made 
by Mutual Life Insurance Company 
of New York 


The Mutual Life in a recent issue of 
“Points” makes a comparison of Pay 
Roll Deduction Insurance with Group 
Insurance. It sums up as follows: 


(1) Group Insurance is cheap tempo- 
rary insurance for those who can’t af- 
ford anything else (except industrial 
policies). Pay-Roll Deduction Insurance 
is a convenient system of regular per- 
manent insurance for’ those who can 
afford to carry it. 


(2) Group Insurance is takef by and 
controlled by the employer. Pay-Roll 
Deduction Insurance is taken by and 
controlled by the insured. Employer 
has no knowledge of details other than 
amount of premiums. 


(3) Group Insurance is limited to 
small amounts. Pay-Roll Deduction In- 
surance, when subject to medical ‘ex- 
amination as in the Mutual Life, is ob- 
tainable to the company’s limit. 


(4) Group Insurance terminates with 
employment. Pay-Roll Deduction In- 
surance does not. 


(5) Group Insurance being non-medi- 
cal requires a large number to be in- 
sured and at least 75 per cent of the 
whole number of employees. Pay-Roll 
Deduction Insurance, when on a medi- 
cal examination basis, can be applied to 
a single employee. 
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Acacia Mutual Life Association 


YEAR 


1913 
1918 


1919 
1920 


1921 
1922 


1923 
1924 


HOMER BUILDING 


An Institution—Not a Commercial Company 





Summary of Annual Report as of December 31, 1925 











ASSETS: 
First mortgage loans on improved real estate................. 0.000 ccc cee eeeeeuee $9,190,163.22 
EI ER TAY 5 ele RE A 31.7, heen PUR Pee MeN ee A eee ne ry ae 712,857.86 
EE ei he Na he OS Ren ied Rah oa ii, Daily gy ctuigien «aaa yr’ ern ORAL e 915,980.00 
meen Rn PNUD PMN ED RDI NNR i pbs: coo do bd SRR SES BOREL Ma S aeons a 549,182.11 
Per Is HOS OUD E EIN OU TINSNUE 5 fo5 5p sco O.a. «foes oor: dog Boao 0 che dlvwaee sek Sieh eaecan le 2,157,439.82 
Net premiums in process of collection....................0. 0.0 cccecccceeecececues 1,874,804.65 
PRU IEE: gs ere rae Renee eee bee hahaa Re he, so ae 295,516.27 
I 6s: 0 5 sie cts ec alk uote hakicn nda be aan $15,695,943.93 
LIABILITIES: 
Policyholders’ dividends not yet due.................... 000 c cc eeeeues $322,988.98 
WeDOOEWO Tar GRO GOCPIIIG «oo. 5.6.5 ok 05k cece din se teccectasdedensveeave 119,000.00 
Premiums and interest paid in advance.......................-...005. 147,378.20 
PLR PESMPREEGNED spins cleo’ cin hbase ire ound Sa ee es Eo aresioe a ee 98,535.66 
————— 687,902.84 
BALANCE TO PROTECT POLICY CONTRACTS: 
Legal reserve requirement—American Experience Table of Mortality 
and 314% interest on all policies...................cccccccccccees $13,701,771.94 
NINUND <a gsi sin sek vis lee oath ors eens AN GAINS SRA os erm se eee 1,306,269.15 
$15,008,041.09 
ANOTHER YEAR OF GREAT PROGRESS 
er sy MANAGES RNIN PSION ac p'5 as dik Rides ress a ast bigs esis 8 SPs RNa we Braemar Mela doaeS $37,380,600.00 
WE tas iS ea thin BAEP AUAESO SAUNA MONMOD 6 ¢ 5:5 io lalla: 1s rd oa ba alow aloe oww lg ® p0la Gipus Ma sm oer oeoante ducks 21,520,336.00 
Insurance in force December 31; 1925... ........... cc ccc sccccccccccecveceseceuvece 196,145,636.00 
Dividends paid or credited to members..................... 2.0... cece eee e ec eeees 770,010.66 
Daa i ard mires aterced pee greet Gos aie OS ree Riven isis Bthaa VON Het Dane seater een ee NS 15,695,943.93 
Sata as Oia MARIO =o s5s5 rs eiscia eset ods 6 old 9 DIe e894 aes BiaTa AMG Salem Rea ASU Smal eS 3,330,128.61 
a ee Rh CM 1.0500 isa tan omic he ea a oe rah a GU aire iach ae Aad ots es 2,977,380.59 





A Mutual Old Line Company — Limited to Master Masons — Conducted for 
the Sole Benefit of Its Members and Their Beneficiaries and Not for Profit. 


PROGRESS DURING THE PAST TWELVE YEARS 





ASSETS SURPLUS 
IN FORCE END OF YEAR 
$437,290 $10,803 $7,016,775 
1,721,058 55,696 
2,220,990 70,013 
3,084,141 80,986 
4,613,495 316,961 101,222,295 


6,828,345 748,407 122,685,100 
9,417,807 971,438 152,190,700 


12,365,815 1,248,501 174,625,300 
1925 15,695,944 1,306,269 196,145,636 


WATCH US GROW 


Acacia Agents place more insurance per capita than agents of any other Company. Our 
Ideal Monthly Income Agency Contract appeals to high class salesmen who have chosen 
life insurance as a permanent profession. Continuous renewals assure a pension in 
old age. 

We have openings for agents who will not permit a man to lapse a policy in any old-line 
company to take one in ACACIA, regardless of its superior advantages. Learn what 
real Home Office cooperation means, write to 


WILLIAM MONTGOMERY, President 





INSURANCE 


24,044,612 
37,657,924 


71,097,545 


WASHINGTON, D. C. 
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The Hartford of the South 





Greensboro, North Carolina, Is Home of Six Life Insurance 
Companies and Five Fire Insurance Companies; Brief 
Sketch of the Companies; Jefferson Standard 
Life Has Club House for Employes 


By John W. Cannon 


Hittin’ Dixieward—or through that 
part of the Southland comprising the 
Carolinas—one is attracted by the pro- 
gressive atmosphere surrounding what 
has become the “Hartford of the South” 
—Greensboro, N. C. This city of more 
than 50,000 people is thoroughly insur- 
anceized. It is the home office of six 
life insurance companies—the Jefferson 
Standard, the Pilot Life, the American 
Mutual, the Business Men’s, the Gate 
City Life and the Greensboro Mutual. 

Then there are five firetinsurance com- 
panies with home offices in Greensboro— 
The Dixie Fire, and the group of four 
offsprings of the old Southern Life and 
Trust Company, now the Pilot Life In- 
surance Co.—namely the Pilot Fire, the 
McAllister Underwriters, the George 
Washington Fire, and the Greensboro 
Fire. 

The Jefferson Standard 

Traveling Atlantaward over the 
Southern Railway, when approaching 
Greensboro, N. C., the first thing visible 
is the fine home office building of the 
Jefferson Standard Life. Looming sky- 
ward seventeen stories this structure 
far outstrips anything in size in a city 
which in the past fifteen years has grown 
from a country town of 15,000 inhab- 
itants to its present proportion, housing 
more than 50,000 people. 

The Jefterson Standard Life is the 
langest financial institution in North 
Carolina, and one of the largest in the 
entire old Southland. Insurancewisc it 
is the second largest in the South doing 
a life insurance business, with $265,817,- 
777 of business in force at the close of 
1925. Figured on the basis of ordinary 
life insurance only the Jefferson Stand- 
ard Life is the largest in the South. Its 
assets at the end of 1925 amounted to 
$31,239,269. 

The Jefferson Standard Life began 
business in 1907. In 1912 a consolidation 
was effected with the Security Life and 
Annuity Co. of Greensboro. At the 
same time the business of the Greens- 
boro Life Insurance Co. of Greensboro, 
was re-insured. In 1924 the business of 
the Carolina Mutual Life, of Raleigh, 
N. C. was taken over. 

During the life of this company and 
particularly under its present manage- 
ment a fine agency plant has been built, 
which is producing business at a clip 
better than $60,000,000 a year. 

The Pilot Life 

It is estimated that the six life insur- 
ance companies maintaining home office 
in Greensboro put into force more than 
$100,000,000 of business in 1925. The 
Jefferson Standard Life, and the Pilot 
Life, both turned in record breaking 
productions. The gain in insurance in 
force of the Jefferson Standard Life in 
1925 was seven per cent over the pre- 
vious year, while its assets increased 
more than $4,000,000. 

About five blocks away from the tow- 
ering home of the Jefferson Standara 
Life, is to be found the home office of 
the Pilot Life. This company has more 
than $72,000,000 of business in force. Its 
business in, 1925 showed a gain of more 
than thirty-four per cent over the pre- 
vious year. In the past five years the 
life insurance reserve fund of this com- 
pany has increased from $3,000,000 to 
well over $6,000,000 while its income has 
increased from $1,800,000 to approxi- 
mately $2,800,000 a year. 

‘ Other Life Companies 

Organized under the laws of North 
Carolina in 1890 as the Worth-Wharton 
Real Estate & Investment Co. this com- 
pany became the Southern Life & Trust 
Co. and later was changed to the Pilot 
Life Insurance Co. in January, 1924. 


The Business Men’s Insurance Co. was 
organized in 1910 as the Business Men’s 
Mutual Casualty Co. In 1917 its name 
was changed to the Business Men’s 
Mutual Life and Casualty Co. The com- 
pany writes both ordinary and industrial 
life insurance and health and accident 
insurance. 

In 1911 the Gate City Life Insurance 
Co. was organized. Its original title was 
the Gate City Life antl Health Insurance 
Co. The company writes both ordinary 
and industrial life insurance and health 
and accident insurance. 

The Greensboro Mutual Life, was or- 
ganized in 1914 as the Union Mutual 
Life and Health Insurance Co. Its name 
was changed in 1923. The company 
writes life insurance and commercial 
health and accident insurance. 

With the rapid growth of the two 
leading life insurance companies and the 
widespread activities of its fire insurance 
companies the fame of Greensboro as an 
insurance center is mounting. There is 
a tugging at the leash which had bound 
] 


With that end in view the Jefferson 
Standard Life has purchased several 
hundred acres of land about six miles 
west of the city of Greensboro, which 
has been made into a country club for 
the benefit of its employees, and friends 
of its employees. 


Making Life Worth Living 


On this tract of land there has been 
built a commodious clubhouse with all 
city conveniences in the way of lights 
and water and a fine ballroom. In one 
end of the ballroom is to be found a 
great chimney and fireplace of artistic 
design, built of native stone. The win- 
dows of the ballroom overlook an arti- 
ficial lake of considerable size built by 
the Jefferson Standard Life as part of 
this play ground. 

In winter evenings there is kept burn- 
ing in the old colonial style fireplace big 
logs of wood cut from a nearby forest, 
and around this fireshrine many parties 
of insurance people gather from time to 
time to enjoy either a dinner or dance, 
or both. 

Improved roads lead from Greensboro 
to this property of the Jefferson Stand- 
ard Life, and no employee of the com- 
pany ever lacks a way to get to the 
playground. If he or she has no car, 
they hop in with fellow-workers bound 
to the clubhouse, whether it be the 
filler of ink stands, or Julian Price, 
president of the company, or any of the 
other officers, and are made to feel 


thoroughly at home during the trip. 
In the summer time when the temper- 








Baseball Team 


In addition to the contests in which 
all the office population takes part the 
Jefferson Standard Life has a baseball 
team which is a member of the Business 
Baseball League of the City of Greens- 
boro. The members of this team are 
picked according to their ability to toss 
and hit the horsehide without regard to 
position in the staff of the company. 
Although to be a member of the team, 
one must be an employee of the 
company. 


Fine as the esprit de corps in the 
family of the Jefferson Standard Life is, 
and notwithstanding that company has 
the tallest building in Greensboro, it has 
no monopoly on the good-will of em- 
ployees, for to be a member of the force 
of the Pilot Life Insurance Company is 
to be a happy individual. Picnics 
arranged for the entire office force of 
the Pilot Life are not unusual. 


Annual Trip to Pilot Mountain 


Once every year the entire office per- 
sonnel of the Pilot Life is bundled into 
private and special cars and taken to 
Pilot Mountain, the famous North Caro- 
lina Hill, a distance of about fifty miles 
from Greensboro, for which the com- 
pany was named. The Pilot Life policies 
are all engraved with a fine view of 
Pilot Mountain and all of the company’s 
stationery is embellished with the Pilot 
Mountain trade-mark. 

The lite of the Pilot Life extends back 
to 1890. During its first twelve years of 








Airplane view of Greensboro, N. C., looking west. Jefferson Standard Life Insurance Company building in foreground. 


them to the territory below the Mason- 
Dixon line and at any time it is expected 
that states north and east and west will 
soon be added to the territory in which 
these companies operate. Both of the 
two larger life companies have maturing 
plans to this end. 
Cummunity Center Idea 

But, the insurance companies main- 
taining home offices in and operating 
from Greensboro are returning to the 
community more than the dividend 
checks paid to their respective stock- 
holders; more than the huge sum in- 
vested in southern enterprises, most 
varied in character, and even more than 
the scheduled benefits allowed to the 
thousands of policyholders of the com- 
panies in the southern states, as well as 
in other states. 

The home offices of the larger com- 
panies have become live community cen- 
ters and around them have grown up a 
spirit something akin to that which is to 
be found in institutions of learning. 
Once an employee of either one of these 
companies, one never loses loyalty to its 
principles. 

One of the things that the officers of 
all the Greensboro companies strive at 
all times to gain and to hold, is the 
fidelity of the people working for that 
institution from office boy to president. 


ature climbs up to a point making offices 
monotonous for more than eight hours 
a day, the employees of the Jefferson 
Standard Life get themselves to the 
clubhouse and into bathing suits {as 
rapidly as possible, and find immediate 
relief underneath the oaks lining its 
shore, in the waters of the improvised 
lake. They are prone to paddle about 
in the lake until the chill of the water 
begins to pucker up their fingers and 
darkness settles over the Carolina hils. 
And if the bathers have not sufficiently 
cooled themselves of the thoughts of 
typewriters and the heat of an oppres- 
sive day by the time darkness comes 
upon the lake, electric lights stationed 
conveniently make it possible for them 
to continue in the water on into the 
night. 

During afternoons the tennis courts at 
the Jefferson Standard Life Club, and 
the baseball diamond, are scenes of great 
activity. The Jefferson Standard Life 
has arranged with the head of the 
Greensboro City Park and Playground 
Commission to take over the recreation 
end of the life insurance company, and 
see that its members are kept physically 
fit. A fine schedule of games and con- 
tests to suit the physical needs of every 
individual that works for the Jefferson 
Standard Life has been arranged. 


existence it did a general financial busi- 
ness including real estate, loans, fire in- 
surance and banking. In 1903 the man- 
agement decided to do a life insurance 
business and the activities of the com- 
pany were divorced and made into sev- 
eral companies, the Pilot Life carrying 
on the business of life insurance in a 
very aggressive way while the fire insur- 
ance’ and banking business is carried on 
by other affiliated companies. 


The accompanying airplane view of 
Greensboro, looking west, gives a splen- 
did idea of the development of this 
thriving North Carolina insurance cen- 
ter. The seventeen-story structure of 
the Jefferson Standard Life is readily 
s€en in the foreground. 





SPANISH PENSIONS PLAN 


The Spanish government is studying 
an insurance plan for state pensioners, 
with a private company assuming the 
obligations at present carried by the 
government itself. There are 170,000 
pensioners who cost the state 100,000,000 
pesetas annually. The government hopes 
to effect considerable economy and pre- 
vent a drain upon the public treasury 
without any injury or loss to the 
pensioners concerned. 
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386,843 Converted War Risk 
Policies Are Now In Force 








General Frank T. Hines, Director of the Veteran’s Bureau, in presenting a 
statement of the financial conditions of the United States Government Life Insur- 
ance Fund as of December 31, 1925, which represents converted policies only, directed 


attention to the following items of interest: 


1. The number of converted policies in force total 386,843, representing $1,563,- 


588,221.75 of insurance. 


2. The assets of the fund total $181,427,825.43, showing an increase during the 


year 1925 of $41,216,560.02. 
3. The total benefits paid to date amount to $45,505,686.86. 


4. The investments of the fund, as provided by law, consist of Federal bonds, 


Bonds of Farm Loan Banks and policy loans. 


lhe rate of interest earned on mean assets for the year 1925 is 4.60 per cent. 


6. The premium and icterest income is slightly less than 
The following tabulation shows the condition of the fund: 





$4,000,000 monthly. 


























/ 
INCOME 
Smuger Astets Wecentber Sl) 1928 .o.oisisivcsc'cssoncwiecdweesccesinas $137,564,186.64 
PENIS: cogs + ceGwnueNns ReGen see ee iocikaneeeceS $40,978,147 .22 or 
Ce ey ee re een SpubbaNeaeeesauKiuosebes 6,608,550.63 
Increase Ly amortization of bonds............... ais 198,162.21 
Divide nds de posited by policyholders $0000 6S 6 cen ee 26,440. 34 
Received from United States on account of the 
extra hazards of military and naval service...... 4,343,604 .07 
Consideration for supplementary installments con- 
PRUE RIPE EINE eb ra Laka ans abnic 3,316,978.84 
NEE. inns cd Seautanoe se pees eae uses soa dos 79,776.98 
MUNG AMOOMIE) 5 cbbe6seknees euekeweueg ress eoanee Shensanenaane 55,552,660.27 
PT acduResy see esteese eee (paienencaeaeeakacsese ness $193,116,846.91 
DISBURSEMENTS 
Claims (Death and Total Permanent Disability).... $7,350,917.72 
Natural Matured Endowments...............ecceee 12,000.00 
NIE RR a oN ale 2,733,629.50 
Accrued interest on bonds purchased.............. 357,693.75 
Premiums refunded, disapproved applications, and 
Premiums Paid IN AAVANCE. .....cccccccccecsvcces 154,385.91 
Dividends paid policyholders...............ecceeece 2,798,258 .95 
Paid on supplementary installment contracts under 
fas Saeeiice eae eon SE ETE een re ee ae 1,337,504.08 
Other: Mishburvements «56.6 oicccssecovevcvcesevcecece 78,298.20 
IE ER MOUIR RENTON. oo wich cucais cosines tated kana kwandioxcoolas 14,822,688 .11 
PMNDD Sc cree catatucessaestaetakeneereee SOE, ET ee $178,294,158.80 
ASSETS 
Ledger Assets 
Book value of bonds, amortized (market value 
DAMP MRIS Die oie odin ots oko inade OeeEe EL Kho obed $161,274,735..84 
ee er POT ree Pa ee een er wea 14,849,464.28 
Cash on hand and in U. S. Treasury ($1,100,000 of 
this item in process of investment)............... 2,769,856. 85 
_ Total Ledger Assets as per “Balance” under Income and 
DPMIEUOINO IER otis tebe con SOL hick oka Re Ne cree in ere Lm Tas 178,294,158 .80 
NONLEDGER ASSETS 
Interest accrued on bonds and policy loans......... $2,435,017.51 
Premiums Gme (grace period) ..c.cccccccssccccccces 202,328.90 
Premiums in course of collection through Govern- ‘ 
MORE “ROOIRELIIEIE io sisson ee vice ws ckSdede ccc. « 150,769.14 
Due from United States on account of the extra 
hazards of military and naval service............. 320,182.28 
PM POS ros6 cots ce mes ee x coesancubseleo: pine 25,368.80 
PO I NR isi Siicdscisiivetiabercineaciedcesss 3,133,666 .62 
matal Aeeete soi ckasek cei ks bist SWUNG eb nieg ences $5 $181,427,825 .43 
LIABILITIES 
he CE ee TP ey ee $158,322,309.00 
Present value of future installments on claims..... 8,908,167.00 
Claims in process of settlement.................... 1,250,551 .07 
Premiums paid in advance.......2...scccscccscscecce 6,384,818.88 
Dividends deposited, with interest.................. 61,479.55 
Advance payments from War’ Department......... 132,477 .54 
Apportioned for payment of dividends.............. 3,300,000. 00 
NNN 4 uccunniexcennebimnercéuiinantalaacs 128,863.34 
RIROMIENION EONOB. 5.65 55ac6 edge ensenecs eck Geek 2,934,159.05 
PEE DN NGeh Sicsichiskekcicen te tégwenduiess aeeks - $181,427.825 .43 
few snbaratioe in W928 366 oi doscsdskkvcshsens SOO err rrr -» $179,964,265.00 
POL AIL OMCICS AE GEOR oo. 55 occan caredenewciosucscaces olen. f 386,843 
Total amount of insurance in force.......cccccecccccccccccece eee 1,568,588,221.75 
Total Canims wwarded 40 Gates osciecceccccscesececcecce iineaeasaw ae ae 7,507 
Yotal amount of claims awarded to date..........ccececeececctecse 29,821,852 .92 
Total amount of matured endowments..........ccccecccccccce oc 16,000 00 
Total Benefits paid to date “s ‘ 


Ek og Ae sda oS pha oo be Ok sche oh be wR SS ee eras 


45,505,686. 86 
181,427,825 .43 





OBSERVES 10TH ANNIVERSARY 





Louis L. Lane of Equitable Society 
Honored at Birthday Luncheon; Has 
Never Failed in His Quota 


The thirty leading agents of the Louis 
Lane Agency, Eguitable Life Assurance 
Society in New York, met at luncheon 
last Friday at the Hotel McAlpin as 
guests of Manager Lane to celebrate 
the tenth anniversary of his appointnient 
to managership. Mr. Lane’s two sons, 
Mervin L. Lane, now a manager himself, 
and Frank L. Lane, both of whom were 
formerly agents under him, were also 
present. Inspiring addresses were made 
by Vice-president Frank H. Davis and 
Second Vice-president John A. Steven- 
son. 

Philip Lasker delivered a short ad 
dress for the “old-timers” of the agency, 
as he is one of three of the original ten 
left in the agency. LeRoy Whitelaw 
spoke for the new blood while Miss 
Mabel Weigert gave the woman’s view 
point. The three leaders, Messrs. Ralph 
G. Engelsman, R. Stevenson and 
Frank French also made short addresses, 
as did Messrs. Raftery, Bussow and 
Chauser. It was pointed out as a good 
omen by Unit Manager Milton W. 
Heller that Mr. Lane started ten years 
ago with ten men. His quota for 1926, 
his tenth year, is ten millions of paid 
business, and there are ten months 
in the year left to go over the top. 

Looking ahead into the future the 
agents present made arrangements for a 
25th anniversary dinner in honor of Mr. 
Lane in 1941. Mr. Lane joined the field 
force of the company on June 10, 1904 
and, up to the time of his appointment 
as manager in February, 1916, had al- 
ways produced a good amount of busi 
ness. In 1916 his new agency paid for 
$900,000 which was over their allotment 
and he has never had a year in which 
they failed to make good their goal. 


GETS RESULTS BY DIRECT MAIL 

Effective use of direct mail advertis- 
ing in selling life insurance was demon- 
strated recently by J. J. Davis, of the 
agency of Bankers’ Life of 
Iowa. He names of 100 
residents of Grand Junction, Col., whom 


Denver 
selected the 


he thought were good prospects and had 
the Home Office send the company’s 
advertising letters to the list. He fol- 
lowed them up a few days later, secur- 
ing 30 interviews and 13 applications 
for $61,000 of insurance in five 
The largest application was for $10,000 
and the smallest $2,500. 


days. 


EQUITABLE’S PREMIUM RULING 


Society Will Waive Deduction of 
Unearned Fractional Premiums for 
Policy Year in Which Death 


Occurs 


The Equitable Life Assurance So- 
ciety has announced that hereafter it 
will waive its rule of deducting from 
the face value of a policy matured by 
death the unearned fractional or irregu- 
lar premiums needed to complete the 
insurance year in which the death occurs, 
Premiums in grace or under extension 
are not included in this new ruling by 
the society. 

The Equitable is the third large New 
York company to take similar action 
since the beginning of the year. The 
New York Life put into effect a like 
plan early in January, and about a 
month ago the Metropolitan Life also 
adopted a rule for waiver of unearned 
quarterly and semi-annual premiums on 
its ordinary policies. The Metropoli- 
tans new rule, however, went a step 
further, as the company has announced 
that it will refund the part of the pre- 
mium already paid for a period beyond 
the death of the policyholder during 
any policy year. 

aaa 








22-YEAR-OLD AGENT 





Emil L. Regnier, of Marshall, Minn, 
Making Success in an Agricul- 
tural Territory 
One year ago Emil L. Regnier, of 
Marshall, Minn., was driving a truck and 
delivering gasoline and oil to the farm 
trade for the Standard Oil Company, 
having entered upon that work follow- 
ing his graduation from high school as 

president of his graduating class. 

Although Mr. Regnier is but twenty- 
two years of age and has been in the 
life insurance business less than eleven 
months, his record shows that he has 
paid for $296,575 of life insurance with 
an average premium of $39.71 per thou- 
sand. 

Mr. Regnier’s business is all sold in 
one county, and a strictly agricultural 
county, where the farmers are not sup- 
posed to be very prosperous at this 
time. Needless to state, Mr. Regnier 
sells his business on good, sound busi- 
ness principles, and each time he sells 
-a policy he makes a new friend. Those 
who are in a position to watch his rapid 
progress predict nothing but a great fu- 
ture for him. ’ 

To meet him and talk with him, one 
cannot help but become saturated with 
enthusiasm, and feel inspired to have 
met him. Men of his type are a credit 
to the life insurance business. 





Is The S 


orders in insurance as well as other 
Any natural death........... 


Also Disability Income. 


Life “Policy You Can Sell.” 


E. Reed, will tell you all about it. 


Concord, New Hampshire 





Your Prospect’s Future 


When you line him up for the policy he wants, and the policy he needs, 
you have made a staunch friend, and contented customers mean repeat 


Any accidental death......... 
Certain accidental deaths..... 


Accident Benefits $50 per WEEK 
( 


Non-cancellable) 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres- 
sive agent and we invite you to give serious consideration to the United 


There may be an opportunity in your town. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


ame As Your Own 


lines of business. Sell this contract: 


Waiver of Premiums, etc. 


Our Vice President, Eugene 
Write him direct—and directly. 


INQUIRE 
































S| —  .. —- * " 













$< —. —“ 


THE EASTERN = 


























































































1926 § March 19, 1926 eee _UNDERWRITER 
Seetastem pete Page 9 
—== — _ 
ILING 
School Fee Insurance antiaaiiialiiaintiniaass allowed. Insurance made payable in a 
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io Be pe pte a eo — poet ol : Ihe period during which termly al- plained by Leslie G. McDouall, assistant this situation that the life insurance com- 
Suet sede tat he or 4 y Mle Schoo! Jowanees are to be payable in the event trust officer of the Fidelity Union Trust Panies and the banks of America exer- 
agg i y poy ve or she ee m reason-~ oe parent’s or guardian’s death, may Company, of Newark, in the current is- !Sing trust powers have made careful 
ably good health and not over age 00. A be increased or decreased to any num- sue of the “Industrial Digest.” Mr. Me- and suggestive studies along these lines. 
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ny he required by the Insurance Society as gar eet ee ea Pe ee made of the organization and manage- ceeds may be left on deposit and paid 
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of parents or guardians, the School if it is not desired by 5 dCi dividual has been regarded often as will be required to exercise discretion- 
ey ager charging the necessary cost as — ooo peed ce Sin fer = something too intangible for scientific ary te In tag se this — 
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~~ « ents or guardians whose ages do nol ex In the event of the death of a boy or values,” he Pon od pr ny i tek “The banks of America have put 
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1 signify to the School his willingness to pay make up practically all of their business 5ank or trust company acting as trustee 
— the Termly Premium during the remam- VERDICT FOR NEW YORK LIFE worth. This is particularly true of those Under a trust agreement. It is advis- 
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sells offered merely to parents or guardians, Within Two-year Period worth of the individual. thereof for illness or the education of 
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rofits From Your Payment Plan 
° "" [ 
When ready funds are none too = an oon ro 7 I ent utua 
payment plan is a great business getter. A series oO . , ; 
snail deposits, fitting into the monthly bate’ O™arse Life Insurance Company of Philadelphia 
the household, meets a ready welcome where a large 7 . 
annual premium would not be considered. Pennsylvania Founded 1865 
The Monthly Premium Plan of the Lincoln National 
Life Insurance Company is aiding its field men to get 
- the business these days. 
Because the Lincoln National Life gives its agents P P 
every aid in securing business and extending service, Provident agents 1n their approach have the 
it pays to * * 8 
ba advantage of the national advertising of the 
(ink uP (wir THE’) LINCOLN) Company which is striking and original, 
cena ner ea — = eee 
‘ , ; and also of a Direct Mail Campaign. 
The Lincoln National Life Insurance Company p 
“Its Name Indicates Its Character” 
Lincoln Life Building - Fort Wayne, Indiana 
— —_— Now More Than $400,000,000 in Force 
a — 
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trust company. A man called on the 
company and stated that he owned 
$25,000 of life insurance, which was prac- 
tically his entire estate. This life in- 
surance he had made payable to his 
estate. He had made a will. This pro- 
vided that the insurance money was to 
be held in trust. The income, and not 
in excess of 2 per cent of the principal 
per annum, was to be paid his wife as 
long as she lived; and thereafter, the 
income and, if necessary, part of the 
principal was to be used for the educa- 
tion, maintenance and support of his 
children until they reached the age of 

25, at which time they were to receive 

their share of the principal outright. The 

issue of any deceased child was to re- 
ceive the parent’s share. 

“This arrangement assured protected 
management for the insurance money. 
It safeguarded the family’s financial 
welfare. It was, moreover, far superior 
to having the insurance paid to the fam- 
ily in lump sum. However, it was not 
the most economical way to accomplish 
these things. Without changing the 
protective features of the program in the 
slightest degree, an insurance trust ar- 
rangement was suggested. Its economic 
advantage can best be shown by the fol- 
lowing comparative table: 

Pian Wueresy $25,- |, Pran Wueresy $25,- 
000 Insurance Is 009 Insurance Is 
Mape PayasLe TO M aD E PaAyaBLe 
Estate THRoucH INSUR 

ANCE Trust 

Executors’ fees 
(fixed vy 
statute) ...$680.00 

Miscellaneous 
expeises ... 

State trans 
fer tax (wife 
and two chil- 
Gren) cvs 100.00 


100.00 


$880.00 
Trustees’ fees, 
(fixed by 
Statute) pay- 
able on term- 
ination of 
Pre $662.40 
Miscellaneous . 50,00 


Trustees’ fees, 
(fixed by) 
agreement 
payable at 
termination 
of trust ...$375.00 


$712.40 





$1,592.40 

“The average American citizen’s es- 
tate accumulates liabilities immediately 
upon his death. These may be referred 
to as the ‘Five Cash Obligations.’ They 
are: 

“1, State Inheritance Taxes. 

“2. Federal Estate Taxes. 

“3. Accrued Income Taxes. 

“4. Administration Expenses. 

“5. Just Debts. 


“Experience shows that the funds to 
meet these immediate cash demands for 
inheritance, Federal taxes, and other 
expenses must frequently be raised by 
forced liquidation and the sale of the 
most desirable securities, at a time, per- 
haps, when a ‘bear market’ exists. In- 
stead of an equal sector of each class 
of assets of a man’s estate being re- 
moved, by inheritance taxes, Federal 
taxes and the like, the very heart of it 
is extracted. Taxes skim the cream off 
a man’s estate. They leave him with 
the best of his liquid assets, his best se- 
curities—gone. 

“As a solution to this situation, a plan 
may be worked out whereby life insur- 
ance money equal to the taxes the es- 
tate must pay may be made available to 
the executor. This plan will enable the 
average man to keep his family estate 
intact. Instead of taxes eating the very 
heart out of the estate, the life insur- 
ance will counterbalance the taxes and 
other expenses. In other words, death 
that creates the liabilities may provide 
an asset—cash, with which to make the 
necessary payment. Elihu Root has 
made an admirable summation of the 
situation: 

“‘T have come to the distinct conclu- 
sion,’ he has said, ‘that by far the best 
and indeed almost the only practical way 
of guarding against the possible ruinous 
loss of a forced sale of securities tor 
the purpose of paying various estate and 
inheritance taxes which are imposed 
nowadays, both by the national and state 
governments, is by means of insurance, 
which for a moderate annual payment 
will insure the sum necessary to pay 
such taxes without sacrifice of the se- 
curities.’” 


. 


LIFE COMPANY NOT LIABLE 





California Supreme Court Decides in 
Favor of Pacific Mutual Life in Case 
of Claim by Widow 
In a decision rendered by the Cali- 
fornia Supreme Court, it is held that a 
life insurance company is not responsible 
for the divisien of community funds 
from,the proceeds of a life insurance 
policy payable to a beneficiary other 
than the wife of the insured, unless the 
wife presents a claim prior to payment 
of the proceeds. The decision further 
held that in the absence of such claim 
by the wife, the company is not liable 
for payment of the community share 
after the proceeds of the policy have 
been paid to the designated beneficiary. 
The judgment of the Supreme Court 
reversed that of the lower court in the 
action against the Pacific Mutual 
Life, the ‘Underwriters’ Report” states, 
giving a brief history of the case. The 
litigation arose from a suit brought by 
the widow against the insurance com- 
pany, involving the proceeds of a policy 
issued to George W. A. Blethen, who, 
after separation from his wife, changed 
the beneficiary under the policy to his 
sister, Alice M. Scott. Following Ble- 
then’s death, the sister made formal 
claim for payment. Before payment was 
made, however, attorneys for Mrs. 
Blethen corresponded with the insurance 
company relative to her interest in the 
policy. After considerable correspon- 
dence, the attorneys wrote to the com- 
pany that “there seems to be nothing 
that we can do except to let you follow 
your regular course.” The money was 
thereupon paid to the beneficiary, Alice 
M. Scott. About ten months later, the 

widow put in a claim and then sued. 
“Do you believe in life insurance?” 
“Some of my husbands did, but per- 
sonally I prefer alimony.” 


RETURN FROM MEXICAN TRIP 


Assistant Secretary Mills and Assistant 
Counsel Nourse of Bankers Life Were 
On Business Mission 
B. N. Mills, assistant secretary and 
advertising manager of the Bankers’ 
Life of Des Moines, accompanied by 
Emory Nourse, assistant counsel for 
the company, has returned from a busi- 
ness trip to Mexico City. While in 
Mexico, Mr. Mills made the acquaint- 
ance of Senor Miguel Espinosa y Elenes 
of San Luis Potosi province, who was 
a Metropolitan Life representative for 
several years while studying mining 
engineering at the University of Illinois. 
Senor Espinosa y Elenes recounted to 
Mr. Mills the difficulties which he con- 
fronted when first attempting to obtain 
a contract to sell life insurance, but 
how, within two and a half years after, 
he was made a district manager by the 
company. He is now the director of 

one of the large mines in Mexico. 


PAPER’S INCOME $8,476 

The Life Underwriters’ Association of 
Camden issues a publication called the 
“Life Underwriters’ News.” Its income 
last year was $8,476; its expenses $7,155. 

The current issue contains the follow- 
ing statement: “This is the last issue of 
the ‘Life Underwriters’ News’ which will 
be sent to 1925 members of the Asso- 
ciation who have not yet been recorded 
as paid for 1926,” 


GEORGE N. MATTHEWS CHANGE 

George N. Matthews, who has been 
manager of the Equitable Life Assur- 
ance Society of the United States in the 
Niagara-Orleans district, with headquar- 
ters in Niagara Falls, has been made 
district manager for the Equitable in 
the Northwestern New York State 
district with headquarters in Jamestown. 





Allen H. Rodes has acquired control 
of the Two Republics Life of El Paso, 
Texas. Mr. Rodes is president of the 
new People’s National Bank of El Paso. 





ROBERT L. 
WALTER G. PRESTON, Vice-President 


The Bankers Reserve Life Company 


HOME OFFICE, OMAHA, NEBRASKA 


ROBISON, President 


RAY C. WAGNER, Sec’y and Treas. 


JAMES R. FARNEY, Vice-President 





RESOURCES 
State, County, Munici 
pal and School Bonds .$10,276,094.21 





FINANCIAL STATEMENT, DECEMBER 31, 1925 


LIABILITIES 
Net Legal Reserve..... $13,689,007.00 
Dividends Left with 








First Mortgages on Real COMB ANY occ. kos acide xs. 464,544.14 
PRUE in. osx s bisa bees 1,335,700.00 = Death Claims Reported, 
Loans to Policy Holders 3,229,390.20 RO> POOL. «cc cnss casts 108,233.75 
Real Estate............ 793,216.24 =Unearned Interest, Pre- 
Renewal Premium Notes 175,448.29 miums paid in advance 
Cash in Office......... 160.36 = and other items...... 359,128.81 
Cash in Banks Peale wie 514,135.81 Capital Stock, Paid Up. 100,000.00 
Accrued Interest) on Poli Dividends Cal 
se |g 1k er ae 136,741.33 olicy Ividends = Lal- 
sic tie ff “ae . culated for 1926...... 619,122.75 
KSOMECUION cc. <ics bce aaes 121,340.62 Unassigned Surplus....  1,242,190.51 
WOUHLoi<cscsgeaeee $16,582,227.06 MVOUAN ois cvn Se awere $16,582,227.06 
A SOLID, CONSERVATIVE COMPANY 
BIGGER—BETTER—STRONGER 
Net Gain in Admitted Assets in 1925............. $ 1,373,173.48 
Paid to Beneficiaries and Policyholders in 1925... —_1,653,129.10 
I Creme, | ee) Se ee ee ee 4,332,376.17 
Insurance Issued and Revived in 1925............ 24,025,482.00 
Insurance in Force December 31, 1925........... 101,533,638.00 
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Should Be More 
Mergers, Says “Courant 


TOO MANY LIFE COMPANIES 


Illinois Newspaper Sees Little Benefit 
to Business in Army of Small, 
Weak Institutions 


“The Life Insurance Courant” in its 
current issue uses as its principal editorial 
a plea for more life insurance mergers. It 
says in part: 

“There have been many advantageous 
mergers of the smaller stock life insurance 
companies in the past, with beneficial re- 
sults to everybody concerned. There ought 
to be a lot more of the same kind. It has 
often been positively stated as the opinion 
of many underwriters and some publicists 
that there is ample room for all life in- 
surance companies and that there can’t be 
too many companies in the land. We do 
not agree with that view, for one minute. 
Such a viewpoint, we believe, shows a lack 
of good judgment. There are already far 
too many life insurance companies, con- 
sidering the types that are in existence. 
Lots of them are simply parasites on the 
business, conceived solely for the purpose 
of making money for the promoters and 
organizers and stockholders thereof. Many 
of them render an inferior life insurance 
service at a higher life insurance cost than 
is necessary. A lot of them are conducted 
mainly to give jobs to their officials. A 
good many care nothing about their policy- 
holders or their interests and their policy- 
holders would be much better off if they 
were insured in other companies instead. 

Says Business Would Benefit 

“If a lot of these companies could be 
merged, it would be a fine thing all around 
for the life insurance business. Many of 
them are hurting instead of helping the 
business, and making it difficult in many 
instances for the representatives of high- 
class and reputable companies to perform 
their work and promote a more cordial 
public opiaion toward the business. If 
merged, their security would be greater, 
they could operate more economically, they 
could. give better service at lower cost, 
their agents would be benefited and more 
successful and happy because of a lessened 
sales resistence to them, and their policy- 
holders would be better off in every way. 

“There are some three hundred or 
more life insurance companies. When 
you get past the first half of them 
or so that what have the last 
half to offer that the first half can’t 
give in a better way and at a better price? 
Of what real, tangible benefit to the life 
insuratice business are a lot of weak, little 
life insurance companies that can’t produce 
a half million a month of new life insurance 
business and can’t conserve one-half of the 
little business that they pick up each year, 
most of which is lapsed the next year? 
The business would be better off if they 
didn’t exist, and if their agents, the most 
of whom they can hold only by paying 
them high commissions, were working for 
better companies in which they wouldn't 
need such high commissions to make a good 
living. 

“One hundred good life insurance com- 
panies, operating extensively throughout 
the whole country, would be far better than 
three hundred good, bad and_ indifferent 
ones. There could be just as big an entire 
agency organization, paunding the high- 
ways and byways of the whole country 
and cultivating the remote and sparsely set- 
tled as well as the more populated sections, 
all extending the benefits and protecting 
mantle of life insurance to the needy, with 
only a hundred home office headquarters, 
as to have three hundred separate com- 
pany headquarters’ staffs functioning less 
efficiently and at a total greater expense. 





BILLION IN FORCE IN STATE 

_ More than a billion dollars of life 
insurance is in force in Wisconsin, ac- 
cording to a statement issued by W. 
Stanley Smith, Conimissioner of Insur 
ance. Mr. Smith has compiled a state- 
ment showing that during the past year 
$285,510,728 new insurance was written 
in Wisconsin. 
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The above cut contains pictures of six representatives of the home office of the Massachusetts Mutual who recently 
figured in official changes, four officers being advanced to higher positions and two of the home office men being admitted 


to the official family. 


Charles H. Angell, actuary for twelve years, was elected third vice-president, a new office. He came to the Massachusetts 
Mutual in 1898 and worked as a clerk in the actuarial department until 1902, when he was made assistant actuary. Upon 


the death of Actuary O. B. Ireland, in 1914, Mr. Angell suce eeded to the position of actuary. 


directors. 


He is also on the board of 


Wheeler H. Hall, who since 1908 has been secretary of the company, was selected for the new office of financial secre- 


tary. He has been secretary since 1908, and formerly worked in the actuarial and kookkeeping departments. In 


1889 he 


became chief accountant, serving ia that capacity until 1903 when he was made assistant secretary. 


3ertrand J. Perry has been chosen secretary, succeeding Mr. Hall. 


He began his actuarial experience in 1897, working in 


that department for five years, and was then transferred to the premium department. In 1912 he was appointed chief clerk 
and office manager of the home office. Three years later he was elected assistant secretary. 
Last August William A. Rawlings came from the company’s loan office at Washington to take up new duties as assist- 


ant superintendent of loans at the home office. nplc 
thirty-three years, all but the first two being spent in mortgage loan activities. ; ; re: 
Leon E. Bartlett, new assistant superintendent of loans, entered the home office in 1900 in the mailing room. 


He has been in the employ of the Massachusetts Mutual for more than 
He is now associate superintendent of loans. 


He was 


next promoted to the renewal department, then to the bookkeeping division and eighteen years ago changed to the mort- 


gage loan department. 


The new agency auditor is Raymond M. Colton. 


For some time past he has been chief clerk of the department. 
During the World War he received a commission as second lieutenant 


and served as battalion adjutant and instructor in small arms firing in the Student Army Training Corps at Williams Col- 


lege. In 1919 he graduated from Amherst College. 


setts Mutual. 


in 1923 he became a clerk in the actuarial department of the Massachu- 





MARCH PRESIDENT’S MONTH 


The agency force of the Manhattan 
Life is using all effort to make March 
the greatest “Lovejoy Month” in the his- 
tory of the company in honor of Presi- 
dent Thomas E. Lovejoy, who celebrates 
this year his thirteenth anniversary as 
president. Vice-President John F. Roche 
has written to all general agents a let- 
ter, in which he refers to the recent sale 
of the Manhattan Life’s home office 
building and President Lovejoy’s suc- 
cessful negotiations, and says that “he 
has just accomplished the greatest thing 
for the Manhattan Life than has been 
done for it in twenty-five years.” 





ORLIS KUNEY DEAD 
Orlis Kuney, prominent Waterloo, N. 
» insurance man, died March 8 at the 
age of 73. He had been in the insurance 
business for 37 years. 


STILL ATTRACTS ATTENTION 


John Hancock’s Publication Latest to 
Discuss Will Rogers’ Insurance; 


Thinks He Is Shrewd Thinker 


The Company publications continue 
to print columns about Will Rogers and 
his $100 a day premium. An entire page 
is given by the “John Hancock Signa- 
ture” to discussing this insurance and 
this actor. Two paragraphs follow: 

“All things considered, Will Rogers 
proves a pretty good investor of his 
earnings. While he is paying up on the 
endowments there is no worry, nothing 
affected by the ups and downs of the 
stock market. Even if the world should 
discard him as a humorist before his 
endowment matures, there will be 
enough value in it to take care of the 
contingency. 

“We are not advising artists of this 


calibre what to do with their earnings, 
but Will Rogers’ cast of humor shows 
that he is a shrewd thinker. If he is 
going into insurance to the extent in- 
dicated, he has reasoned it out in terms 
of serenity of mind and personal hap- 
piness. 

“There is something here to set the 
thoughtful agent thinking and philoso- 
phizing about life and life insurance, and 
stirring his thought to action in his 
contact with clients, all of whom are 
probably very much under insured.” 





THE COST OF BEING BORN 

Figures gathered by the statistical di- 
vision of the Metropolitan Life show 
that the cost of being born in New 
York City varies from $10 to $1,000, de- 
pending upon the circumstances of the 
parents, with the average cost at from 
$200 to $300. 


NOW PARTICIPATING 





Kansas City Life Acts in Relation to 
Paid-up Insurance; Text of Re- 
solution Passed 


The following resolution was adopted 
at the last board meeting of directors 
of the Kansas City Life: 

“Whereas, the Kansas City Life In- 
surance Co., having’a number of out- 
standing paid-up policies that are either 
non-participating in their terms or con- 
tain no reference in the policy to par- 
ticipation in dividends or profits: 

“Therefore, it is ordered and directed 
by unanimous vote of the directors of 
the company that all paid-up policies 
in the Kansas City Life be put upon a 
participating annual dividend and prof- 
it-sharing basis; said dividends or prof- 
its being calculated, declared and set 
aside for the use and benefit of the po- 
licyholder; and the actuarial department 
is hereby authorized and directed to 
make such computation beginning im- 
mediately and applying for the year, 
and thereafter so long as said policies 
rentain in force. Such dividends or 
profits so determined to be available for 
use and benefit of the policyholder on 
the anniversary date of the policy each 
year; and if any such dividend or profit 
so declared, set aside and credited to the 
individual policy is not applied or used 
by the policyholder annually, the 
amount so left with the company will 
be added to the cash value of said pol- 
icy and payable upon demand of policy- 
— or as addition to the death ben- 
efit.” 

The assets of the company are about 
$40,000,000. The insurance in force is 
$307,607 ,440. 

The Kansas City Life has extended 
its non-medical service to term insur- 
ance in amounts of $1,000, $1,500 and 

2,000. 





NEGRO LIFE COMPANY SUED 





Receiver Asked for St. Louis Under- 
writers Company; Action Also Against 
Standard Life of Atlanta 
A receiver for the St. Louis Under- 
writers Corporation, a negro company 
formed to operate insurance compa- 
nies, was asked in a suit filed in the 
St. Louis Circuit Court recently, 
by the Ideal Investment Company of 
St. Louis, also composed of negroes. 
The Ideal Company seeks to recover 
five deeds of trust on various pieces 
of property, valued at $30,000, which it 
alleges was turned over to the de- 
fendant company last September in 
connection with a contract which in- 
volved the purchase of the Standard 
Life of Atlanta, Ga., from the Southern 
Life of Nashville, Tenn. It is charged 
that the St. Louis Underwriters Cor- 
poration failed to fulfill its contract 
for the purchase of the Standard Life 
and has since refused to return the 

deeds of trust to the plaintiff. 

The suit against the St. Louis Under- 
writers follows closely upon a similar 
action instituted in the United States 
District Court in St. Louis by Charles 
H. Brown, asking for a receiver for 
the Standard Life and attacking the 
legality of its sale on January 15, 1925, 
to the Southern Life 





$2,000,000 OF GROUP 

New group insurance aggregating $2,- 
000,000 has been written by the Equi- 
table Life Assurance Society on the lives 
of the employes of the Atlantic City Gas 
Co., Roanoke Gas Light Co., Freeport 
Gas Co., Indiana Water Co., East Chi- 
cago & Indiana Harbor Water Co., Sea- 
view Golf Co., and People’s Gas Co. The 
individual amounts of insurance range 
from $1,000 to $3,000, and the contract 
was negotiated through the joint efforts 
of Frank L. Jones, president of the Na- 
tional Association of Life Underwriters, 
who is the manager of the Equitable 
Society in Indiana, John Price Hyatt, 
special representative at Wilmington, 
and Eugene C. Mosier, general agent at 
Philadelphia. 
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Practical Suggestions to Helpthe Man With the Rate 





Book Increase His Income and General Efficiency 


The February number 
Life Insurance of the Bankers Maga- 
Selling As Seen zine contains an article 
By Banker of interest to insurance 
agents by comparing the 
way in which insurance companies get 
business and the way that banking con- 
cerns do. The writer, M. S. Wyche, has 
had considerable experience in banking. 
He tells the banks that the life insur- 
ance man considers practically every 
man, woman and child as a prospect for 
some kind of insurance. He says that 
the initial prejudice which an agent en- 
counters whew he enters a stranger s 
office is based on a combination of ig- 
norance, superstition and fear. The fact 
that insurance is connected in the mind 
with the idea of death is a psychological 
reason why the first reaction of almost 
everyone is unfavorable, he says. In 
many cases it is militantly so. He states 
further: 

“And life insurance companies could 
never have progressed as they have, had 
they not recognized the problem as psy- 
chological and met it scientifically. Study 
the tactics of every successful life insur- 
ance agent or salesman and you will 
find him expert in applying the princi- 
ples of psychology. True’ he may have 
learned the business by experience only, 
and while he may not realize that he is 
using the science of the human mind, 
nevertheless he is. And the more enter- 
prising companies have already estab- 
lished training schools where every agent 
or salesman has an intensive course, not 
only in behavioristic psychology and 
salesmanship, but life insurance itself is 
studied down to its roots. After which, 
each policy, contract and form of that 
particular company, as well as the plan 
of organization, are learned in detail. 
In other words, every man is trained, 
either in schools or by a general agent 
who has years of experience back of 
him, and to whose interest it is to make 
every agent succeed. 

“Along with this training is instilled 
into the student agent a belief in life in- 
surance as a means of good to humanity 
and a confidence that he himself will 
develop and grow as he works, finan- 
cially as well as otherwise.” 

He said that the fact that life insur- 
ance companies send personal solicitors 
after business is in large part responsible 
for the big growth of life insurance, and 
he has this to say about the contacts 
between the home office and the agents 
often so far away: 

“When an insurance company goes 
into a new territory, or when it finds 
that an old one is not producing as it 
should, an intensive study is made of the 
field, its possibilities chartered, and the 
best man sent there. But no matter how 


well-equipped this man is to overcome 
the difficulties, he is not left to battle 
alone. Bulletins are sent and daily let- 
ters of encouragement and help, signed 
personally by high officials, go to every 
worker in the field. It is a family affair; 
all profit by the success of one. 

“In addition to personal profit that 
comes from successful selling of life in- 
surance, the insurance company instills 
a pride into its men so that they find 
their work a fine sport. And there is 
that bigger thing, the ideal of doing 
something good for humanity. That, too 
is put to use by the life insurance com- 
pany, so that an agent actually feels that 
he is doing a great human service when 
he goes out and persuades men to in- 
vest in life insurance.” 


a ee 
Larger During 1925 more 
Business than forty million dol- 
Policies i 


lars in insurance pro- 
tection for business 
reasons only was placed by The Pru- 
dential on lives of business executives 
in amounts of $25,000 or more. In ad- 
dition to these policies there were hun- 
dreds of others for lesser amounts but 
placed for the same purpose. 

zx *« & 


The More “As a rule, the more 
You Know | you know about a man 
About a Man the easier it is to write 
him for life insurance,” 
says The Travelers, “but the essential 
facts you must have to give him the 
life insurance coverage best adapted to 
his needs are these: 

“(1) His age and a general idea of 
his physical condition. 

“(2) His income, and occupation from 
which it is derived. 

“(3) His family obligations. That is, 
whether he is married or single; 
has six children or none. 

“(4) Amount of insurance he is now 
carrying. 

“(5) His business and domestic finan- 
cial obligations. Is he conduct- 
ing his business on borrowed 
capital. Does he rent his home, 
or does he own it, subject to a 
mortgage.” 


MADE ATLANTA GENERAL AGENT 

The Atlantic Life announces the ap- 
pointment of Arthur C. Beall as its gen- 
eral agent at Atlanta. The territory in- 
cludes in addition to the city most of the 
counties in northern Georgia. Mr. Beall 
has had several years of successful life 
insurance experience and has taken ac- 
tive part in civic and community enter- 
prises in Atlanta. 








Industrial Life Insurance— 


Ordinary Life Policies— 
All forms of Life, 
and novel features, 


The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


Limited Payment and Endowment, 
with High Values at Low Cost. 


containing attractive 





Give Agents Unusual Money-Making Opportunities 





Geo. T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 








Officers 
E. J. Heppenheimer, Prestdent 


Home Office—Jersey City, N. J. 


S. BE. Drown, Secretary 
EB. C. Wise, Treasurer 








Newark Dinner Shows 
Association Growing 


150 LIFE MEN GET TOGETHER 


Tribute Paid to S. B. Rote; Newark “Y” 
Graduates 22; Bragg, Gray and 
Thurman Talk 


Two years ago a handful of Newark 
managers and general agents met at 
luncheon to formulate plans for a life 
underwriters asscciation. A dinner 
Tuesday night at the Robert Treat 
Hotel indicated the results of their 
efforts when 150 men gathered together 
in a fine feeling of good fellowship. The 
occasion marked the graduation of the 
life insurance class of the Newark Y. 
M. C. A. under the leadership of Robert 
J. Williams, Union Central in New 
York. The speakers were James Elton 
3ragyg, vice-president, Manhattan Life; 
Edward Gray, vice-president, The Pru- 
dential, and Oliver Thurman, superin- 
tendent of agencies, Mutual Benefit, 
who were graciously introduced’ by 
Kenneth C. Sutphen, one ot the 
graduates, acting as toastmaster. 

A tribute was paid to the splendid, 
untiring work of Stuart B. Rote, of the 
Connecticut Mutual, who has been one 
of the chief factors in bringing the 
Newark managers together. It was 
through Mr. Rote’s efforts that L. H. 
Calvert, educational director of the 
Newark Y. M. C. A., was introduced to 
the Life Underwriters Association and 
the young men in Mr. Rote’s office 
were responsible for the success of 
Tuesday's affair. Each of them were 
awarded presents in appreciation of 
their cooperation. Among the guests 
were Robert J. Williams, the class in- 
structor, who praised the faithfulness of 
his class in attending the lectures; 
Leonard H. Calvert, of the Y. M. C. A,, 
who said that the life insurance classes 
would be resumed next October; Leslie 
G. MecDouall, assistant trust officer, 
Fidelity Union Trust, who directed the 
attention of those present to the install- 
ment evil and its unsoundness. Theo- 
dore F. Keer, president of the Newark 
association, also expressed satisfaction 
over the educational work done. 

Hear Three Headliners 


James E. Bragg, the first speaker, 


———$——» 
looked upon the educational work of the 
year not only as the means of making 
a bigger individual income but of ren- 
dering a larger measure of service to 
policyholders. He said, “If you are able 
to get one more person to buy life in- 


‘surance through your study this winter 


you are really doing a service to his 
children. The boys and girls in their 
teens in Northern New Jersey are going 
to feel the benefit of your services to 
their fathers in future years. 

Mr. Bragg’s biggest plea was for self- 
analysis. “Sit down with your self,” 
he said, “an hour once a week and 
criticise yourself honestly and objec- 
tively. Go over your failures and suc- 
cesses and try to organize yourself to 
greater achievement.” 

“Never let go of the idea that by help- 
ing yourself you help others,” was the 
thought expressed by Vice-President 
Gray of the Prudential. Mr G 
called the days when there were no 
educational classes or life underwriters’ 
associations; it was a time when men 
went about exposing the faults of other 
companies and praising their own, 
“Gradually life insurance men began to 
realize that there was room for every- 
one in the business and then real 
progress started,” Mr. Gray asserted. 
In closing Mr. Gray gave encourage- 
ment to the young men in the business 
by saying, “Make yourself as fine a 
salesman as you can but don’t cancel 
much of what you do sell. Increase 
your persistency to write the kind of 
business that stays on the books so that 
50 years from now you will have the 
satisfaction of finishing the job which 
you have started today.” 


Thurman on Life Values 


Oliver Thurman, whose scholarly talks 
always arouse interest, told his audi- 
ence that people buy life insurance for 
the following reasons: Poverty 
complex; no man likes to feel that he is 
leaving this world worse than when he 
came into it. This is probably the rea- 
son for the greatest bulk of insurance. 
2. Acquisitional instinct in all men to 
acquire property. 3. After people have 
acquired property there comes the de- 
sire to transmit it after it has served its 
purpose with them. 

“What better way is there by which 
property can be transmitted than by the 
life insurance method,” Mr. 

(Coninued on Page 13) 
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Benefits—under new provisions. 


Company. 


Offices. 


the times. 
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DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
They contain all the old provisions 

justified by experience and all the new warranted by science and by the 


Improved Disability and Double Indemnity 
Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale ir: 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new. demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


Same terms 


New York City, New York 
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W. G. Eisenhauer, Singing Agent, Dies 

William G. Eisenhauer, who led the 
singing at the banquet of the Life 
Underwriters’ Association of New York 
Sales Congress on Tuesday night of last 
week, as he did at all its meetings and 
dinners, and who was the most remark- 
able “pep” singer in the entire insurance 
business, is dead, and thousands of in- 
surance men are grieving over his 
demise as there was no_ bigger-hearted 


most able of all that body of men who 
added cheers to life there, so often drab. 
He was over six feet tall, erect, broad- 
shouldered and always happy. Mr. 
Eisenhauer began his career with the 
Equitable in the home office, serving in 
various departments, largely accounting, 
and about six years ago he joined the 
agency of Charles E. Bayliss. He went 
to the Bayliss agency as office manager. 
After a couple of years he became 
or more cheerful personality in the assistant manager. Then he resigned 
ranks of insurance. He put life into and became an agent, doing a fair 
dozens of dinners and meetings. His volume of business. 
services were so much in demand that “Mr. Eisenhauer was a delightful per- 
he was of the features brightening up sonality,” said Manager Bayliss, “a 


the last annual convention of the popular favorite.” 

National Association of Life Unuder- Officers of the Life Underwriters? 
writers. Association of New York were greatly 
It was in France where Mr. Eisen- grieved to hear of his death, which was 


hauer, who had a most beautiful and 
powerful voice, learned the secrets of 
mass singing. There he was a com- 
munity song leader with the troops, the 


the result of a pneumonia and _ heart 
attack, and many insurance men at- 
tended his funeral services last night in 
Brooklyn. 





OPENS 35TH BRANCH OFFICE 


FLIES 2,150 MILES 








Experience of Detroit General Agent 
Milton L. Woodward of Northwestern 
Mutual Life Insurance Co. 
Milton L. Woodward, general agent 
of the Northwestern Mutual Life, 
Detroit, has returned from a flying trip 
of 2,150 miles, going in a DeHaviland 
airplane from Detroit to Dayton, 
Moundsville, W. Va.; Washington, D. 
C.; Norfolk, New York, back to Wash- 
ington, Moundsville, Dayton and_ Sel- 
fridge Field near Detroit. The flying 
time was twenty-one hours and the trip 
ness which has been marked in this was taken with the authority of the 
territory during the past three years. War Department. Mr. Woodward 
Roy Mulholland, occupying the position wanted to obtain an unbiased opinion as 
of cashier, will be in charge of the ad- to the safety of government-manned 

ministrative functions of the depart- planes. 

ment, and Wilson Slick will continue in a 

charge of organization and sales pro- TEACHERS’ INSURANCE 
motion. Before coming to the Reliance One of the important questions to be 
Life, Mr. Slick ranked second highest — giscussed by the forthcoming annual 
producer in one of the large eastern conference of the Southern Illinois 
companies for three succeeding years,  Pjivision of the State Teachers’ Associ- 
and has averaged $800,000 paid business — ation will be the proposed plan for asso- 
a year for the first two years with the Gjation insurance covering the lives of 
Reliance. During 1924 he was presiient gach of the members of that organiza- 
of the executive staff, and during 1925, jin G. L. Rigg, the assistant superin- 


Reliance Life’s Cambria Department in 
Johnstown in Charge of Slick and 
Mulholland 
To provide additional service facilities 
to its agency representatives, the Reli- 
ance Life of Pittsburgh has opened its 
thirty-fifth branch office, the Cambria 
Department, located in the United 
States National Bank Building, Johns- 
town, Pa. These increased facilities 
have been provided to speed the trans- 
action of the growing volume of busi- 


first vice-president. of the $500,000 tendent of the Prudential Insurance 
Perfect Protection Club. Company’s Murphysboro, Ill, district, 
seeggnre: — has prepared such a plan and_ will 


submit it to the teachers at that time. 


W. A. SEARLE VISITS NEWARK 


National Association Executive Has 
3-Hour Session with Local Managers; 


E. D. FINCH TO MOVE 
Ernest D. Finch, manager of the 
Membership Drive Planned Newark branch office for the Missouri 

William A. Searle, traveling assistant State Life, will take larger quarters in 
to President Frank L. Jones, of the the new Military Park Building on 
National Association of Life Under- May 1. After this date the Jersey City 
writers, had a three-hour session this office will cpnsolidate with the Newark 
week with the executive committee of | branch and both will be located in room 
the Life Underwriters Association of 802 of this building. This agency ranks 
Newark.’ Mr. Searle mapped out an ninth in volume of life business so far 
elaborate plan of promotion for the re- this year in the various agencies of the 
mainder of the year which includes an company and stands sixth in accident 
active membership drive in the Newark — production. 
association. 

It has been the feeling of Theodore 
F. Keer, Prudential manager in Newark, 
and president of the association, that 
the industrial agents in the city have 
been neglected. Efforts will be made to 
bring them in as members before the 
year is up. 


THE INTER-SOUTHERN 


BACK FROM ITALY 
Zennett Ellison of Hoey, Ellison & 
Wendt, Inc., New York, has returned 
from a trip to Europe during which he 
was absent from this country only 
eighteen days. He visited Florence and 
Paris. 





Newark Dinner 
(Continued from Page 12) 


said. “so that it may continue to serve 
in a useful purpose ” His fourth reason 
why people buy life insurance was to set 
some sort of institutional manage- 





Committees Report Thursday of This 
Week Relative to its Financial 
Affairs and President 
A report on the financial affairs of the 
Inter-Southern Life 7 a was 
made » directors of the company on : C 
eli loge hie week by a pen com- ment. | He praised the work and co- 
mittee, following action of the Insurance = cperation of trust companies in _ this 
Commissioner that the situation de- respect. Mr. Thurman took consider- 
manded attention. able pains to enlarge upon his third 
James R. Duffin, president of the  pornt, that of transmitting ee 
company, is the center of the contro- after it has served its purpose. wih 
versy which is being given considerable that he could not see why peop e would 
space jin insurance newspapers. The insure tangible things, such as an 
value of certain securities of the com- automobile, house and furniture, with- 
pany is to be discussed as if President out the urge of an insurance — 
Duffin resigns he will insist upon getting yet overlook insuring such a vital thing 

his figure for the stock which he owns. as their own ability. 


EXPERIENCE WITH NON-MEDICAL 





President Greenwood of Great Southern 
Life Commends Agency Force on 
; Good Work 
President E. P. Greenwood of the 
Great Southern Life writes in the com- 
pany bulletin that experience with non- 
medical insurance, which the company 
started writing about a year ago, shows 
that the agency force has almost unani- 
mously taken hold of the new system in 
the true spirit of its purpose. He calls 
attention, however, to the great im- 
portance of adhering closely to instruc- 
tions issued for writing this form of 
business. “The filing of the special re- 
port executed by the agent with each 
application,” he says, “is a matter of 
first importance. You cannot conscien- 
tiously sign that report unless you have 
actually seen and talked with the apphi- 
cant. The question of whether you un- 
qualifiedly recommend the applicant can- 
not be answered in good faith unless 
you have read in full each and every 
question to the applicant and have cor- 
rectly recorded the answers thereto as 
made by the applicant in your presence. 
You should hear the applicants talk, you 
should see them walk, observe their 
facial expression, their physical appear- 
ance, and be able to base your recom- 
mendation that the applicant is or is not 
a first-class risk upon the most complete 
information obtainable by you. If appli- 
cant is a woman, to talk to her husband 
and insure her without seeing her and 
obtaining her answers to the questions 
propounded in the application blank is 
insufficient and improper.” 
12.4% INCREASE 
The writings of new life 
during February were 124% 
than during February of 1925. 
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NON-CONTEST RULE IN VA. 

A bill providing that no life insurance 
policy shall be contestable for any cause 
after it shall have been in force during 
the life time of the insured for one year 
from its date, except for non-payment 
of premiums and violations of conditions 
of the policy requiring payment of addi- 
tional premium in the event of naval or 
military service in time of war, was 
passed by the Virginia Legislature dur- 
ing the session just ended. In its orig- 
inal form the bill provided that the con- 
testable period for policies written by 
industrial companies without medical 
examination in an amount not exceeding 
$350 should be two years. The measure 
was amended, however, eliminating this 
feature. - 
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AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Denver, 


Des Moines 








HOME LIFE 
Insurance Company 


of New York 


ETHELBERT IDE LOW, 


President 


The 66th Annual Report shows: 
Premiums received 
during the year 1925.. $8,563,525 
Payments to Policy- 
holders and their Ben- 


eficiaries in Death 
Claims, Endowments, 
Dividends, etc......... 6,414,143 
Increase in Assets.... 3,174,334 


Insurance in Force...281,338,015 
Admitted Assets...... 54,631,552 


FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 
































| NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 
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ONWARD MARCH—1925 


Total of Paid-for Business 


Lecceeeees es $134,242,954 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 


DES MOINES, IOWA 


157,045,211 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 


New Policy Forms 
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Ten Year Experience 
In Selling Group 


W. B. THOMAS SEES LINE GROW 


List of Cases Handled by Pittsburgh 
Man in 1925 and So Far This Year 
Totals Many Millions 


By W. B. Thomas 


Aetna Life, Group 
Pittsburgh 


\lanage) Division, 


len years of experience, specializing 
provided an un 
observing the 


popular iorm 


in group insurance, has 
usual opportunity tor 


amazing growth of thi 


of life insurance Probably the out 
tanding feature of this development 
has been the change in the attitude of 
the employe When group insurance 


vas first given them by their employers 

vas not received with any expressed 
enthusiasm and in 
almost with reluctance It is 
almost certain that had the present co 
operative plan been in use ten years 
iL little of it would have been 
sold, because the employees themselves 
would not have agreed to pay any part 
of the 


ome cases Was aC- 


cept d 


go very 


cost 


foday this situation is entirely re 


versed and the value of group life in- 
surance generally recognized by em 
ployee This is true to such an extent 
that many contracts are being sold as 


a result of sed desire. This 
veloped in spite of the 
there has been an almost 
from the old outright 
vift plan to the now generally used Co- 
operative Plan. It is not an uncommon 
thing to get practically all of the em 
plovec to accept, and, the and 
rapidity with which their applications 
are secured is most gratifying 

Kece ntly, a contract with a large con 
cern Wa The 


then cexpre 
condition has de 
fact that 


ibrupt transition 


ease 


arranged plant was well 


placarded and circularized and in this 
manner the employees were thorough 
ly acquainted with the plan Three 
olicitors were assigned to secure the 
employees’ application They started 
work at eight thirty in the morning and 
worked continuously until ten thirty 
the ime evening. At that time every 
employee but two had accepted the 
plan. The rapidity with which these 
ipplications were secured is the proof 
that the employees were only awaiting 
an opportunity to accept Group Insur- 


mice 
Some Cases 


Following is a list of cases handled by 
this office from January 1925 to Feb 
ruary 1926—Columbia Steel & Shafting 
Co., 800 employes; Edgar T. Ward's 
Sons Co., 400 employes; New Bruns- 
wick Telephone Co., 700 employes (ad- 
ditional insurance); Spang & Co., 300 
employes; South Penn Oil Co., 3,500 em- 
(additional insurance); Bibb 
Manutacturing Co., 4,500 employes (ad 


ployees 


ditional insurance); Sun Packing Co., 
100 employe rick Reid Supply Co., 
14) employes; Jas. W. Arrott, Ltd.; 
Marshall Brothers; N. EF. Degen, gen 
eral agent of Pittsburgh; Acme Steel 


2, Albert | 
Dorrance electric Co m 
McCulloch Drug Stores Co.; H. G. 
Dettling Co.; Sutton 
neering Co.; W.N 
Hills Hardware Co.; 
group disability; First National Bank of 
Warren; Edwards, George & Co.; J. J. 
(nllespie Co.; Standard Memorial Co.; 
Schleiter’s Sons; Pittsburgh Monumen- 
tal Works; H. F. Kunkel Granite Co.: 
Donatelli Granite Co.; Wellman & 
Thomas; Cambell-Horigan Granite Co.: 
G. Donato Memorial Co.; Greensburg 
Granite & Marble Works; Hollenberry 


Brahm Co.; Brown 


Main & Co.; 
\bramsen Engi 
Kratzer Co.: South 
McCrady Brothers, 


Marble & Granite Works: V. Storch’s 
Sons; W. | Simms; ¢ Limburg ; 
Chester-Franzell & Co.: Wieman & 
Ward; Citizens Nat'l Bank of Bellevue; 


\. FE. Snyder: Leitch 
rust Company; 
\utomobile 


Motor Co.; Union 
Standard Ice Co.: 
Finance Co.; New Castle 


Mining & Clay Products Co.; Penn 
Window Cleaning Co.; Harry B. Brad- 
ley; Argo-Lite Appliance Co.; Pitts- 
burgh Photo-Engraving Co.; Kurtz 
Monument Co.; Willoughby Printing 
Co.; Iron City Photo Engraving Co.; 
Rk. T. Lewis Co.; Standard Wire Co.; 
Schulte Printing Co.; Pannier Bros. 
Stamp Co.; Rieger Iron & Wire Works; 


Cowan Manufacturing Co.; J. M. Beat- 
ty Co.; Acme Pattern Co.; The Reli- 
ance Pattern Works; Pittsburgh Engi- 


neering Co. group 
Kreider Co.; Rodgers 
Ruth & Baer; F. 


disability; J.B. 
Printing Co.; 
Englert Lithographing 
Co.; Erie Bolt & Nut Co., group dis- 
ability; Dermitt Printing Co.; Imperial 
Ruling & Binding Co.; Pittsburgh Brush 


Co.; Pittsburgh Block & Mfg. Co.; 
John A. Strathern; A. KE. Jones Co; 
Pittsburgh Reflector Co., group dis- 
ability; Vilsack Martin Co.; Bell Bros.; 
The Blair Co.; American Steel Plate 


Kkngraving Co.; Buerkle Plumbing Co.; 
Williams & Co., group disability; Bunt 
ing Stamp Co.; Anchor-Lite Appliance 
Co.; General Gas Light Co.; Morris 
Graf & Co, Ltd., group disability ; 
Steiner & Voegtley Hardware Co.; 
Pittsburgh Orthopedic Co.; S. M. Vockel 


Co.; Penna. Electrical Repair Co.; Co 
lumbus Amusement Co.; Lava-Crucible 
Co 


, group disability; Pittsburgh Weld- 
ing Corporation; C. R. Ferguson; Al- 
bert L. Brahm Co., group disability ; 
Robert A. Wright & Co.; Lawson Manu 


facturing Co., group disability; The 
Pittsburgh Electrical & Machine 
Works; Bridgeville Trust Co.; Repub- 
lic Rubber Co.; National Bank, Lawr- 
ence County; National Products Co.: 
D. T. Reed & Co.; Lefkowitz Brothers: 


Bessemer Loam Sand Co.: 
pliance Co.; Prescott Lyon & Co.° 
John Mellor & Sons Ine. :— sjoyer Motor 
Co.; and Electric Manufacturing & Re- 
pair Co 


Ideal Ap- 


NEW DIRECTORS 


Rogers Caldwell, Paul M. Davis, J. E. 
Caldwell, W. R. Cole and W. S. 
Branford on Missouri State’s Board 


Roge rs Caldwell, president of Caldwell 
Co., investment bankers, of Nashville, 
. who recently entered into a con- 
tract to purchase control of the Missouri 
State Life, was elected a member. of 
the board of directors of that company 
at a meeting on March 10. ; 
our other prominent business men of 
the South were also accorded places on 
the Missouri State board. They are 
Paul M. Davis, vice-president of the 
American National Bank, Nashville, and 
chairman of the Board of directors of 
the Tennessee Central Railroad; James 
I. Caldwell, president of the Fourth & 
lirst National Bank, Nashville, and 
chairman of the board of directors of the 
Cumberland Telegraph & Telephone 
Co.; Whiteford R. Cole, president of the 
Nashville, Chattanooga & St. Louis Rail- 
way, and president of the Board of Trus- 
tees of Nashville University; and W. S. 
Branford, capitalist and director of the 
Fourth & First National Bank of Nash- 
ville 
Hillsman 
elected 
State 
board 


Taylor, who recently 
vice-president of the 
Life, is also a 


was 
Missouri 
member of the 


There will be no changes among the 
officers of the company. They are as 
follows: M. E. Singleton, president; W. 
Frank Carter, vice-president; Hillsman 
Taylor, vice-president; John J. Crowley, 
second vice-president; John J. Moriarty, 
second vice-president; Henry Reich 
gott, second vice-president; E. C. Sin 
vleton, second -vice-president; James J. 
Parks, fourth vice-president; F. H. Mor 
gan, secretary; C. O. Shepard, actuary, 
and B. Y. Jaudon, medical director. 


FRIEND OF RILEY 


The late William C. Bobbs, chairman 
of the executive committee of the State 
Life of Indianapolis, was one of James 
Whitcomb Riley’s closest personal 
friends. Two hundred members of the 


Home Office staff attended Mr. Bobbs’ 
funeral. 


NEW GENERAL AGENT 


Lewis B. Howard, Former Chief Deputy 
of Reserve Bureau, in Virginia; was 
Congressman’s Secretary 

Lewis B. Howard, formerly chief field 
deputy for the Internal Revenue Bureau 
in Virginia, has been appointed general 
agent at Washington by the Midland 
Mutual Life, with offices at 647-8 Earle 
building. The territory includes, in ad 
dition to the District of 
state of Virginia. 


Columbia, the 


Mr. Howard was at one time secretary 
to Congressman Bascom Slemp, of the 
ninth Virginia district, who was private 
secretary to President Coolidge after re- 
tiring as a member of the House of Rep- 
resentatives. Before entering the inter 
Mr. Howard had 
gristol, Va., for the 
Life. 


nal revenue service, 
been an agent in 
Mutual Benefit 
Kentucky. 


He is a native of 


The Midland Mutual has been entered 
—i aaa = = 
in Virginia and the District of Columbia 
for little more than a year and is be- 
gining to go after business activety in 
the territory. The company has approx- 
imately $75,000,000 insurance in force. 
It is celebrating its twentieth anniver- 
sary this year. 














Retirement Life Income 


for the man or 
| woman who was de- 
clined for life insur- 
| ance, 


A chance to do a real 


commission. 





Provident Mutual Life 


GRAHAM C. WELLS 
General Agent 


service and earn a 
| 
| 
| 
| New York 


33 Liberty Street 











FIRM As THE 


England conservatism, 
ness with,’ whether 


RUGGED COAST or MAINE 


Enduring—Substantial—Dependable, with New 


“se 


and too, “easy to do busi- 
as Agent or Applicant. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 








53.3% 


in the Company. 
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W. D. Van 














of the new business is- 
sued by The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1925 was upon 
applications of members previously insured 


Once a Policyholder— 


lways a Prospect 


The Policyholders Company 








\ ‘\ 
YN eae 
protect 


The 


Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 


Dyke, President 
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New Hawaiian Trust 
Co. Sells Insurance 


JOHN HANCOCK GENERAL AGENT 





G Nakayama, President of Sumitomo 
Bank, Is President; W. W. Thayer 
Vice-President; M. V. Ferry, 
‘Insurance Manager 





The International Trust Co., Ltd., of 
Honolulu, Hawaii, which has recently 
been appointed general agent of the John 
Hancock Mutual Life, is an institution 
which has had rather a remarkable 
growth since its organization in Decem- 
ber, 1922. In addition to a large trust 
business it is doing quite an insurance 
business. Asked to tell THe Eastern 
UNDERWRITER something about the Inter- 
national Trust Company, Ltd., Manager, 
Vice-President and Manager Wade 
Thayer said: 

“The company was organized with the 
specific purpose of securing the trust busi- 
ness of our very large Oriental population, 
particularly with reference to Japanese Na- 
tionals domiciled in Hawaii, with children 
growing up here who are American citizens. 

“There have been for many years other 
trust companies in business in Honolulu 
but none had had facilities for handling 
this particular class of business, and as a 
result a very large amount of cash (esti- 
mated between six and ten millions per 
annum) was being sent back to Japan and 
other “Oriental countries for investment 
there. It seemed highly advisable to have 
an organization here especially planned to 
acquire this very valuable business. As a 
result, the International Trust Co., Ltd., 
was incorporated with a capital of 200,000, 
one-half of the capital being subscribed by 
the American financial interests of Hono- 
lulu and one-half by the Japanese. This 
was arranged and the stock was pooled in 
two blocks, equally divided between the 
two nationalities, but by the terms of the 
articles of association of the company it 
was provided that the American interests 
should at all times have a majority of the 
board of directors. 

“The plan has worked very successfully 
during the three years of the existence of 
this company and we believe the company 
is filling a very decided want here. 

Personnel of Company 

The personnel of the company is as fol- 
lows: 

G. Nakayama, President, (vice-president 
and manager of the Sumitomo Bank of 
Hawaii, Limited. ) 

Baron K. Sumitomo of Osaka, Japan, 
vice-president. 

Wade Warren 
and manager. 

Frank C. Atherton, Secretary, (vice- 
president and manager of Castle & Cooke, 
Limited. ) 

M. V. Ferry, assistant treasurer and 
Manager insurance department. 

Clarence H. Cooke, Director, (president 
of the Bank of Hawaii, Limited. ) 

John Waterhouse, director, (vice-presi- 
dent and manager, Alexander & Baldwin, 
Limited. ) 

S. Harada, Director, (Secretary, Sumi- 
tomo Bank of Hawaii, Limited.) 


Thayer, vice-president 


TO MOVE HOME OFFICE 

The home office of the Occidental Life 
of New Mexico is to be moved from 
Albuquerque to Raleigh, N. C., about 
the middle of April. Office quarters have 
been leased in the Professional Buildingy 
in Raleigh, and while a branch office will 
be maintained in Albuquerque, it was 
felt that having the headquarters in 
Raleigh will help to keep the company 
in closer touch with the large centers of 
population in the Southeast. 


AGENTS CO-OPERATE 
_Co-operation of agents in the adver- 
tising program launched by the South- 
and Life is reported as being about 
75%, according to Lorry Jacobs, director 
of public relations, who has just returned 
from the field. This is considered an 
extremely gratifying response and agents 
are already reporting results from their 
advertising although the campaign has 
been on but little over a month. 





APPOINT GENERAL WOLFE 





Made Member of War Department 
Busi Cc il to Study War 
Defense Plans 

General S. H. Wolfe has been ap- 
pointed a member of the War Depart- 
ment Business Council to study the war 
defense plans. The first meeting of 
the Council was held on Saturday, 
March 13th, at Washington, D. C., and 
Colonel Hanford MacNider, Assistant 
Secretary of War, explained the object 
of the Council as follows: 

“The Council is to determine whether 
the Assistant Secretary of War has an 
organization, procedure and_ control 
which will insure efficient supervision 
of procurement and proper utilization 
of the consolidated buying power of 
the Army; also whether the supply 
branches have an organization, pro- 
cedure and control which will insure 
efficient procurement by their purchas- 
ing agents, efficient supervision of pro- 
curement by their chiefs as well as 
proper utilization of the consolidated 
buying power of their branch.” 

The Council is made up of business 
leaders connected with the large indus- 
tries of the country and General Wolfe's 
selection on this Council recognizes the 
necessity for having a Consulting 
Actuary and Accountant advise with 
the other business leaders. 








ANOTHER $1,000,000 POLICY 


J. R. Tucker, realty operator of Cam- 
den, N. J., has been insured for $1,000,000, 
with his firm named as the beneficiary. 
The insurance was written by Stokes, 
Packard, Houghton & Smith of Phila- 
delphia, and the business was divided 
among twenty life companies. 





Beneficiary Cases 
(Continued from page 1) 
sured dies the money paid to his widow 
does not come from his estate but from 
the contributions of all the other mem- 


bers of the company in which he was 
insured. 


Massachusetts Case 


There are also several interestin 
Massachusetts cases on the character o 
a power of appointment. In Crawford 
vs. Langmaid, 171 Mass. 309, 311; 50 
N. E. 606, is to be found this statement: 

“Tt is undoubtedly true that if a person has 
a life estate with a general power of appoint- 
ment by will, and exercises the power, the prop- 
erty appointed is deemed in equity assets of 
the estate of such person, and subject to the 
demands of creditors in preference to the claims 
of his voluntary appointees or legatees (cases 
cited). It is equally true that, where an estate 
is given over in default of appointment, the 
nature of the estate of the remaindermen ig not 
affected by the power of disposition until that 
power is exercised.” 

And _ lastly, in a late Massachusetts 
case Chief Justice Rugg said: 

“The power to exercise the power of appoint 
ment was personal, did not pass to the trustee 
and could not be reached by creditors.” Forbes 
vs. Snow, 245 Mass. 85, 92; 140 N. E. 418, 421. 

/ 


Thinks Courts Have Gone Astray 


It is our view that the courts have 
gone sadly astray in creating a tradi- 
tion concerning the right to change the 
beneficiary based on false assumptions. 
The power to change the beneficiary is 
not carried in modern policies because 
the insured is unwilling to have the ben- 
eficiary’s interest vested, but in order 
that the exigencies of modern life and 
the urgent necessities for quick action 
which may arise make it highly desir- 
able that the insured shall have the 
right to change the beneficiary at times 
when, perhaps, it is inconvenient or im- 
possible to secure the co-operation of 
the beneficiary. Taking the doctrine of 
powers in its real meaning, the right of 
the beneficiary should not be impaired 
unless the insured, who is the donee of 
the power, actually exercises it to the 
exclusion of the beneficiary. 

The decision of the Circuit Court of 
Appeals for the Circuit in Blank 
vs. Blank, where the court takes the 
constitutional provision for the protec- 
tion of the beneficiary and cruelly uses 
it to her hurt, should not be allowed 
to stand. 








CHOICE OFFICE SPACE TO SUBLET 


Broadway frontage, opposite City Hall Park, for two or three 
independent life underwriters. Address: Box 1029, The Eastern 
Underwriter, 86 Fulton Street, New York, N. Y. 

















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 


Address, PERMANENT, 
Care of The Eastern Underwriter, 8 Fulton Street, New York City 




















BUSINESS OF 1925 


New Insurance ..... jake neace tienen see 
Increase over 1924........ ceseccccccesces QHEOS 


Insurance in Force .......... we eeeees.«..$857,429,816 
Increase over 1924..... ee eo weeeees $76,344,849 


New England Mutual Life Insurance Co. 


Boston, Mass. 

















The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


the tm the ° 
Policies backed by one of very Bog ood nents & country, having ample 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 


President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 
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—— ——— 
American Central Life 
insurance Company 
INDIANAPOLIS 
Heteablishea | 4¥Y 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 


tion, 


newspaper. Telephone number: Beek 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 
postage should be added. 

Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


for 





WHY THE LAW IS 


DOWN 


BREAKING 


The breaking down of law enforce- 
ment in this country, in large 
caused by the multiplicity of laws, 
terests no group of people 
members of the insurance 
The explanation is simple: Crime, dis- 
respect for laws, non-observance of all 
kinds, create moral hazard and there is 
no corner of the structure 
which is not weakened by moral hazard. 

The newspapers are (filled with 
speeches and interviews by public and 
semi-public men, giving reasons for the 
breakdown of the laws, the inadequacy 
of jail space to accommodate the grow- 
ing army of lawbreakers, and the help- 
lessness of the overburdened courts, with 
the result that the public is often con- 
fused, but undoubtedly one reason why 
the law is being so much more breached 
than observed is that so many people do 
not know what is the law. The 
respectable persons in society violate 
laws without knowledge that they are 
doing so; and Tue Eastern 
WRITER better explana- 
tion of this situation than it noted in a 
recent speech delivered in Congress 
made by Representative Sproul. Here 
are a few paragraphs of his talk: 

Now, what is the kind of Government 
we have? We have 48 independent sov- 
ereignties in this country; and then we 
have the Federal Government, making 
49; and then we havé the District of 
Columbia government, making 50 inde- 
pendent law-making bodies; and then 
within every State we have on the av- 
erage four or five hundred independent 
municipal law-making bodies. Once 
upon a time I compiled the laws of a 
little city. I know they had not less 
than 100 criminal statutes in the mu- 
nicipal organization. If you would mul- 
tiply, you would see that we have in 
the United States more than 2,000,000 
criminal laws which, when we travel, as 
we have to travel, over the country 
we must know. We have rules and 
regulations of the various departments 
and bureaus, both of the Federal Gov- 
ernment and each of the State govern- 
ments, making thousands more of crim- 
inal laws which we are to know and 
obey, or otherwise we go to the police 
court. 

Then we have 200 tribes of Indians, 
in each of which there are laws and reg- 
ulations which are to be known and ob- 


part 

in- 
than 
fraternity. 


more 


insurance 


most 


U NDER- 


has seen no 





served, besides the laws of the Federal 
Government of the United States. 

Now, as we pass over the country 
with its most complex law restrictions 
and limitations upon the activities of its 
citizens, it is impossible to avoid break- 
ing those laws. We break them every 
day. Everybody breaks them. Every- 
body violates them —traffic laws and re- 
strictions that no human being can know 
and can avoid breaking as we transact 
our business. Forbidding parking as 
long as 30 minutes at one place, and to 
observe that we must have a correct 
time-keeping watch with us and closely 
watch our timepiece, and sec that we 
move within 30 minutes, otherwise we 
go to the police court. 

I am asking you thinking men if the 
continual breaking of all laws has the 
tendency to breed disrespect for law? 
Every State has different laws in every 
respect from every other State. Every 
city has different laws from every other 
city, and they are different in applica- 
tion within the jurisdiction of the same 
city, one thing at one place and another 
at another. In one place you will find 
that if you drive faster than 12 miles 
per hour you are fined, and at another 
place if you do not drive faster than 12 
miles an hour you are fined. 


Tt must be admitted that every word 
which the Congressman says is true, 
the part of it is that there is not 
much relief in sight. Bills by the hun- 
dreds are being dumped into the legis- 
latures, into Congress, into City 
cils. Nearly every day one hears of pro- 
posals that new government commuis- 
sions be appointed, many of which will 
later make rulings, if established. So 
far as insurance is concerned, there are 
as many as 2,000 bills introduced dur- 
ing legislative sessions. Some of them 


put 
sad 


coun- 


must pass, eventually Lecome part of 
the insurance code. No wonder busi- 
ness men throw up their hands when 


they try to understand insurance or any 
other technical subject regulated by law. 

Where are we going to get off with 
this epidemic of legislation? Whiat’s 
going to be the solution? It is a prob- 
lem that warrants the attention of every 
bar association in the country. The av- 
erage man wants to obey the law, but 
with a new one at nearly every tick of 
the clock he 
tions. 


cannot follow his inclina- 
He can’t even make out his in- 
come tax statement without the help of 
a lawyer or a bank. 


CHOSEN HOME LIFE DIRECTORS 

At a meeting of the Board of Direc 
tors of the Home Life of New York, 
held March 15, W. S. Gaylord, secretary 
of the company, and C. O. M. Sprague 
of New York were elected directors. 


ENTERS NON-MEDICAL FIELD 

The Missouri State Life, which now 
writes group and salary deduction in- 
surance, will enter the non-medical field 
on April 1. The company will write this 
form up to $5,000 on male lives and 
$2,500 on females from ages 10 to 45 


inclusive 


A. M. BURTIS DEAD 

\. M. Burtis, for many years con- 
nected with the Home, holding positions 
of assistant secretary and_ secretary 
from 1888 until his retirement in 1917, 
died at his home in Orange, N. J., 
Tuesday, in his eighty-ninth year. He 
joined the Home in 1864. 





Says G. W. Pepper 











Why Do They Make Them Then? 


If Benjamin Franklin were in the 
present-day Senate he would not make 
a speech. He believed in getting results 
by conferences with individuals. My ob- 
servation is that Senate speeches sel- 
dom change votes. 











The Human Side of Insurance 




















Philadelphia Delegation to the 
Association of New York. 
Berlet, Matthew Owens, 
Soyer, Paul M. Lengel. 
W. E. Teglung, Eugene Jordan, 
Candless, Baxter Reynolds. 
Adolph Heim, Ralph De Lucia. 


3ottom 


Top 


Sales Congress of the Life 
row, 
Sigourney Mellor, 
Second row, left to right: 
Ralph Riddle, 


row: 


Underwriters’ 
Allan Wallis, Jack 
Graham, Paul M. 
Theodore B. Williams, 
Layman, T. W. Mc 
Ross, Edwin R. White, 


left to right: 
John W. 


Irwin 


Claude 





The late Morgan G. Bulkley was one 
of the pione ers in the organization of the 
first professional baseball league in 
America. On February 2, 1876, at a 
meeting held in the Broadway Central 
Hotel, New York, he was elected presi- 
dent of the National League of Profes- 
sional Baseball Clubs, which was the 
beginning of organized baseball. Teams 
in the league were Hartford, Boston, 
Philadelphia, Brooklyn, Chicago, Cincin- 
nati, Louisville and St. Louis. On May 
1 in Hartford the fiftieth anniversary of 
organized baseball ma¥ be celebrated 
with a special game in that city. At 
least the Hartford “Courant” on Sunday 
printed a half page story about the 
beginning of organized baseball and said 
the occasion demanded such a game. 


Harold E. Taylor, advertising manager 
of the American Insurance Company of 
Newark, has written a march called 
“The American,” dedicated to his insur- 
ance company, and it was played at 
Proctor’s Theater, Newark, on Monday 
evening, the field men of the company 
being in the audience. The march made 
a hit. During the war Mr. Taylor was 
director of the Embarkation Orchestra 
stationed at Hoboken Army Headquar- 
ters, which incidentally resulted in his 
being kept from going overseas, for the 
C. O., Major Perry, insisted that the or- 
ganization be kept intact on this side to 
entertain the wounded in army hospitals. 
Then Mr. Taylor left the service and 
until recently he ‘has been associate 
director of the Forest Hill Symphony 
Orchestra. He has written many 
marches, dances and songs, among them 
being the “Newark Y March,” dedicated 
to the Newark Y. M. C. A.; a soldier’s 
song, “What the Deuce Do We Care,” 
which achieved popularity during the 
war ; “Vanity Fair,” a march; “Think- 
ing,” and ‘ ‘Amico,” songs, and a concert 
waltz, “Girlie,” dedicated to Mrs. Taylor, 
and played by the orchestra at Mrs. 
Taylor’s wedding. 


Mervin L. Lane, agency manager for 
the Equitable Life Assurance Society 
in New York, has published the first 
number of the “Mervin Lane Agency 
News,” being an adaptation of the style 
of Robert C. Benchley, the dramatic 
critic of “Life.” 


James Van Buren, resident vice-presi- 
dent of the F. & D. at Kansas City, has 
been elected president of the contractors 
Credit Bureau. This bureau is com- 
posed of material-men, contractors 
equipment and machinery representatives 
and representatives of the surety com- 
panies. Meetings are held every ‘two 
weeks and important matters discussed 
as to the general methods pursued by 
contractors in the territory contiguous 
to Kansas City. 





ce te 


Leslie G. McDouall, assistant trust 
officer of the Fidelity Union Trust Co., 
Newark, has been one of those most 
active in preaching the gospel of greater 
co-operation between life insurance and 
trust companies. He is to speak on 
March 23 at the dinner of the Alumni 
Association of the New York University 
life insurance training course, to be neld 
at the Hotel McAlpin, and on April 5 
he addresses the meeting of the agency 
managers of the Equitable Life Assur- 
ance Society at the Hotel Pennsylvania. 

* K * 

William E. Collins, Jr. ,the new secre- 
tary of the Boston Life Underwriters 
Association, which has opened _head- 
quarters in the Unity Building in that 
city, recently was graduated from Har- 
vard College and the Harvard Graduate 
School of Business Administration. He 
was active in sports, both in baseball 
and track, and was assistant manager of 
the track team and manager of the 
cross country team of Harvard. 


* * * 

L. C. Hermann, manager of the 
Travelers branch at Reading, Pa., began 
his work with that company as a coun- 
terman in the Reading branch. In 1920 
he was appointed supervising counter- 
man of the Rochester, N. Y., branch 
office, a year later being made assistant 
manager of casualty lines in that office. 
In 1924 he was advanced to be manager 
of the Charlotte, N. C., branch. The new 
manager of the Charlotte, N. C., branch 
is Robert H. Ramey, for the past three 
years manager of casualty lines at the 
New Orleans office. Succeeding Mr. 
Ramey at New Orleans is Herman E. 
Freed, assistant manager. 
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| FIRE INSURANCE 





National Association 
Meets in Cincinnati 


DISCUSS WHOLESALE COVERS 





Annual Meeting to Be Held at Atlantic 
City in September; Over 300 at 
Get-Together Dinner 





The National Association of Insur- 
ance Agents held its mid-winter meet- 
ing Wednesday and yesterday at the 
Hotel Sinton in Cincinnati. A general 
discussion of wholesale insurance propo- 
sitions, as exemplified by the Chrysler- 
Palmetto contract, overshadowed all 
other business brought before the con- 
vention. It was voted to hold the an- 
nual meeting at Atlantic City in the 
week beginning September 20. 

On Tuesday evening more than three 
hundred agents with their wives and 
friends attended the get-together dinner, 
at which President Cliff C. Jones pre- 
sided. Short addresses were made by 
Past-President Frank R. Bell, President 
Arthur Clemens of the Cincinnati Board 
of Fire Underwriters, Past-President 
James L. Case, Ernest Palmer, counsel 
and manager of the Chicago Board, 
Secretary Walter H. Bennett of the 
National Association, C. I. Hitchcock 
of the “Insurance Field,’ and C. A 
Cartwright of the ‘National Under- 
writer.” 

Earlier on Tuesday the state officers 
held a long meeting with the members 
of the executive committee of the 
national body. The executive commit- 
tee reported on its work since the Kan- 
sas City convention with Secretary 
Bennett reading the minutes of the 
various sessions of the executive body. 
Frank L. Gardner, chairman of the 
executive committee, presided. 

Representatives of about thirty states 
were present at this preliminary meet- 
ing. An officer of each state was called 
upon to tell what had been done in his 
district during the last six months. 
Edwin J. Cole, Fall River, Mass., re- 
ported for the regional vice-presidents ; 
Lugene A. Beach, Syracuse, N. Y., re- 
ported for the presidents of the state 
associations; and Charles L. Gandy, 
Birmingham, Ala., reported for the 
state association secretaries. 

President Clemens and Secretary Joe 
Schweer of the Cincinnati Board were 
commended for the excellent arrange- 
ments made to take care of the 
convention. 

The business sessions of Wednesday 
began with brief reports of some of the 
standing committees. L. Gardner 
called attention to the splendid attend- 
ance of state officers on the day before 
which was to him indicative of remark- 
able spirit of cooperation and team play. 
The problems of the association he said 
were now so many and so numerous 
that their help was needed by the 
national officers. F 

Colonel Walker Taylor, Wilmington, 
N. C., legislative committee confined his 
report to the Fitzgerald Bill in Congress 
which he characterized as of no merit 
and un-American. 

T. C. Moffatt, head of the special com- 
mittee on wholesale insurance, made a 
remarkably clear and comprehensive re- 
Port on this situation. He reviewed the 
question from its inception down to the 
present, when the fire and casualty com- 
panies and agents are appointing a com- 
mittee of nine, to go into the matter, 
particularly wholesale automobile cover. 
He called attention to the statement on 
the revised Chrysler plan to the com- 
missioners’ committee which was made 
at their request. 

The New York State fight on tying 
up automobile clubs with mutual insur- 
ance was explained at length. Millions 
of dollars in premiums had been saved 
or companies and agents. 

_ The California automobile club situa- 
tion was briefly explained by President 


McDowell. The association organized 
by stock companies was slowly gaining 
ground and giving serious competition 
to the reciprocal interests who are now, 
he said, extending their underwriting to 
compensation, personal accident and 
other lines. 

The next subject was one which is 
vital to the entire agency system. In 
North Carolina three bank agency cases 
found objectionable by the state as- 
sociation resulted in a suit against Pres- 
ident J. O. Reilly and the executive com- 
mittee to restrain the application of the 
Milwaukee Resolution and the state- 
ment of principles. C. B. Adams, Mon- 
roe, is the bank agent who has sued. 
It is the first court test of the principles 
held vital to the preservation of the 
agency system. Colonel Taylor ap- 
pealed to the National Association to 
enter into the case to determine whether 
or not trade organizations have a right 
to fix standards of membership. Presi- 
dent Jones announced that the matter 
was so important that Secretary-Coun- 
sel Bennett would help in the fight. 
The court hearing is set for March 22 
but will probably be postponed to allow 
time for the preparation of the case. 

President Jones reported, as chair- 
man of the Conference Committee, be- 
ginning with the development of the 
conference idea in 1919 when F. C. Bus- 
well, then National Board president, 
suggested company-agency conferences. 
The latest stage was the conference last 
December when the fifteen day rule on 
not-taken policies, forty-five day rule on 
payment of premiums, bank agencies 
and government interference in business 
were discussed. While no details could 
be announced progress had been made. 

The report of the special committee 
co-operating with chambers of com- 
merce was made by Chairman Earl E. 
Fisk, Green Bay, Wis. Many entries in 
the Fire Waste Contest were secured 
by the agents and the work of filling 
out the record blanks for 1925 which 
was turned over to them showed an in- 
crease to 215 blanks completed over 122 
for the previous year. 

Honolulu board cabled Aloha through 
Secretary Bernard Froiseth. He said 
board would affiliate on receipt of infor- 
mation already sent by National As- 
sociation. 





WILLIAM S. WARREN DIES 
William S. Warren, former manager 
of the Western department of the Liver- 
pool & London & Globe, died at his 
home in Chicago, last Friday, after a 
brief illness. He was born in 1848 and 
spent his entire business career with 
the L. & L. & G. He retired several 
years ago. 
NEW OHIO STATE AGENT 
3en P. Tinsley has been made Ohio 
State agent of the Northern of London 
and the London & Scottish with head- 
quarters at Columbus, O. He is an 
Ohio University man who went with the 
Ohio Inspection Bureau and for several 
years has been special agent in that state. 
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Saranac Lake 


Bennett Sees Hope 
in “Single Interest” 


AUTO MANUFACTURERS’ 





COVER 





National Association Secretary Says 
Such a Policy Would Protect Local 
Agents’ Interests 


The National Association of Insurance 
Agents, through Secretary Walter H. 
Bennett, is lending a favorable ear to- 
ward the single interest policy proposal 
as a solution of the wholesale automo- 
bile insurance problem. The single in- 
terest policy for general use by auto- 
mobile manufacturers is now under con- 
sideration by members of the National 
Automobile Underwriters’ Conference 
and outlined by THe Eastern 
UNDERWRITER several weeks ago. 

In brief the single interest policy 
would be a wholesale policy covering 
the interests of a manufacturer or dealer 
in the cars he sells. The retail pur- 
chaser would secure his own insurance 
through a local agent and the single in- 
terest policy of the dealer would become 
operative only in case a Car, still partly 
unpaid for, were destroyed and the pur- 
chaser’s policy did not wholly reimburse 
the dealer or manufacturer. Mr. Ben- 
nett, in a talk before the Insurance Club 
of Cleveland Saturday night, described 
this single interest cover, calling, it a ray 
of light on a troublesome situation. 

“The interest of the finance company 
is the point about which this proposal 
would seem entirely to revolve,” says 
Mr. Bennett. “Let it be remembered 


was 











STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





J. A. KELSEY, President 


Head Office: 45 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL 











Statement June 30, 1925 

dius asd ake hnadrhaehes $1,000,000.00 
499,179.82 
116,780.00 

1,238,196.67 
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eee We Haven’t 
Forgotten 


The tribute paid this agency by its 
Companies, the friends of the agency, 
the company officials, and special 
agents, who left their desks for three 
days and came to Saranac Lake to at- 
tend the 10th birthday of the agency 
on “March 9th, 1925.” 


On this, the eleventh anniversary, we enjoy 
again in retrospection the pleasure that was 
ours in welcoming our friends and the deep 
appreciation of the good fellowship man- 


C.J.“Adirondack” Ayres 4% 
89 Main Street 
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that a finance company has no interest 
whatever in insurance on automobiles 
even though it finances them, when it 
becomes certain that any unpaid bal- 
ances are secured. Any invasion of the 
business of insurance by finance com- 
panies is unethical and _ illegitimate. 
Opinion in practically all quarters is 
quite free that the finance companies 
when they meddle with insurance, have 
only self-interest at heart; that is, no 
regard for the welfare of the buyers who 
make their existence possible. Some go 
so far as to say that many finance com- 
panies now find their only profits in 
automobile insurance premiums; others 
say that this insurance business is so 
profitable in bonuses and commissions 
that finance companies would not think 
of giving it up. 
“The single interest proposal appar- 
ently would protect the interest of the 
finance companies and permit the local 
agent to solicit business in the ordinary 





way. There can be no objection to 
finance companies protecting them- 
selves. 


e ask only a plan which per- 
mits local agents, to compete for busi- 
ness on insurable property without 
forcing upon the assured some compul- 
sory form of insurance. 

“This plan also would afford the 
opportunity for the local agent to offer 
public liability insurance above all, and 
property damage and collision which are 
also important forms. It is known that 
but a small percentage of automobiles 
now are covered by insurance. The pro- 
posal would thus have the additional 
advantage of bringing under the influ- 
ence of insurance the majority of those 
who do not carry and have never car- 
ried automobile insurance. This would 
be a benefit to the business and a benefit 
to the public. Juries are becoming more 
and more liberal in their awards in lia- 
bility suits. Practically every one nowa- 
days reads the newspapers and _ is 
fam‘liar with this fact. Thus there is 
a foandation for the solicitation by the 
agent. It is our duty, therefore, to main- 
tain interest in this or in any other 
proposal which looks to the solution of 
the vexing problem and to offer what- 
ever contribution may be required of us 
to settle it.” 


SPRINKLER CONFERENCE 
William D. Grier of the North British 
& Mercantile, was this week elected 
chairman of the Sprinkler Leakage Con- 
ference at the annual meeting. Other 
officers are: F. P. Walther, America 
Fore group, vice-chairman; John W. 
Collins, Queen, secretary; D. G. Stone, 

Aetna Casualty & Surety, treasurer. 
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E. R. Hardy’s New Book 


(Continued from page 1) 


force, the tendency to a very minutegrowing and _ its 


analysis of the better constructed 
properties has grown apace. 

“The schedules devised by E_ G. 
Richards and by Messrs. Larter and 


Lemmon have been recently put forth. 
The first has not had any field experi- 
ence and the latter only a slight one, but 
has given much satisfaction in the 
territory where it is used. 

“Whatever may be said of the diifer- 
ent systems of rate making for fire in- 
surance, whether they are in force or 
proposed, they are all distinguished by 
one thing, and that is, they have not 
been prepared or proposed by the the- 
oretician, but all are the products of 
men who are engaged in the direct busi- 
ness of fire’ insurance. This refers to 
systems of rating and not to the devel- 
opment in actual practice of those sys- 
tems. Most of the latter have been done 
by those engaged in that kind of work 
rather than in the direct business of 
underwriting.” 


Six Standard Policies in Use 


Speaking of the development of 
standard policies Mr. Hardy writes: 

“The facts are that at the present time 
there are six standard policies in force; 
and while they agree in a very high per- 
centage of their terms, nevertheless 
there are slight divergencies. There are 
few people on earth that preach uni- 
formity as much as the residents of the 
United States and they are loud in re- 
gard to its value, but in their legislative 
tendencies they do not show practices in 
line with their expressed wish for uni- 
formity. The movement, however, is 


full realization is 
probably not far off.” 

_ After discussing the constant increases 
in commission rates until the movement 
for a limitation of acquisition costs de- 
veloped Mr. Hardy has this to say about 
graded and flat scales: 

“The feeling, however, is that the 20 
per cent flat commission for al] classes 
is quite preferable to the graded com- 
mission which was before in use. From 
the rate making standpoint that is true, 
because the rater knows definitely what 
part of his rate is going to be used under 
the head of acquisition cost. Anything 
which tends to stabilize the factors that 
must be considered in rating is to be 
commended. This is true of acquisition 
cost as well as other things. The point 
as expressed in this brief note is that 
the acquisition cost cannot as a whole 
be unduly raised, if it can be raised at 
all, at the present time without disturb- 
ing the level of rates. There is no large 
margin to work on to accomplish this 
purpose.” 

Mr. Hardy touches upon one of the 
most discussed problems of the ‘day 
when he takes up the question whether 
the American agency system is a per- 
manent part of the fire insurance 
business. 


Agency System Should Remain 


“There are some out-givings at times 
which suggest that possibly the agency 
system, commonly referred to as_ the 
Great American Agency System, may 
pass away,” Mr. Hardy writes. “It is 
true that it may; and if it does, it will 
be because the agent gradually becomes 
more and more a salesman of insurance 
who is interested altogether and not pri- 
marily in his commission. When that 
stage is reached, the American Agency 
System will pass away of itself and some 
other method of selling the policies will 
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have to Le devised. What may take 
place when it gets too far is illustrated 
by a recent action in a part of the United 
States, where, under a decision of the 
courts that there could be no limit to 
the number of agents a company might 
have, it gradually developed that there 
were no brokers in the territory; in 
other words, everyone was being paid a 
commission to which a broker was en- 
titled plus the amount due the agent. 
When the matter reached that pass, it 
was realized that a halt must be called, 
with a result that by general consent 
there was a complete change. A limita- 
tion of agents was established and quite 
stringent provisions and regulations in 
regard thereto adopted. This shows that 
the companies and the agents also have 
not reached the point where they are 
willing to abandon the agency system— 
and there are no immediate signs that 
this is true. But it may come to pass, 
as stated above; and if it does, it will 
be because the agent altogether takes 
the view of the insured in regard to the 
rate and does not accord to the com- 
pany its proper measure of protection in 
regard thereto.” 

At the end of his book Mr. Hardy puts 
the question to himself, What shall be 
the conclusion of this matter? In reply 
he says in part: 

“The very first point is schedule rat- 
ing itself. That part of the rating work 
which comes under the head of gen- 
eral minimum rates as distinguished 


from specific rating does not call for a 
great deal of consideration and appar- 
ently does not make a great deal of trou- 
ble. This is probably due to the fact 
that in most cases the values are not 
very large, the total premium is small 
and only comes around about once in 
three years in most cases. This scems 
to justify the statement that the level 
of the general minimum rates does not 
cause much disturbance either to the in- 
sured or to the companies in the problem 
of rate making. 


Trouble With Specific Rating 


“When the field of specific rating is 
reached, the question is entirely difter- 
ent; there the trouble begins and is con- 
tinuous today. It is well to point out 
at this time that the principle of sched- 
ule rating ranks among the large dis- 
coveries of mankind. Insurance itself 
was a great discovery and the applica- 
tion of schedule rating to the solution 
of the rating problems where the values 
and conditions justify it, if not ranking 
with the discovery of insurance itself, 
may in the field of insurance be consid- 
ered as a large discovery. 

“There is a tendency, more than a ten- 
dency, to worship some specific form of 
schedule rating. Now it so happens that 
the great benefits which accrue to both 
insured and insurer from schedule rat- 
ing have nothing to do with the merits 
of a particular system. It has all to do 

(Continued on page 28) 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Freabdom’ 
John nag ee meg and Treas. 
ven, Vice-Pres. amt West. Mgr. 
A. H. , Secretary 
Welle T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
of Newerk, N. J. 


Organised 1855 
Statement January 1, 19 


ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 8,536,871.60 


Net Surplue.... 3,586,660.11 
Ascots .......$15,123,531.91 


Pelicyholders’ Surplus 
$6,586,680.11 








Neal Bassett, 

Joba » Vice-Pres. and T 

Waite Bliven, Pres. and West. Mgr. 
Davis G. Va 


A. H. Hassinger, 
Welle T. Bassett, Secreta> 


THE 
Girard F.«M. 


INSURANCE CO. 
of Philedelphie 
Organised 1853 
Statement January 1, 1935 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.60 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 3,213,098.14 


Net Surplus.... 1,260,934.06 


Assets ........$5,474,032.20 
Policyholders’ Surplus 
$2,268,934.06 

















Neal Sassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
re gtr tee Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organised 1854 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities | 2,575,127.95 


Net Surplus.... 1,000,362.98 


Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 











H. M. — 
Neal ice-Pres. 
John Kay, 


Pres. and Treas. 
one ag neg ea 
. way, 
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Bassett, 


Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organised 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 


ance Fund and 

Reserve for all 

other liabilities... 3,751,385.75 
Net Surplus.... 561,427.56 





Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Deny That Loss Is 
A Consequential One 


QUESTION UP AT BUFFALO, N. Y. 


Richard L. Wood Co. Takes up Problem 
With Insurance Department; Agency 
Says Case Is Important 


A recent loss in Buffalo, N. Y., has 
caused a difference of opinion between 
an important agency, Richard L. Wood 
& Co., and the adjusters. The point at 
issue is whether or not the loss is conse- 
quential. The situation is described by 
Richard L. Wood & Co. in the following 
letter it wrote to Superintendent Beha 
of the New York Department: 

Dear Sir: This office has recently 
been through a rather interesting, but 
still a very embarrassing experience in 
connection with the interpretation ot the 
standard fire insurance policy. Perhaps 
this can best be explained by citing the 
particular case in question. 


A fire occurred in the boiler house of 
a plant which we insured under blanket 
form of policy, which made it necessary 
to shut down the boilers for a period of, 
approximately 24 hours. During this 
period, material in the process of manu- 
facture in one of the adjacent buildings 
was damaged due to the fact that it was 
impossible to control the temperature 
of same. 


This office maintained that this was a 
direct loss by fire and practically all of 
the company officials and underwriters 
with whom we talked in New York con- 
curred with us. We based our position 
on the fact that gur policy agreed to 
indemnify the assured against direct loss 
or damage by fire occurring on the 
premises and we felt that in the meaning 
of the policy there could be no question 
but what this loss was a direct result 
of fire on the premises. 

The loss departments and the adjusters 
of the various companies, however, 
would not admit this; they holding that 
this loss was a consequential one and a 
loss which was not contemplated being 
covered by the standard fire policy. We 
advised our assured that we felt there 
was a good chance of collecting their 
full loss by suit, but in view of the 
probable expense "involved, it was finally 
decided to accept a compromise settle- 
ment by which our assured suffered 
materially. 

Conditions prevailing at this risk are 
not peculiar, as in a large number of 
plants with which we are familiar, a loss 
may result in a similar way. 





Plans to Obviate Similar Situations 

We have discussed this matter with 
heads of different rating organizations 
and we understand that they are making 
plans whereby similar losses can be 
covered by attaching an endorsenient 
and making a charge for same. 

To our minds, this is the wrong angle 
of approach: Firstly, because we feel 
that the present policy covers such loss. 
Secondly, because we are under the im- 
pression that this section of the policy 
is one which it is not permitted to change 
by endorsement. 

In addition to this, this office, as well 
as all other insurance offices, would be 
placed in the position of going to the 
assured and telling him that while we, 
personally, felt that the present policy 
covered this class of loss, there was some 
question as to whether he could collect 
without a law-suit, and if he wanted to 
make absolutely certain of this, it was 
necessary for him to pay an additional 
premium. In other words, we are asking 
him to pay an additional premium for 
something which we already feel that he 

as. 

While we are a little uncertain as to 
the correct method of approach to rem- 
edy this condition, we feel thar the mat- 
ter is of sufficient importance to bring 
it to your attention and would appreciate 
any suggestions which, you would care 
to give. 

Yours very truly, 
Richard L. Wood & Co., 
L. H. Eaton, 
Engineer. 


In discussing the subject of conse- 
quential losses in this state, Mr. Eaton 
said to THe Eastern UNDERWRITER 

“At the present time the rules of the 
rating organization do not provide for 
the coverage of so-called consequential 
loss, except in one particular class, 
namely, cold storage warehouses. Where 
an additional premium is asked for a 
waiver of rights to recover for conse- 
quential loss must of necessity be at- 
tached to the form. This cold storage 
clause was developed as a result of an 
experience in Buffalo some twenty years 
ago when a loss occurred in one of the 
warehouses of the Jacob Dold Packing 
Company on account of the interruption 
of refrigeration due to a fire in a 
different portion of the plant. 


“The companies paid the loss but to 
protect them in case of similar losses in 
the future, developed the cold storage 
clause. 

“The entire question of what consti- 
tutes a consequential loss is not well 
determined. It certainly is not necessary 
for a fire to occur right on the premises 
in order for the assured to collect the 
loss. The companies are constantly pay- 
ing losses due to water or smoke damage 
occurring in premises adjacent to the 
ones which they insure. To our minds, 
when an agent delivers a policy agreeing 
to indemnify the assured for loss occa- 
sioned by fire on his premises, it is im- 
material whether the fire actually reaches 
the goods damaged so long as it is the 
proximate cause of damage. 


Important Subject 

“I believe this subject is an important 
one as in a great many classes of manu- 
facture, particularly those engaged in 
the production of food products, a very 
material loss can result even though the 
fire does not actually reach the section 
in which the fire may occur. 

“The companies raise no question in 
paying losses caused by firemen forcibly 
entering premises to fight fire in ad- 

joining buildings, nor do they very seri 





Easy Way to Figure 


Return of Premiums 


WHEN POLICY Is IS CANCELLED 





Examples by Boston and Old Colony 
Information for Benefit of 
Insurance Agents 


The Boston and Old Colony tell insur- 
ance agents how to figure return prem- 
iums on cancellation, in the current is- 
sue of “The Accelerator” 

“Perhaps it might be interesting to 
you to know that a very large per- 
centage of these transactions are incor- 
rect, due to not thoroughly understand- 
ing just how to proceed with the calcu- 
lation. Especially is this true where can- 
cellations are made on policies upon 
which the rate has been changed during 
the time the policy has been in force. 
It is a very common practice to sub- 
tract the amount of rebate or add the 
amount of additional premium (previ- 
ously allowed or charged because of the 
change in rate) to the original premium 
paid and figure the return premium for 
the cancellation on the net premium paid 
by the assured,” say these companies. 

“Let us.take an example—A $1,200 one- 
year policy, rate 2%, premium $24, runs 
six months when the rate is reduced to 
1%, making a rebate of $6 (being one 
half the yearly premium at the differ- 
ence in the two rates). The policy 1s 
now cancelled pro rata at nine months. 
In many cases $18, or the $24 less the $6, 
is taken as the figure upon which to 
base the return premium, three twelfths 


ously question damage due to flooding 
adjacent buildings to where the fire 
occurred. I believe that the entire ques 
tion ought to be cleared up in such a 
way that the insuring public is not placed 
in the position of having an expensive 
law suit to collect the actual loss it may 
sustain due to fire occurring on its 
premises.” 
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A Strong Company 
Over Sixty Years in 
Business. Liberal as 
to Contract. Safe and 
Secure in Every Way. 


THE DECLARATION OF INDE- 
PENDENCE and the Signature of JOHN 


inscribed on that Momentous 
1776—will 


or anyone 
America, can get a faithful facsimile copy of 
2 the Declaration—which contains the famous 
John Hancock signature and those of Fifty- 
Five other Immortal Americans who took their 
V4 lives in their hands and pledged their fortunes 
to the Independence of the Colonies. 


Write for a copy to the John Hancock 
Life Insurance Company, 
9 Bureau, 197 Clarendon St., Boston, Mass. 


A splendid reminder of early struggles, to 
be framed and placed where all may behold it. 


LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
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or one- re of which is $4.50. This is 
not correct and is not a fair transaction 
between yourself, the assured, or the 
Company, as the following example 
proves: The policy ran six months at 
2%, earning $12; three months at 1%, 
earning $3; or a total of $15; original 
premium $24, rebate $6. Return prem- 
ium, therefore, is $3 and not $4.50. 
“Reversing ‘the case—A $1,200 one- 
year policy, rate 1%, premium $12, runs 
six months when ‘the rate is increased 
to 2% and an additional premium of $6 
is collected. The policy is now can- 
celled pro rata at nine months. Do we 
still take the $18; that is, $12 plus $6 and 





figure the return premium again at 
$4.50? No. The policy ran six months 
at 1%, earning $6; three months at 2%, 


earning $6; total $12. Paid by the as- 
sured $18; earned $12 ; return $6 and not 
$4.50. 

“From these examples you can see 
that an incorrect way does not work the 


same when the case is reversed. In 
one the assured receives too much, in the 
other it is the Company. What we all 


want is the proper remuneration for the 


protection given at the particular rate 
for the particular time. A, simple and 
accurate rule is: Find the premium for 


a full term (one, three or five 
the last rate, and base your 
on a full term premium at that rate. 


years) at 
calculation 


OPPOSE AUTO COVER BILL 
General Brokers eseabetion of Metro- 
politan District Adopts Resolution 
Against Proposed Compulsory 
Insurance 

A resolution reading in part as follows 
has been adopted by the Executive Com- 
mittee of the General Brokers Associa- 
tion of Metropolitan District, Inc., 
relative to the compulsory automobile 
insurance bill: 

Whereas, for many years there has 
been introduced in the State Legislature 
what is known as “compulsory automo- 
bile insurance bill” having for its pur- 
pose the object of putting the State in 
the insurance business, and 

Whereas, the enactment of such legis- 
lation would prove detrimental to the 
best interests of the people of the State 
of New York, and 

Whereas, if this measure were enacted 
into law, it would be contrary to the 
principles and ideals on which our 
government is founded, and 

Now, be it resolved, that this Associa- 
tion hereby emphatic ally protests against 
this proposed legislation as inimical to 
the public interest and that we, the Gen- 
eral Brokers Association of Metropolitan 
District, Inc., in cooperation with all 
other insurance organizations, do all 
within our power to defeat such proposed 
legislation, and 

Now, be it further resolved, that every 
member of this Association shall get in 
touch with his respective legislative 
representative to attain this end, and 

Be it Further Resolved, that a copy 
of this resolution be forwarded to the 
Governor, the Lieutenant Governor of 
the State of New York, each Senator 
and Assemblyman, the Insurance Com- 
missioner, and the executive head of 
each insurance company writing this 
form of insurance. 


MADE GENERAL ADJUSTER 

Edmund Von Hasseln has been ap 
pointed general adjuster of the Nor 
wich Union Fire, succeeding H. A. 
Richards, who resigned last November. 
Mr. Von Hasseln is a southerner and 
has:had about fifteen years of loss ex- 
perience. He was with the South East 
ern Underwriters’ Association for three 
and a half years, then was a staff ad- 
juster for the Southern Adjustment 
Company for nearly five years. Seven 
years ago he joined the loss depart- 
ment of the Home at the New York 
office, which position he has now re- 
signed. 

ON “WESTERN TRIP 

Charles L. Tyner, president of tbe 
Home Insurance Co., and Wilfred Kurth, 
vice-president, are ’ making a tour of 
the West, visiting agencies. 
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“If I were selling insurance it would be 


an inspiration to me to know that I was per- 








forming a service to humanity.” 


That is the way a well-known advertising man regards 
the opportunity of the insurance salesman. And he has 
the right idea. When you thoroughly believe in what 
you are selling—when you know that you are perform- 
ing a service to mankind—when you become enthusiastic 
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* Mi | over the protection you are able to provide, you become 
ie, ae Y a better and more convincing insurance salesman. 
| aprons : 
ee CEA: This ability to provide protection is enhanced when 
you have complete confidence in the companies you 
represent. Agents of The Home of New York can pro- 
vide insurance protection against practically all forms of 
property damage in a company known for its financial 
— oe strength, sound underwriting and service to policyholders 
2 at Mi —BEFORE AND AFTER a loss. 
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SPRINKLER 
LEAKAGE 


Profits and C iabilinaiiaas 
Riot and Civil Commotion-Rents 
Tourists Baqgage Explosion 
Earthquake-Registered Mail 
Rental Values — Parcel Post 
Water Damage Hail 


ORGANIZED 1853 CASH CAPITAL $18,000,000 
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U. & O. Insurance Is 
Not Profits Insurance 


TAX PAYER WINS AN APPEAL 





Case of Revenue Commissioner Against 
Piedmont-Mt. Airy Guano Co. 
Is Decided 


’ 





An income tax dispute between the 
Commissioner of Internal Revenue and 
the Piedmont Mt.-Airy Guano Co. over 
use and occupancy insurance has been 
decided against the commissioner by 
the United States Board of Tax Ap- 
peal. 

The commissioner stated that use 
and occupancy insurance is insurance 
against logs of profits. The taxpayer 
argued that use and occupancy insur- 
ance is coverage against loss of prop- 
erty. 

The Guano company had a loss; re- 
ceived $81,875 under its fire insurance 
policy; and $50,000 as use and occu- 
pancy insurance; making a_ total of 
$131,875. That amount and $58,000 ad- 
ditional were expended in rebuilding the 
plant. The Guano company wanted to 
make a deduction of the use and occu- 
pancy payment in its tax return. It 
has been permitted to do so. In its 
decision the United States Board of 
Tax Appeals said in part: 

Not Like Boiler Case 

“In the appeal of the International 
3oiler Works Company, 3 B. T. A. , 
we had a somewhat similar question be- 
fore us. There we held that the pro- 
ceeds from a_ policy of insurance 
designated as use and occupancy insur- 
ance were not proceeds from the con- 
ersion of property and that the pro- 
visions of Section 234 (a) (14) of the 
Revenue Act of 1921 did not apply. In 
that appeal, however, the facts were 
substantially different from the facts in 
the instant appeal. The language of 
the policy involved no doubt as to subject 
matter by stating that, in the event the 
property were destroyed or damaged by 
fire, the company should be liable for 
the ‘actual loss sustained of net profits 
on the business, which is thereby pre- 
vented,’ whereas the policy now before 
us contains no such provisions, and the 
only reference therein to loss of profits 
is a provision expressly excepting loss 
of earnings due to stoppage of motors, 
dynamos, etc., from the operation of the 
policy. The policy covers insurance ‘on 
the use and occupancy’ of buildings and 
other structures used in the business of 
the taxpayer, and provides for liability 
if the plant or a part thereof is de- 
troyed so as to prevent the carrying on 
of business or damaged so as to prevent 
‘the full use and occupancy of said 
premises. Furthermore, the indemnity 
is fixed by the policy, which states that 
‘for the purpose of this insurance it is 
assumed that the average daily value of 
the use and occupancy of the said 
premises to the said assured is and 
hereby beforehand to be $200. The 
language is fundamentally different from 
the language of the policy involved in 
the appeal of the International Boiler 
Works, supra, and clearly comes with- 
in the line of cases cited above. If it 
had been the intention of the parties to 
include profits within the terms of the 
policy they could easily have done so.” 








WITH MILLS & HONNESS 


Walter O. Lincoln, chief inspector and 
supervising ‘underwriter in the city 
department of the Great American, and 
well-known writer on fire insurance 
subjects, has resigned to become assist- 
ant secretary of Mills & Honness 
Inc., of New York City. He will have 
charge of the agency’s underwriting. 
Mr. Lincoln started with the Great 
American nineteen years ago as map 
clerk. He is co-author with C. C. 
Dominge of the book, “Fire Insurance 
Inspection and Underwriting.”” Mills & 
Honness, Inc., is more than forty years 
old and today represents five fire insur- 
ance companies for the local area. 





Association 





It is surprising how we learn to asso- 
ciate persons and objects with ideas. 


In your business this is best demon- 
strated by your satisfied client, who, 
having associated good insurance 
service with your name, returns again 
and again. 


Sound, helpful Norwich Union Serv- 
ice augments the agent’s ability to 


render complete satisfaction to his 
clients. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


ot New York 


Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


H. P. Jackson, President H. L. Kidder, Secretary 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 
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COMPANIES 














D. of C. Insurance Code 
Dropped for Present 


BEFORE SENATE COMMITTEE 


District Commissioners Say They Have 
Withdrawn Their Endorsement; 
Much Testimony Taken 


Aiter taking enough testimony to 
keep half a dozen stenographers busy 
fora week or so, and educating a num- 
ber of United States senators on the 
subject of fire insurance, the proposed 
code of insurance law for the District of 
Columbia has been dropped—at least so 
far as consideration by the present ses- 
sion of Congress is concerned. 

The code was presented to the com- 
mittee by Commissioner Baldwin of the 
District and what put the load of dyna- 
mite under it was the action of the three 
commissioners who govern Washington 
in withdrawing an endorsement they 
gave to the code. In the meantime, J. 
H. Doyle of the National Board; H. P. 
Janisch, general manager of the mutual 
insurance company organizations; Sam- 
uel Deutschberger of the Insurance De- 
partment of New York; and other men, 
who have been spending a good deal ef 
time in Washington recently, talking for 
or against the code, have charged their 
efforts up to lost motion. 

The most interesting features of the 
hearings were the clashes between 
Messrs. Doyle and Deutschberger rela- 
tive to the New York rating law, the 
chief provisions of which Commissioner 
Baldwin wanted to incorporate into the 
District of Columbia code. Mr. Doyle 
saw a great deal to criticize in the New 
York law and Mr. Deutschberger lustily 
defended it. 

In the meantime, Senators Capper, 
Copeland, Bruce, Jones, McKinley and 
Sacket (the committee which held the 
hearings), are devoting their time to 
matters which will give them more front 
page publicity—prohibition, for instance. 


AMERICAN FIELD MEN MEET 


Eastern, Southern and New England 
Managers and Specials Talk Over 
Problems in Newark 


The American of Newark held its an- 
nual meeting of Eastern, Southern and 
New England field men on Monday, 
Tuesday and Wednesday of this week 
at the home office. President C. Weston 
Bailey welcomed the delegates Monday 
morning and other talks were made that 
day by the following: Vice-president 
William E. Stewart, on finances; H. E. 
Taylor, advertising manager, on “Three 
Dollars’ Worth of Words’; S. Thomas 
Pippin, special agent in Philadelphia, on 
wholesale insurance. 

On Tuesday talks were made by R. G. 
Hinkley, manager of the New England 
department, and Special Agent 
Kietzman, on “What Does a Fire Insur- 
ance Company Profit by a Casualty Af 
filiation”; John J. Hanlon, of Harris- 
burg, on hard coal mining, and Special 
Agent Fred D. Blessmeyer, of Pitts- 
burgh, ‘on soft coal mining; Special 
Agent W. L. Reynolds, on an under- 
writer’s view of the Florida expansion; 
and Special Agent Carl M. Hunt, on the 
dependency of the South on the cotton 
crop. ; 

Collections, installment and single in- 
terest insurance, and use and occupancy 
co-insurance were the subjects discussed 
Wednesday morning by Special Agents 
W. E. Hamilton, of Albany, and W. H. 
3ryant, of Syracuse. Vice-president 
Paul B. Sommers analyzed last year’s 
operations. 


FORBES JOINS SUN IN N. Y. 


John E. Forbes has resigned as special 
agent of the Commercial Union in Iowa 
and has been appointed special for the 
Sun Insurance Office for western New 
York State. He was formerly with 
Johnson & Higgins in Chicago and also 
was a member of a local agency at Cedar 
Rapids for awhile. 
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tors mean 
more insur- 
ance. The Agents 
of no Companies are 
better equipped to serve 
car owners than are those 
of GLENS FALLS and COM- 
MERCE. With eight different 
lines of needed Automobile Insur- 
ance to offer, all of which are written 
by both Companies, the selling problem of 
GLENS FALLS and COMMERCE Agents 
is reduced to a minimum, and not a car owner 
but will appreciate so comprehensive a service 
as that which offers Fire, Theft, Collision, Prop- 
erty Damage, Windstorm, Earthquake, Explosion and 
External Leakage of Water in one Company through one 
Agent. To help our Agents to a bigger automobile business, 
the GLENS FALLS and COMMERCE POSTERS for March 
will carry compelling, attention getting illustrations for window or 
wall display and for use in personal solicitation. These POSTERS 
are exclusively for the Agents of these Companies, and are only one 
of the many sales aids furnished to them. In view of such Home Office 
cooperation it is not to be wondered at that GLENS FALLS and COM- 
MERCE Agents are among the leaders in the writing of Automobile Insurance. 


g fon (GMMERCE. 
Insurance Company 


Insurance Company of 
GLENS FALLS, N. Y, GLENS FALLS, N. Y. 
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Predicts Changes in 
Future U. & O. Forms 


L. E. FALL’S PITTSBURGH TALK 





American of Newark Officer Tells How 
to Arrive at U. & O. Values and 
How to Measure Losses 


Laurence E. Falls, assistant secretary 
of the American of Newark and recog- 
nized authority on use and occupancy 
insurance, delved into the future a bit 
in a talk he gave on this form of insur- 
ance rccently before the Smoke and 
Cinder Club in Pittsburgh. Since this 
form of contract fills an economic need, 
it is here to stay, and agents and coimn-, 
panies must come to understand its fun-* 
damental principles, whether they wish 
to or not. 

“The policy of the future will un- 
doubtedly be a separate form other than 
the present standard fire contract,” Mr. 
Falls said, “and the limit of the com- 
pany’s liability will probably be defined 
to no greater extent than that it shall 
not exceed the portion of the assured’s 
actual loss of net profits and fixed ex- 
pense which the policy in hand bears to 
the total of one year’s net profit and 
fixed expense, which would have been 
earned had no fire occurred, due con- 
sideration being given to the experience 
before the fire and the probable experi- 
ence thereafter of the industry in gen- 
eral and the insured risk in particular.” 

U. and O. value may be arrived at by 
adding net profit and fixed expense, or 
by deducting from gross profit all items 
of avoidable expense; and this latter 
method has the advantage of seldom re- 
sulting in under insurance, causing the 
assured to contribute to his own actual 
U. and O. less. Much thought is given 
to what expense items shall be consid- 
ered fixed, and it is necessary to con- 
sider each separate item in the light of 
whether the assured would continue to 
disburse such amount during the period 
of interrupted operations if no use and 
occupancy insurance were carried. 

One item, federal tax, is not so readily 
classified. It is a fixed principle of tax- 
ation that any loss sustained during the 
taxable period for which the taxpayer 
has been reimbursed by insurance, shall 
not constitute a deduction from his tax 
value; and therefore the assured whose 
annual profit has been reduced by fire but 
restored through insurance, will pay the 
same profits tax whether or not he has 
a fire. Therefore, no profits tax is oc- 
casioned by the occurrence of fire, and 
no consideration should be given to the 
item in calculating U. and O. value. 


How U. & O. Losses Are Measured 
_“U. and O. losses are measured by the 
time required to replace the property 
necessary to earn the U. and O. value,” 
continued Mr. Falls. “If it will take 
longer to replace the stock than to re- 
place building, machinery and equip- 
ment, our policy should include liability 
pending stock replacement. 

“The premium rate for building and 
machinery replacement is a percentage 
of the building rate; and if stock replace- 
ment is insured, a percentage is taken of 
the average building and contents rates. 
Unless the time required to replace 
stock wili extend beyond the replace- 
ment period for building and machinery, 
there is no good reason for charging the 
higher rate. 

“Then, too, the policy form for pro- 
ducers assumes liability only for the 
time needed to replace the raw stock on 
hand at the time of the fire and does not 
affect any finished stock nor stock in 
process. There can be no fixed expense 
on finished stock and the profit can be 
insured only under a Profits Policy, since 
this is accrued profit. Merchants, on 
the. other hand, conducting no manufac- 
turing processes have no insurable in- 
terest under a profits policy and their 
stock replacement in such rare instances 
as we find any need for it, contemplates 
finished stock, held for sale. 

Suppose we grant profits insurance 
to a merchant who, at the time of the 
fire, has on hand enough stock to last 
a year. A total loss will yield the as- 


sured a year’s profit and he may be back 
in business again in six months or less. 
Two or three such cases have taught 
some companies the fallacy of profits in- 
surance for other than producers. 

“When there is stock in process on 
hand at the time of the fire, it will re- 
quire time to restore these partly com- 
pleted operations after the building, ma- 
chinery and raw stock are replaced, and 
the policy may be extended to cover 
this extra period of loss.” 





DRUMMOND JOINS ALLIANCE 

W. C. Drummond has been appointed 
special agent of the Alliance of Phila- 
delphia for western Pennsylania, suc- 
ceeding L. R. Chapman, who will take 
up new duties in the marine branch of 
the company. Mr. Drummond, whose 
headquarters will be in Pittsburgh, has 
been with the Insurance Company of 
North America for several years as field 
man. 





FRANKLIN VICE-PRESIDENT 

Frank E. Burke, vice-president of 
the Home and several of the affiliated 
companies, was last week elected vice- 
president and secretary of the Franklin 
lire of Philadelphia. 


WILL INCREASE CAPITAL 


Automobile Will Add $1,000,000, Making 
$5,000,000 in All; Surplus to Be 
Increased Also 


An additional $1,000,000 will shortly 
be added to the capital of the Auto- 
mobile of Hartford, bringing it to 
$5,000,000. There will likewise be an 
increase in the surplus but the exact 
amount has not yet been determined. 
The Aetna Life now holds 75% of the 
outstanding stock of the Automobile. 
Until the company has been re- 
organized thoroughly it is not likely that 
dividends will be declared on stock of 
the Automobile. It is considered pos- 
sible that the new stock issue will be 
offered at around $500 a share. 





E. D. B. WALTON DEAD 


E. D. B. Walton, one of the old 
school of independent adjusters of New 
York City, died recently at the age of 
seventy-four years. He was first en- 
gaged in local agency work and then 
branched out into adjusting for him- 
self. With him in his office were his 
son, E, D. B. Walton, Jr., and his 
brother, S. T. Walton. 





most of us. 


NEW YORK 





deal like the Ovis Poli? 


“ovis poli” insurance policy is. 
deliver it; misunderstandings often result in the loss of good busi- 
ness. Add also that policies in the Fidelity-Phenix of the “America 
Fore” group, secure for your clients protection in one of the 
strongest American companies. 


CHICAGO 


JOINS MACBAIN & SPARKS 





Walter C. Smith to Supervise Auto- 
mobile Underwriting; Formerly With 
C. M. Cloud and the Home 


Walter C. Smith leaves Chester M. 
Cloud Agency after a number of years 
in association with Mr. Cloud as an 
underwriter of automobile lines to join 
MacBain & Sparks, Inc., in charge of 
the automobile fire and theft depart- 
ment. Mr. Smith was also with the 
Home in its various underwriting de- 
partments and has had a well-rounded 
experience. Under his supervision the 
automobile underwriting in the Mac- 
Bain & Sparks agency will be consider- 
ably augmented as Mr. Smith is favor- 
ably and well known among the brokers 
on the street. 





OPENS METROPOLITAN OFFICE 


The Employers’ Fire has opened a 
new metropolitan office at the home 
office in Boston to handle all business 
in that territory. The agency connec- 
tion of Obrion, Russell & Co. is being 
discontinued. C. Arthur Lindstrom, 
formerly with Elmer A. Lord & Co., is 
in charge of the new office. It is located 
in the new Samuel Appleton Building. 








Ovis Poli? 


Not a difficult one for any good crossword puzzler. But it took 
an expedition to the Himalayas to bring it to the attention of 
Now we know in a general way, that an Ovis Poli is 
a rare specimen of four-footed animal, but we couldn’t describe 
it for love or money. 


To the average assured isn’t the fire insurance contract a good 


His policy protects him against loss, 
that he knows. But to the how, the why, and to the limitations of 
it, he probably never gives a thought, trusting wholly in the 
sagacity of you, his insurance counsel. 
wonders why you never told him what it was all about. 


You have taken the necessary expeditions and know what this 
Explain it thoroughly as you: 


FIDELITY-PHENIX 
FIRE INSURANCE CO- 


8O MAIBEN LANE, NEW YORK,NY. 


ERNEST STURM, CHainaman of tHe Boaro. 
PAUL L.HAID, Presipvenr. 


CASH CAPITAL FIVE MILLION DOLLARS 


MONTREAL 


Yet, when loss occurs he 


SAN FRANCISCO 
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Bank Agency to Test 
Principle in Court 


APPLIES FOR _ INJUNCTION 


North Carolina Bank Agency Chauses 
Local Agents Aim to Use Boycott 
In Violation of the Law 


The Federal Insurance & Real Estate 
Co., of Monroe, N. C., a subsidiary of 
the Farmers Bank & Trust Co. of the 
came city, has filed suit for an injunc- 
tion against the executive committee of 
the North Carolina Association of In- 
surance Agents, seeking to prevent the 
association from carrying out the prin 
ciples adopted at the last annual meeting 
of the association. These principles are 
those of the National Association, and 
include the Milwaukee Declaration. So 
far as is known, this is the first time 
since the adoption of the Milwaukee 
Resolution in Milwaukee in 1924 that a 
bank agency has brought a local agency 
body into court charging attempted 
boycott. 

At a meeting of the 
mittee 


executive 
in, Raleigh on February 253, 


coll- 
two 


or three bank agencies appointments 
were up for discussion, one of which 
was the Federal Insurance & Keal Ks- 


tate Co., of Monroe. After 
these matters, the executive 
found that this Monroe 
ated subsequent to the 
annual convention of the North Caro- 
lina Association at Pinehurst in April, 
1925, and the committee held that this 
appointment was in violation of a state 
and national association principle, 
namely, “discontinuance of the practice 
of appointing financial institutions, their 
officers or employees as company repre- 
sentatives in competition with estab- 
lished agencies.” 

There the matter rested without any- 
thing further being done until the bring- 
ing of the suit last week by the bank 
agency against the executive committec. 


considering 
connnitiee 
agency was cre- 
holding of the 


What Complaint Alleges 


It is alleged in the complaint that the 
majority of the stock of the Federal In- 


surance and Real Estate Company is 
owned and controlled by the Marmers 
Bank and Trust Company. and the re 


mainder by the officers and directors o1 
the bank. The complaint further states 
that the North Carolina Association at 
its annual convention at~- Pinehurst in 
April, 1925, adopted what is known as 
the “Milwaukee Resolution” and a fur- 
ther principle that: “No member of this 
association shall represent any insurance 
company as agent when in the judg 
ment of our executive committee and 
the executive committee of the National 
Association of Insurance Agents, the 
practice of such company is intentionally 
and continuously in violation of the 
above principles.” 


Upon information and belief, the com 
plaint charges that the North Carolina 
association has entered into an agree 
ment whereby the members propose to 
boycott all insurance companies who ap 
point as their agents financial institu 
tions and will not represent any insur 
ance company so making such appomt 
ment. It is set forth that the plaintiff 
has been appointed local agent for a 
number of fire companies (names not 
given) and is building up a substautial 
insurance business. 

The complaint charges that represen- 
tatives of this bank agency appeared 
before the executive committee of the 
North Carolina association on February 
23, 1926, to answer a complaint lodged 
against it; that the bank agency was no- 
tified it was violating the rules and reg- 
ulations of the association; that the 
“Milwaukee Resolution” and the princi- 
ple of the state association were adopted 
for the protection of local agents and 
the prevention of any more banks or 
the officers thereof going into the fire 
insurance business; that the association 
was determined to carry out said reso- 
lution as far as possible; that if the in- 
surance companies represented in this 
bank agency continued to maintain it 
the members of the association would de- 





cline to continue to re present the insur- 
ance companies so maintaining the bank 
agency; that the North Carolina asso- 
ciation has power and influence to in- 
jure the plaintiff's business; that the 
plaintiff has a right to do business in 
North Carolina and that the — 
tion and agreement of the North Caro- 
lina agents is in violation of the laws 
of the state of North Carolina. 

fe summons has been issued directed 
to the executive committee of the North 
Carolina association notifying the mem- 
bers to appear in court on Monday to 
answer the complaint and defend the 
suit. 

Upon the filing of the bill of com- 
plaint, which was sworn to, a tempo- 
rary restraining order was issued and 
served upon J. O. Reilly, the president 
of the North Carolina association, re- 
straining the association from enforcing 
the “Milwaukee Resolution” so far as it 
may affect the complainant in the suit. 

In a letter received by the National 
Association from President Reilly, he 
said that the executive committee would 
appear as summoned and contest the 
validity of the temporary restraining 
order and seek to prevent an injunction 
issuing in the case. 


Surplus of Old Rossia Held 
Subject to Foreign Cerditors 
The New 


York State Supreme Court 
this week held that the Rossia of 
America was liable to creditors of the 


Rossia of 

the assets 
company 
assumed, 


red S, 


Petrograd to the extent that 
transferred to the former 
in 1919 exceeded the liabilities 
Action was started in 1923 by 
James & Co., as assignee of the 
Kagle, Star & British Dominions upon 
claims against the Rossia of Russia 
arising out of reinsurance _ treaties, 
amounting to about $150,000. When the 
United States branch of the Rossia be- 
came the Rossia of America the assets 
exceeded liabilities by $2,388,527. In his 
decision Justice Wasservogel holds that 
United States Manager Carl F. Sturhahn 
did not have authority to assign the 
assets of the Russian Rossia to the 
American company. While the exact 
amount payable under the decision is 
not determined it is expected to be 
somewhat less than the $150,000 claimed. 


we 
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_ ENGINEERS JOIN N. F. P. A. 
The American Society of Civil Engin- 
eers recently joined the National Fire 
Protection Association, and the coopera- 
tion and influence of this body are 
expected to be of material help in the 
campaign to reduce fire waste. 


~ NAMED NEW FIELD ENGINEER 
H. L. Bond, for some time past execu- 


tive assistant of the National Fire Pro- 
tection Association, has been assigned 
to the field service staff to assist local 
fire prevention committees in various 
cities. 
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Palmetto Must Pay 
Michigan Full Taxes 


COMMISSIONER HANDS STATES 





If Chrysler Policy Is Michigan Contract 
3% on Premiums Everywhere Are 
Due Insurance Department 


The first serious barrier to the success- 
ful operation of the Chrysler-Palmetto 
automobile insurance plan to be erected 
in Michigan was placed this week by 
Commissioner Leonhard T. Hands when 
he announced that, if all things are as 
they seem, the Palmetto Fire of Sumter, 
Ss. C., will be forced to pay into the 
treasury of that state a three per cent. 
tax on all premiums collected in 1925 
under the Chrysler contract. 


Mr. Hands declared that, despite the 
fact that the Palmetto’s report has not 
yet been audited by tlf: department, it is 
auite apparent that the company has for- 
warded an inadequate sum to meet the 
taxes due and that its basis for figuring 
Michigan taxes is obviously not the 
method which should be used if the 
Chrysler contract is, as claimed, a Michi- 
gan contract. If necessary, Mr. Hands 
said, a department representative will be 
sent to the Detroit offices of the Chrys- 
ler Sales Corporation and the home of- 
fices of the Palmetto to determine 
whether or not the payment of prem- 
iums under the Chrysler contract is not 
a Michigan transaction. 


Mr. Hands said that, as the Chrysler- 
Palmetto plan was explained to him, at 
the time that his approval was sought, 
it was the contention of both parties that 
the premium pz iyment on the entire 
Chrysler output was made directly to the 
insurance company by the Chrysler 
Sales Corporation, was later collected 
from the dealer to whom the cars are 
sold outright, and passed on by the 
dealer to the final purchaser. If that is 
the system, and on that basis only the 
commissioner held that the dealer was 
not an insurance agent, the premium is 
obviously paid in Michigan and is sub- 
ject to the full amount of the Michigan 
tax, the commissioner maintains. 


CHRYSLER CASE FAR-REACHING 





Wisconsin Appeal to Supreme Court 
Says Auto Industry, Insurance Laws 


and Agents Are Affected 


In filing the petition of the State of 
Wisconsin with the Supreme Court of 
the United States in Washington that 
the appeals of the Chrysler-Palmetto 
case be tried as soon as possible, Attor- 
ney General Herman L. Ekern included 
the following among his numerous rea- 
sons for advancing the date to not later 
than May: 

“Because effective interpretation and 
enforcement of the insurance laws of 
practically every state in the Union re- 
lating to insurance on automobiles will 
be impracticable until the questions in- 
volved in \these @ases are settled by this 
court. 


“Because the entire interests of the 
insurance agency system existing in the 
United States are involved by reason of 
the fact that local agents are almost if 
not entirely dispensed with under the 
operation of the Chrysler-Palmetto and 
other similar plans. The official counsel 
for National Association of Insurance 
Agents is cooperating with counsel for 
defendant and appellee herein to secure 
the earliest possible hearing of these 
cases, 

“Because the entire automobile indus- 
try in all states is affected by the ques- 
tions involved and it is of vital impor- 
tance to said industry that the questions 
involved be settled as soon as possibie, 
and because the honorable judges who 
granted the stay in this case stressed the 
importance of an advancement and early 
decision of the question by this court in 
its conditional stay of proceedings pend- 
ing this appeal,” 


Calls Reinsurance 
Pools Ideal Method 


J. N. GREER CITES ADVANTAGES 


Economy and Wider Spread of Liability 
Result When Reinsurance Is Placed 


Through Pool 





Addressing the members of the Insur- 
ance Accountants’ Association at a 
meeting held on Tuesday, March 16, in 
the assembly room of the New York 
Board of Fire Underwriters, John N. 
Greer, secretary of the American Rein- 
surance Exchange, spoke on “Reinsur- 
ance Pools,” and said in part: 

“Almost all the large individual com- 
panies doing a reinsurance’ business 
solely have operated on a pool basis for 
a number of years, distributing the busi- 
ness received through treaties among 
their affiliated or associated companies. 
Some foreign companies, notably the 
German companies before the war, split 
their acceptances among twenty-five or 
thirty retrocessionaires. The initial re- 
ceiving company, however, is operated 
under a single management and the 
ceding companies can pin the responsi- 
bility on something concrete. It seems 
feasible ,therefore, that what has been 
done ‘by ‘these individual companies can 
be done by a pool of companies after 
mixing in a little friendship, tolerance 
and concession. 


“The great advantage to be gained by 
pool reinsurance is its economy and the 
wider spread of liability which it pro- 
vides. One set of records is kept for 
all the retrocessionaires, and it is the 
simplest matter for the individual com- 
panies to obtain their share of the 
business and put it on their books. 

“Reinsurance pools have failed in the 
past and the reasons therefor need not 
he discussed here, but I feel justified 
from my experience in saying that, if 
properly safeguarded, the pool method 
is the ideal and may be the eventual 
for all ceders who intend to retain the 
idea of reimbursing the individual risks.” 





J. G. HILLIARD DIES 





Veteran New York Agent Passes Away 
At Limoges, France; Leader in 
Local Fire Circles 

Pe Hilliard, veteran New York City 
nes gent, and head of J. G. Hilliard, 
Inc., died this week at Limoges, France, 
where he was visiting with his wife. 
News of his death was received in New 
York this week without any details of 
illness or exact date of his passing away. 
Mr. Hilliard had surrendered the active 
management of his ,agency in May, 
1924, and since then had attended to 
only such work as he wished. . Peter 
Yoost and W. G. Minner have been the 
active heads for the last two years. 

After coming East from Iowa where 
he was born in 1858 Mr. Hilliard joined 
the insurance agency of Frame, Hare 
Lockwood. About 40 years ago he or- 
ganized his own agency, together with 
two associates, under the name of 
Ackerman, Deyo & Hilliard, with the 
Scottish Union & National as their first 
company. Upon the death of his part- 
ners, Mr. Hilliard incorporated the pres- 
ent agency which has been one of the 
leading offices in the city for many 
years. He was a director of the Com- 
mercial Union of New York and one of 
the first fire agents to take a casualty 
company into his agency. He was also 
a member of many local clubs. 


A. H. ROBINSON DEAD 

Arthur H. Robinson, one of the or- 
ganizers of the National Association of 
Insurance Agents, and its sixth — 
dent, died recently at Jacksonville, Fla., 
where he had been spending the winter. 
He lived in Louisville, Ky., and had been 
in the agency business there for 
years. Mr. Robinson, who was seventy 
years of age when he died, was elected 
president of the National Association in 
1904. 
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Fire and Auto Report 
Made Upon Florida 


HASTY CONSTRUCTION IS NOTED 


Replacement Cost Heavy; Feeling of 
Disquietude Among Finance Com- 
panies Because of Poor Collections 


-— 

rhe Retail Credit Co. of Atlanta has 
issued an inspection report on Florida 
from the insurance viewpoint. The 
smallpox scare, it says, did not amount 
to much. While many people are living 
in camps, all public camp sites are under 
the supervision of the State Board of 
Health and a fair measure of inspection 
has been maintained. There are indi- 
vidual squatter camps, however, which 
are not under good sanitation control. 
Liquor is obtainable at ease. 


Fire Insurance 

Continuing, the report says: 

“There is only one angle of this situ- 
ation that may be regarded as peculiarly 
associated with Florida—hasty construc- 
tion. There is the high cost of haste, 
the low quality of haste, and the bad 
planning of haste. There is in Florida 
a great deal of new construction, public 
and private, that will have to carry to 
the end the load of one or all these ele- 
ments. Just how, or how much they 
may draw from insurance coverage is 
a problem for future determination, but 
the problem is there. A most casual ob- 
servation will show it, and common 
knowledge of high labor cost, scarce ma- 
terial, over time, embargo delays, etc., 
coupled with feverish anxiety on the 
part of the builders, owners, lessees, and 
the public generally, for their completion, 
confirms it. 

“A great deal of building has been 
done by promoters in the nature of an 
earnest to the public as to the progress 
and stability of their project. Some of 
these projects have gotten little or no 
further than the earnest building. This 
building may be a residence or a hotel, 
or more than one of each. Many ot 
these developments are faulty all 
through. A great deal of the construc- 
tion is faulty as to location and more 
than enough of it is shoddy to the core. 

“The ultimate amount of waste in 
Florida boom-building will be a stagger- 
ing figure. Who is to pay this—the fire 
insurance companies may be called on 
to pay a part of it. 


Auto Finance, Fire and Theft 

“Just a few months ago it was difficult 
to keep the Florida market supplied with 
automobiles. They were sold about as 
fast as they could be received. There 
was a brisk market for used cars and 
many were shipped in. The tide of new 
cars shipped to southern points in 
Georgia and driven from there to Florida 
points was running strong, but the tide 
is slacking. New cars are still moving, 
as they always will where business is 
good and prospects promising, but the 
used car market is fair, weak, or poor 
in different localities. Bargain prices 
only, attract buyers in some localities, 
notably in Miami. 

“There is a distinct feeling of dis- 
quietude among the finance companies, 
especially those which have financed sales 
of automobiles to newcomers, real estate 
salesmen, builders and workmen. Col- 
lections are poor, and are showing a 
downward — tendency. Repossessions 
through inability to meet payments or 
abandonment are becoming more fre- 
quent. There are vexing problems of 
confiscation through loss of the financed 
buyer with the car to parts unknown. 
Some companies have withdrawn opera- 
tions from certain localities, particularly 
from Miami, and some from Tampa, on 
account of the poor results. Most of 
them are curtailing activities in some 
form or manner. 

“These signs are not new to the fire 
and theft carriers. They mark the begin- 
nings of very definite ends. Fire losses 
and theft losses follow these signs as 
certainly and as definitely as the night 
follows day. The situation is there. All 
I have said in this report leads to it. If 


real estate promotion and hectic build- 
ing were all there is in Florida, the situ- 
ation might become chaotic, but there is 
the strong backbone of general pros- 
perity. The prompt and the effective 
paring down of liability to risks which 
have something solid to stand on, is the 
route for companies who have been 
more liberal in granting coverages than 
present conditions justify.” 


MODESTY ITEM 

In recent literature of the Independent 
National Insurance Company, Jersey 
City, now under promotion, the mana- 
ger of which is Robert R. Tuttle, also 
manager of the Guaranty Fire, the fol- 
lowing modest statement is printed: 

“We believe the shares of the Inde- 
pendent National will prove more valu- 
able than the share of other casualty 
companies, profitable as they have 
Leen.” 
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H. L. BOND, FIELD ENGINEER 


H. L. Bond, executive assistant of the 


National Fire Protection Association, 
has been appointed a field engineer of 
the organization. He will share with 
Engineer Percy Bugbee the responsibili- 


ties of handling the field work. 


ill 





DETROIT’S FIRE LOSS LESS 

The result of fire prevention efforts 
in Detroit last year are reflected by the 
fact that while there was an increase of 
1251 fires in 1925 over the number in 
1924, a decrease in money loss of more 
than $100,000 is recorded. Seventy fires 
with a loss of $301,883.10 were of incen- 
diary origin. 
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Denounces State 
Fund Move in Penna. 


_— 


ALWAYS HAS PROVED COSTLY 


A. B. Roome of Independence Fire, Says 
State Should Cooperate, Not Compete 
With, Companies 





A. B. Roome, vice-president of the 
Independence Fire of Philadelphia, takes 
a stand against the move in Pennsyl- 
vania to pass a bill through the Lezgis- 
lature establishing a state fund for fire 
insurance with a rate differential of 10% 
in favor of the state fund. Mr. Roome’s 
reasons why there should be no state 
fund are published in “Human Rela- 
tions” published by the Independence 
Companies. They follow in part: 

“In our form of Government where 
administrative policies are changed at 
frequent intervals, it is utterly impos- 
sible to secure and maintain an organ- 
ization which will be sufficiently efficient 
to properly conduct and develop great 
business enterprises—there is no con- 
tinuity of policy, no individual initiative, 
and tenure of office is not always fixed 
by ability. 

“The conduct of the business of insur- 
ance is not a proper function of Govern- 
ment and is not in harmony with the 
spirit of our institutions. There is no 
more reason why the state should con- 
duct the business of insurance than why 
it should conduct any other business 
that of dry goods, groceries or manutfac- 
turing—the development and success of 
which depend upon economic and_ not 
political principles. 

“Advocates of state insurance should 
ponder over what would have been the 
burden upon the citizens of California 
if they had been called upon to pay the 
$200,000,000 of losses in the great San 
Francisco conflagration; and the same 
may be said of the citizens of the other 
states in which great conflagrations have 
oeccurred—and the day of conflagrations 
has not passed. On occasions of this 
sort the entire country—in fact, most of 
the world—contributes through the fire 
insurance companies to pay the millions 
required to indemnify the sufferers. No 
one company would carry the hazard of 
an entire state and no state could afford 
to. 

“Cooperation rather than competition 
should be the controlling attitude of leg- 
iglative bodies. Governmental super- 
vision over fire insurance rates and prac- 
tices, to insure the solvency of the in- 
surance companies, is a recognized state 
function. It is entirely within the power 
of the states to so cooperate with and 
regulate the companies that they may 
function at minimum cost to the insuring 
public and at a fair profit for them- 
selves.” 





LOWER RATES IN FRESNO 

Fresno, California has been granted a 
reduction in fire insurance rates on 
dwellings, schools and churches within 
the city limits. The reduction will 
amount to 10 per cent. on all dwellings 
located within 500 feet of a hydrant on at 
least a 4 inch main. The decrease on 
churches, schools and flats will vary ac- 
cording to exposure and protection. Ac- 
cording to an announcement by_ the 
Board of Fire Underwriters of the Paci- 
fic, while it is the practice throughout 
the United States to consider rate re- 
vision in the light of at least five years 
“loss experience,” the Board felt that in 
view of the excellent cooperation it has 
received from ‘the municipal authorities 
and the results which have been ob- 
tained by the fire department, it can 
well make an exception in this case. 
Fresno received a previous rate reduc- 
tion two years ago. 





NEWARK BOARD ELECTS 

Frank B. Heller was last week elected 
President of the Newark Board of Fire 
Underwriters at its annual meeting. 
William S. Naulty was elected  vice- 
President and Harold A. Sonn, secre- 
tary-treasurer. Arthur D. Reeve is the 
retiring chief executive. 


STATE FIRE FUND PROSPERS 





Wisconsin Fund Now Has Assets of 
$1,327,445; Paid $47,119 Losses 
During 1925 
The annual financial statement of the 
State Fire Fund of Wisconsin for 1925, 
conducted under the direction of Insur- 
ance Commissioner W. Stanley Smith, 
shows that the total premium income for 
last year amounted to $222,696.47, the in- 
terest received on accumulated funds 
was $59,405.95, and profit on sale of 
bonds $500, making the total income for 
the year $282,602.40. 
ing the year on state, county, city, vil- 
lage and town property for fire and tor- 
nado amounted to $47,119.11, and ex- 
penses for conducting the Fund, for in- 
spections and adjustments totalled $7,- 
971.59. The amount of assets of the 
Fund on January 1, 1926, was $1,327,- 
445.72, as compared _ with $1,099,934.02 on 
January 1 1925, making an increase of 
more than $227,500 for the year. One- 
half of the accumulated surplus funds 
are invested in Wisconsin farm mort- 
gages, and the other half in Wisconsin 

municipal and county bonds. 


Losses paid dur- 


VETERAN CHIEF RETIRES 





Thomas W. Haney, of Jacksonville, Fla., 
Honored by Fellow Citizens; Gets 
Jewelry and Bond 
Thomas W. Haney, chief of the Fire 
Department, Jacksonville, Fla., ha’ re- 
tired from the department after thirty- 
three years of active service. ; 
Chief Haney was tendered a testi- 
monial dinner at the Seminole Hotel in 
recognition of the esteem and regard in 
which he is held by his fellow citizens. 
On this occasion the chief was presented 
with two remembrances, a diamond stick 
pin and a gold watch charm, by repre- 
sentatives of national and local fire in- 
surance organizations. At the last meet- 
ing of the City Commission, Chief Haney 
was presented with a Liberty Bond for 
$1,000 from the city workers and citizens 

of Jacksonville. 

To Chief Haney has been, given full 
credit for the organization and deveiop- 
ment of the Jacksonville Fire Depart- 
ment to its present high state of effi- 
ciency. 

Deputy Chief H. R. MacMillan has 
been elected to succeed Chief Haney. 


PIERCE TO HEAD N. F. P. A. 





Nominated for President; Allen M. 
Schoen and Frank C. Jordan on 
Ticket for Vice-Presidents 
Dana Pierce, president of the Under- 
writers’ Laboratories in Chicago, has 
been nominated for the presidency of the 
National Fire Protection Association. 
Other recommendations of the nominat- 
ing committee for elective positions and 
committee memberships are as follows: 
For first vice-president, Allen M. 

Schoen, Atlanta. 

For second vice-president, Frank C. 
Jordan, Indianapolis. 

For secretary treasurer, Franklin H. 
Wentworth, Boston. 

For chairman of executive committee, 
Albert T. Bell, Atlantic City, N. J. 

For executive committee (for three 
years): Eugene Arms, Chicago; William 
H. Blood, Jr., Boston; George W. Elliott, 
Philadelphia; George H. Greenfield, 
Montreal; Sumner Rhoades, New York; 


(for one year) Hickman Price, New 
York. 
For nominating committee (1927)— 


Three members: W. E. Mallalieu, New 
York, chairman; H. W. Forster, Phila- 
delphia; R. W. Hendricks, Chicago. 
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229,646.30 


$8,898,008.44 
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Copynmgnt by Underwood & Unaerwood 
Walter Carter 


The men 


gerial changes announced by the Royal. 


Walte r 
Fred B 
kintosh 
pany; and Charles R 


F. B. Kellam 


W. Mackintosh 


grouped about the table in the above picture figured in recent mana 
As printed last week, General Attorney 
Carter has been appointed deputy manager of the company at Liverpool; 
Kellam has been made general attorney for the United States; W. Mac 
has .been appointed manager of the New York department of the com 
Pitcher has become deputy manager. 


Each one of this quartette has an exceptionally good standing in the fire insur- 
ance world and is an important figure in it. 


He ji 
they have undertaken. 

boy of all around work. 
who will be sorry to miss his 


Mr. Carter’s experience in fire insurance has been unusually comprehensive. 

one of those fortunate individuals who have made a success of everything 
His rise in the Royal was on strict merit, as he began as a 
In this country he has built up a large circle of friends 
genial personality and companionship and who extend 
to him their best wishes in his new post. 


After a distinguished career on the Coast, Mr. Kellam came here and among 


other activities, 


Underwriters’ Conference 


he did splendid work as president of the National Automobile 
He is an earnest, sincere, unusually able executive. 


Another very popular man in the insurance community is W. Mackintosh, who, 
in addition to being manager in New York of the Royal, is United States manager 


and attorney 


for the Skandia Insurance Co. of Stockholm. 


He has done fine work 


as chairman of the New York State committee of the Eastern Union, chairman of 
the grievance committee of the National Automobile Conference and as a member 


of the New Jersey advisory committee. 


He is president of the Fire Underwriters’ 


Golf Association, vice-president of the Siwanoy Country Club and a governor of 


ie Bronxville Field Club. 
Charles R. Pitcher, who was president 


vranece business 





has served is a long one. 


E. R. Hardy’s Book 
(Continued from Page 18) 


with schedule rating itself. This impor- 
tant fact is all too frequently lost sight 
of by the partisans of different systems 
of rating. No one for a moment believes 
that the final word, or any approach to 
it. in schedule rating, has been said, be 
cause the large number of factors enter- 
ing into the making of a rate, coupled 
with the fact of changed business condi- 
tions and processes, make it impossible 
to even intelligently forecast the time 
when the final method of rating will be 
d veloped. *** vise 
“This brief statement is sufficient 
robably to show any one that the rea 
merits of schedule rating do not belong 
particular system, but do belong 
to the great principle of schedule rat- 
ing itself. If this fact is borne in mind, 
it may make the advocates of special 
systems a bit more humble and pave the 
wav for the development of a more in- 


to any 





telligent system of rating than any that 
ve have t y. 

“One of the early reforms that ought 
to be introduced into schedule rating is 


the doing away with the refining process 
which has grown into it. In justice to 
those engaged in the special work of 
rate making, it should be stated that 
they are not unduly sympathetic with 
h inement. Much of it is forced 

n them by other bodies and springs 
undoubtedly from a desire to show that 
ing made to measure the 
correctly than has been 









attempts are 


more 


” 


fire rate 
lone before. 
Mr. Hardy 


asks whether schedule rat- 


of the Eastern Automobile Underwriters’ 
e has been one of the most inteiligent and hard-working committeemen 
: He has earned the gratitude of the “Street” tor his fine 
hairman of the handbook revision committee of the New York Fire Insur 
hange As president of the Insurance Society of New York he made a 
a brilliant speaker and fine presiding officer. The list of the com 


ing actually reduces the fire waste. In 
most cases, he says, an assured will make 
improvements in his property only for 
the sake of securing a reduced fire insur- 
ance rate. When these improvements 
consist not of structural changes, but 
merely maintaining a tidy establishment 
and putting in fire extinguishers and ad- 
ditional water pails, it often happens that 
the corrections are made only when the 
insurance company gets around to make 
an inspection for insurance purposes. 

The practice, Mr. Hardy also says, 
well established in fire insurance at the 
present time of allowing, during the 
term of a policy, reductions for improve- 
ments has produced the opposite effect 
than that which is generally claimed for 
it. It is always put forth as an induce- 
ment to the insured to improve his prop- 
erty, but experience shows that the in- 
sured only improves his property if these 
reductions are going to benefit him per- 
sonally in his rate. 


J. J. HOEY TOASTMASTER 

One of the largest and most brilliant 
dinners in New York was that of the 
Friendly Sons of St. Patrick at the 
Astor on Wednesday night. The presi 
dent of the society, one of the oldest in 
the United States, is James J. Hoey, 
prominent insurance man; and the 
speakers included several men of na- 
tional prominence. Among the guests 
were many of the most prominent pub 
lic officials, judges, financiers and busi- 
ness men of the city. On Thursday 
morning the New York “World” 
printed two and a half columns about 
the dinner 


C. R. Pitcher 


Beha to Stay Until 
End of His Term 


AND THAT WILL BE JULY, 1927 


He Will Be Able to Put Up Good 
Fight for Bills Which Super- 
vise Lloyd's 

James A. Beha, New York State 
Superintendent of Insurance, is not go- 
ing to be manager of the National 
Bureau of Casualty & Surety Under- 
writers or accept any other current 
opening in the business as he has de- 
cided to remain Insurance  Superin- 
tendent until his term of offices expires, 
which is in July, 1927. In view of the 
fact that he has more than a year in 
office still, there is the keenest interest 
in the Department bills introduced at 
Albany to curb London Lloyd’s. A de- 
scription of the bills will be found in 
the marine department of this paper this 
week. 

Yhrough the licensing and taxation 
features, the Department hopes to ob- 
tain absolute control over surplus line 
business placed by non-admitted con- 
cerns. The tax reduction allowed to 
admitted companies will be more than 
offset by the tax on the surplus busi- 
ness. Owners and residents will be able 
to obtain the insurance they need legal- 
ly and it is believed to be the. best 
scheme of all so far for department 
supervision of this nature. 

It is not admitted that the bills are 
perfect, but they are a decided step in 
advance and if there are too many 
ramifications in the bills they would not 
stand a ghost of a chance of passing. 
Now there is such a chance. The super- 
intendent had a conference with the 
marine people yesterday. 


PEACOCK VISITS 47 CITIES 


Underwriters’ Laboratories Active 
During Past Year 

The field service work of the New 
York office of the Underwriters’ Labora- 
tories, planned to better acquaint vari- 
ous municipal, rating, and inspection au- 
thorities with the scope of the 
Laboratories’ activities and to demon- 
strate the reliable performance of the 
devices on its approved lists, was car- 
ried on during 1925 by visits to forty- 
seven cities in the territory between 
Boston and Baltimore by Service Engi- 
neer C. J. Peacock, of the New York of- 
fice. More than several hundred tech- 
nicians having direct supervision or 
charge of the installation of the listed 
and labeled devices were interviewed at 
least twice during the course of the year. 
These included directors of public safe- 
ty, electrical inspectors, fire department 
chiefs, electrical jobbers, superintend- 


ents of fire alarm, and district under- 
writers’ associations. 

Most of those interviewed, it was dis- 
covered, had not before met a represen- 
tative of the Underwriters’ Laboratories 
and welcomed the opportunity of learn- 
ing about its engineering and inspection 
work. The stocks of a number of job- 
bers were examined on request, and 
tours were made with local inspectors 
to various jobs to get further informa- 
tion. When inspectors criticized listed 
or labeled devices, investigation disclosed 
that in most cases the trouble had been 
due to faulty installation. 


JERSEY HOLDS UP LICENSES 


Based on rates on certain risks which 
it controls and which rating was not in 
accord with the fire insurance rating 
law of New Jersey, the New Jersey In- 
surance Department has refused to re- 
new the license for New Jersey of Her- 
bert R. Ebenstein Co., Inc., of New York 
City; A. K. Boughner & Co., and William 
R. White, both of Newark. 


ANNUAL N. Y. MEETING 


The annual meeting of the New York 
State Association of Local Agents will 
be held at Syracuse, N. Y., May 24, 25 
and 26. 


ENTERS WISCONSIN 
The General Insurance Company of 
America has been licensed in Wis- 
consin. 
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Harry L. Conn, Ohio, 
Heads Commissioners 


ELECTION WIDELY APPROVED 


New President Is Bee ail Keen Intellect 
With High Sense of Fairness; 
Succeeds W. R. C. Kendrick 


Judge Harry L. Conn, insurance 
superintendent of Ohio, was this week 
clected president of the National Con- 
vention of Insurance Commissioners at 
a special meeting of the executive com- 
mittee. Superintendent Conn succeeds 
W. R. C. Kendrick of Iowa, who re- 
cently resigned as commissioner of that 
state and as head of the commissioners’ 
convention, 

The election of Judge Conn will meet 
with wide approval among insurance 
men and with the other commissioners 
themselves. He is generally regarded 
as a highly capable and impartial law- 
yer, Who during his terms as insurance 
commissioner, and also as a judge of 
the Supreme Court of Ohio, has admin- 
istered his duties well and to the satis- 
faction of all parties. Judge Conn is 
net considered as the sort of insurance 
ccmmissioner who seeks to enhance 
political prestige while in office at the 
expense of either the insurance 
panies or the public. His popularity 
has grown constantly since he was first 
appointed commissioner in Ohio. 

Vice-President T. M. Henry of 
Mississippi, insurance commissioner of 
that state, was for awhile considered a 
candidate for the presidency. The 
officers now will include Mr. Conn and 
Mr. Henry, T. M. Baldwin, jr., of the 
District of Columbia, second vice- presi 
dent, and Joseph Button, Virginia, sec- 
retary-treasurer. Members of the exec- 


coln- 


ulive committee, — the officers, 
include Commissioners T. S. McMurray, 
jr, Indiana, oe F. oN. Julian, 


Alabama; Jesse G. Read, Oklahoma; W. 
Moore, Oregon; S. A. Olsness, North 
Dakota, and A. S. Caldwell, Tennessee. 
With Judge Conn head of the com- 
missioners’ convention it is believed that 
the difference of feeling in the organ- 
ization between the eastern and west- 
ern commissioners, based upon the be- 
lief of the latter that the East has 
dominated the convention, will be 
healed. Mr. Conn is not the exponent 
of either group and should prove an 
important element in conciliating the 
factions. 


LEAVES NORWICH UNION 


G. Harold Flood has resigned from the 
loss department of the Norwich Union 
Fire and has gone with Decker & Smith, 
independent adjusters, in New York 
City. Mr. Flood will have an office in 
Newark and. will handle losses for the 
firm in Northern New Jersey. He has 
been with the Norwich Union for seven 
years and was previously with the Kire 
men’s of Newark for nine years. 





MAKES ADVERTISING PAY 





Newark Insurance Office Uses News- 
paper and Various Specialty 
Methods to Aid Business 


Some of the advertising methods em- 
ployed by a successful insurance office 
which have paid more than ample re- 
turns on the expenditure are told in the 
current issue of “Human Relations,” 
published by the Independence Com- 
panies. The Berry Brothers, Inc., of 
Newark, carry on a real estate and gen- 
eral insurance business, with a premium 
income of between $400,000 and $500,000 
yearly. Last year they spent $7,300 in 
newspaper and specialty advertising, and 
in the opinion of William P. Berry the 
money was well spent. 

When the office was appointed a li- 
cense bureau of the Motor Vehicle De- 
partment of New Jersey, the fact was 
announced in three-column newspaper 
advertisements during automobile show 
week, and 15,000 peaple visited the office 
for their licenses, Everyone got a hand- 
some pocket license carrier with the 
firm’s name and card. In the past two 
or three months 25,000 pencils with the 
name and address of Berry Brothers on 
them have been distributed, being sent 
by the box to class rooms of the pub- 
lic schools, as the children of today will 
be the insurance buyers of tomorrow. 
Near the beginning of the year also 5,000 
large calendars were sent out, and to a 
select list of best customers year books 
costing $1.25 each were preseited. 








SANBURN SURVEY OF WACO 

Every building and house in Waco, 
Texas, will be inspected and charted 
for fire hazards, water lines and other 
information of interest to fire insurance 
companies during the coming twelve 
months. Men representing the San- 
burn Map Co. of New York have started 
to work on the survey. The entire city 
will be mapped out on a scale of 50 
feet to the inch and the maps will be 
printed in the form of volumes ranging 
from 69 to 84 sheets each. W. A. Sto- 
vall, zone supervisor, and W. V. Nelson, 

V. Dullnig and E. P. Ward are mak- 
ing the survey. 


VIRGINIA DELEGATION 


The Virginia delegation of local agents 
to the mid-year conference of the Na- 
tional Association of Insurance Agents 
at Cincinnati this week consisted of 
Charles P. Walford, Jr., Richmond, pres- 
ident of the Virginia Association; C. I. 
Lunsford, Roanoke, and James T. Cat- 
lin, Jr., Danville. 


CHRYSLER HEARING OCTOBER 4 

The United States Supreme Court tints 
weck announced that it would hold 
hearings on October 4 on the appeais in 
the Chrysler-Palmetto case, testing the 
authority of state laws to block this 
auto insurance arrangement for alleged 
violation of resident agency and other 
insurance laws. 


TO PROBE INSURANCE RATES 





Virginia Legislature Creates Commission 
to Investigate Fire and Casualty 
Rates in Force in the State 
_A bill providing for an investigation of 
fire and casualty rates in the state was 
passed by the Virginia L egislature in the 
closing days of its session last week. It 
empowered the governor to appoint a 
commission of five competent imen 
elected at his discretion. As originally 
offered, the bill called for a probe only of 
fire rates. Before it passed the House, 
an amendment was added _ including 
workmen's compensation and other rates 
in the casualty line. Delegate Wilbur C. 
Hall, who introduced the original bill, 
charged that the people of Virginia were 
being discriminated against in the mat- 
ter of fire rates as compared with rates 

in adjoining states, 

The bill empowering the state to carry 
its own fire insurance on its public build- 
ings with certain limitations under a 
state fund plan was defeated in the Sen- 
ate last week after passing the House. 
The measure provided for an appropri- 
ation of $200,000 as a starter for the 
fund which was not to exceed $1,000,000. 
Unsuccessful efforts had been made at 
several preceding sessions to get similar 
legislation through. 





HEADS GENERAL AGENCY 





John W. McAlister Running Office of 
Four Fire Insurance Companies in 
Greensboro, N. C. 

John W. McAlister has been made as- 
sistant manager of McAlister, Vaughn & 
Scales, general agency, operating the 
four fire insurance companies in Greens- 
boro, N. C., connected with the Pilot 
organization. The assistant manager is 

virtual head of the concern. 

Mr. McAlister succeeds Cummins A. 
Mebane, who recently passed away. The 
new head of the company has been con- 
nected in various capacities with the 
Pilot companies almost since he has been 
walking. He came back from the 
trenches to take a position as map clerk 
with McAlister Vaughn & Scales, and 
since that time his rise has been steady 
and, according to his associates, well de- 
serve’. 

He s the son of A. W. McAlister, 
president of the Pilot Life Insurance 
Company, and is about the same age as 
his father’s oldest fire insurance com- 
pany. 





NEW OLEAN AGENCY 
The Southern Tier Underwriters is a 
a general insurance agency in Olean, 
. Y., operated by S. H. Ostrander and 
rN M. Orcutt, who also own the Southern 
Tier Realty Company. Dudley B. 
Bement is manager of the agency. 





The Nebraska state hail insurance 
department has made a readjustment of 
the rates to be charged during 1926, 
basing the new rates on the experience 
of 1925 and a general resume of the 
business since the law went into effect. 
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pany is in the conservatism of its man- 
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WEST IN GOOD SHAPE 





Fire Insurance Affairs in That Territory 
Now Running With Minimum 
Amount of Friction 
One of the leading members of the 
Western Union informed THe Eastern 
UNDERWRITER this week that he never 
knew a time when conditions were run- 
ning so smoothly as they are in the 
West at the present time, the only fly 
in the ointment being the greed of vz ari 
ous counties and other jurisdictions in 
the matter of taxation. The separation 
situation is described as greatly im- 
proved, running along easily on rubber 

tires and macadamized roads, 


ADDRESSES PITTSBURGH CLUB 

Dr. Louis K. Manley, Dean of the 
School of Business Administration of the 
University of Pittsburgh, addressed the 
members of the Insurance Club. of 
Pittsburgh at its meeting, March 15, on 
“Salesmanship.’ P 


WALTER Y. BIGG DIES 


Walter Y. Bigg, member of the 
Suburban Fire Insurance Exchange 


since its organization nineteen years 
ago, died at his home in Jersey City 
on Saturday. He died from pleuro- 
pneumonia following a short illness. 
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Beha Plans to Curb 
Lloyd’s Risks Here 


ALSO LOWER MARINE TAXES 


Offers Bill to Permit Surplus Lines to 
Go Abroad and to Tax Heavily All 
Such Business 
Superintendent of Insurance James A. 
Beha of New York has formulated a 
legislative program aimed to reduce the 
taxation of domestic and admitted mar 
ine writing companies and to control the 
amount of business placed with unad 
mitted insurers, such as Lloyd's of Lon- 
don, by a system of specially 
brokers and agents and ames taxes. 
The plan provides, in brief, that New 
York brokers may be lic ensed to place 
with outside insurers, under certain re 
strictions, all legitimate business which 
cannot be placed with the regularly 
licensed companies. 
lor the marine 


icensed 


companies relief is 
suggested through proposals for the 
reduction of present taxes, something 
which the marine market here has been 
seeking unsuccessfully for several years. 
This would permit the companies here to 
compete upon a fair basis with the 
foreign markets. 

Provisions are made for the licensing 
ol an agent ot a non-admitted imsurer 
for the purpose of accepting such sur- 
plus line business provided such agent 
accepts business only from brokers 
specially licensed for the placing of such 
business. Provision is made that 
the specially licensed brokers transact 
their business only through the specially 
licensed agent, thereby assuring the 
Superintendent of Insurance absolute 
control over the surplus line business 
placed with non-admitted concerns, 

Provision is also made for the taxing 
of all surplus line business and a differ 
ential is established which will give 
regularly admitted companies an oppor- 
tunity to compete on a fair basis with 
the companies not duly licensed. 

The revenue of the state will, however, 
not be reduced as a result-of this, as the 
taxes on the surplus line business will 
considerably more than offset the reduc- 
tion allowed to our admitted companies. 

The proposed legislation is principally 
embodied in what is known as sections 
137, 137a and 138 of the Insurance Law. 
It will bring under the control of state 

large volume of business now placed 
withi unauthorized companies through 
subterfuges. It is estimated that ap 
proximately $100,600,000 in premiums go 
from the United States annually to 
Lloyds, London, and other non admitted 
insurers, very little of which is taxed in 
this country. 


also 


Features of New Laws 


The main features of the proposed 
legislation are contained in bills amend- 
ing certain sections of the existing law 
and creating new ones, which in brief, 
are as follows: 

Section 137 provides for the licensing 
of brokers under a special form of 
license authorizing them to do all kinds 
of business with non-admitted insurers 
except accident and health, life, work- 
men’s compensation = ocean marine 
hull. The fee will be $25. 

Section 137a permits specially licensed 
brokers to do ocean marine hull business. 
Fee $200. Brokers licensed under this 
section can also do business provided for 
under Section 137 without additional fee. 
In both these sections special licenses 
will only be issued to those brokers who 
are licensed under Section 143. 

The situation as to affidavit risks 
placed by these specially licensed brok- 
ers is eased by a modification in the 
requirement so that they only have to 
file after the end of the month, affidavits 
covering all risks placed in the preced 
ing month. Such affidavits must contain 


statements that after diligent effort they 
were unable to place the business with 


Brokers Win Appeal 
Over Dollar Policies 


C.- T. BOWRING | PAID CLAIMS 


Agreement on Pianetinnd Business Held 
to Modify Usual Relations of 
Broker and Company 


The Court of Appeals in England has 
dismissed with costs the appeal of the 
Greater Britain Insurance Corporation 
(in liquidation) from the decision in 
favor of C. T. Bowring & Co., insurance 
brokers and ects agents of London 
and New York, involving disputes over 
dollar policies issued on American busi- 
ness. In the lower court the Greater 
Britain claimed certain. sums from 
Bowring as premiums. The latter coun- 
ter-claimed in respect of losses and the 
court held that the brokers were entitled 
to set off these sums due for losses and 
returned premiums. 

In the appeal counsel in behalf of the 
Greater Britain said that Messrs. Bow 
rings had been effecting before January, 
1922, marine insurances on behalf of cer 
tain American clients with the Greater 
Britain, and by an arrangement which 
had been entered into the premiums and 
losses were to be dealt with under what 
was termed the “Dollar Agreement.” 
The Greater Britain claimed for pre 
miums due from Messrs. Bowrings, and 
that point was not disputed, the only 
real defence being that by reason of the 
“Pollar Agreement,” the position of 
Messrs. Bowring was modified in that 
they were removed from the category 
of brokers as defined under section 53 of 


the regularly admitted companies. Such 
business can only be so placed at the 
written request of the assured. 

Brokers licensed under Sections 137 
and, 137a can do business of this class 
only through a specially licensed agent. 
The provisions for licensing an agent 
for a non-admitted insurer are contained 
in Section 138 and there is a requirement 
of a fee of $1,000. The agent must be a 
resident of the state, and is permitted 
to accept business only from the brokers 
specially licensed under Sections 137 and 
137a. 

The taxing features of the legislation 
are put into Section 138 instead of 137, 
and provide for a tax of 3 per cent on 
marine and fire and 5 per cent on all 


other non-marine business. No tax is 
required on insurance covering fixed 
property located in other states. Where 


insurance is placed on fixed property in 
another state with a company author 
ized in the state in which the property 
is located, the affidavit provisions of 
Section 137 will not apply, nor will there 
be requirement that the business be 
placed through an agent — specially 
licensed under Section 138. 


.the Marine 
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Insurance Act, and they 
claimed to set off certain sums paid for 
losses and returned premiums on beiialf 
of the Greater Britain. Mr. Justice 
Greer decided against them on _ that 
point, but held there was a relationship 
between the parties by which Messrs. 
Sowrings had obtained possession of the 
policies as agents, and therefore they 
had a right of set-off. 

Counsel for appellants said: That is 
so—the policies were entered into by 
Messrs. Bowrings on instructions from 
American brokers “and/or as agents,” 
but I contend the judge was wrong on 
this point because the only ground upon 
which they would be entitled to a set- 
off would be if they had effected the 
policies for some reason of their own or 
had a lien thereon. 

The Master of the Rolls, in the course 
of his judgment, said: If defendants were 
entitled to set off what was due to them 
against what was due from them, there 
was no disputing the fact that it was 
more than sufficient to extinguish the 
claim made by the Greater Britain In- 
surance Corporation. By section 53 of 
the Marine Insurance Act it was pro- 
vided that where policies of marine in- 
surance were effected by a broker the 
position should be that in the absence 
of agreement to the contrary the broker 
was directly responsible for premitwns, 
and the insurer was directly responsible 
for the losses. In this case Messrs. 
Jowrings said it was “otherwise agreed” 
under a dollar agreement, whereby 
Messrs. Bowrings’ liability to the Greater 
Britain for premiums was modified, and 
under that agreement small claims had 
to be paid by the brokers and deducted 
by them from the premiums due to the 
insurers, so that the payment to the 
Greater Britain Company was only the 
payment of a balance at a definite rate 
of exchange. 


Dollar Agreement Effective 


On the December, 1921, 
and January, 1922, there was no balance 
due to the Greater Britain. Then in 
February, 1922, an ag was made for 
the winding up of the Greater Britain, 
and Messrs. Bowrings relied on Section 
31 of the Bankruptcy Act as to mutual 
dealings on the er yund that they had 
paid losses at the insurers’ request, and 
the case, therefore, was one of mutual 
dealings. Mr. Justice Greer did not ac- 
cept the contention of Messrs. Bowrings 
on the dollar agreement. In his opinion 


account for 
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the judge was wrong, and the dollar 
agreement was effective to modify the 
relations between the parties and afford 
a defence to Messrs. Bowrings. 

The dollar agreement meant this. To 
avoid fluctuations in the value of the 
dollar the brokers took the rate of ex- 
change as ascertained, and the insurers 
agreed to a monthly statement being 
rendered. On one side of the statement 
the premiums due were to be entered, 
and on the other side the small claims 
for losses paid by the brokers as the 
insurers’ agents under the agreement, 
and they were to be settled in the 
monthly acccunt and only a balance paid 
to the insurers. The dollar agreement 
introduced a system of mutual dealings, 
and thereby made it plain that the prem- 
iums lost their identity and became only 
items in the fund. They were the source 
out of which the small claims were to 
be paid for. Without them the brokers 
would have had no moneys in hand to 
pay the smali claims for which the in- 
surers were directly liable to the assured. 
The result of the dollar agreement was 
to effect an agreement as between in- 
surer and broker within the meaning of 
section 53 of the Marine Insurance Act. 


RAP BLOCK | POLICIES 


British Usdwweleee Say Americans 
Can Compete at Very Low Rates 
By This Devise 

The question of marine insurance 
block policies has been much in the lime- 
light in the British insurance press of 
late. The Manchester Guardian Com- 
mercial points out a curious anomaly 
which exists with regard to American 


business, saying: 
“Some of the damage at present being 
done to the marine insurance market 


generally in this country arising in- 
directly from the “block policy” methods 
of effecting reinsurance contracts is 
coming to light. This latest idea of ar- 
ranging reinsurance contracts was fully 
described in these columns some weeks 
ago, and certainly places in the hands 
of United States insurance compauies 
(and other fortunate concerns), who 
happen to find a market in London for 
such easy terms to relieve them of liabil- 


ity, a means whereby they can play 
havoc with rates, in competition, on 
merchandise crossing the Atlantic in 
liners. The system is hitting also those 


unfortunate underwriters who have 
agreed to accept such reinsurance block 
policy business. 

For instance, an underwriter in Lon- 
don has on his books, a fairly regular 
business to Montreal on general goods. 
These include textiles, and the rates ob- 
tained average out to the reasonable 
figure of 7s. 6d. per cent with full cover. 
Judge his surprise, therefore, when his 
clients inform him that their consignees 
have been canvassed by the Montreal 
agents of a United States insurance 
company offering fifteen cents per hun- 
dred dollars for the same cover. After 
he has made exhaustive inquiries as to 
how this could possibly be managed he 
becomes more surprised still to learn 
that the competing company has rein- 
surance facilities with himself through 
a “block policy” medium, which _rids 
them, for a microscopic figure, of the 
main risk—that of total loss—involve d in 
St. Lawrence trade. The reinsuring un- 
derwriter has himself unconsciously pro- 
vided the very means which form thé 
basis of the competition ruining his own 
direct transatlantic cargo account.’ 











HU & 











March 19, 1926 


=: 












LETT AA TY PPO. 








Page 31 














When A Life President Puns 


Even life insurance presidents occa- 


sonally make puns. One of the most 
prominent being invited to a luncheon 
which he could not attend by reason of 
other engagements, wrote to the host 
as follows: 

“T feel that I am being deprived of a 
feast of reason and, no doubt, of a 
pleasant filet de sole.” 


* * &* 


Story of a Banker's Life Costs $6 

The average person interested in bi- 
ography and autobiography is forced to 
get these books from a library because 
of their expense. No one thinks of pub- 
lishing such a book nowadays at less 
than $5. The late Henry Watterson’s 
memoirs are $10. 

I notice in the current issue of “The 
Bankers Magazine” that the distin- 
guished James 8B. Forgan, Chicago 
banker, has written “Recollections of a 
Busy Life,” and it is being sold for $6. 
Why? Should not such a volume be im- 
portant for the bank clerks to read? 
And surely Banker Forgan doesn’t need 
the money. 

x * * 
Twenty-Five National Union Years 
A quarter of 


a century is a long 


time. Yet with the manifold happen- 
ings of the last twenty-five years 
squeezed into that period, it seems 


scarcely hali that long. 

It is just twenty-five years since the 
writer first had a peek at the business 
of insurance through the eyes of a jour- 
nalist. Trekking from the coal mines 
of Western Pennsylvania to Pittsburgh 
yave me that opportunity. 

One of the first insurance personali- 
ties it was the pleasure of this writer 
to meet was, KE. EK. Cole, president ot 
the National Union Fire of Pittsburgh. 
lt was away back there soon after the 
National Union Fire made its bow as a 
fire indemnity carrier and an underwrit- 
ing office. I had been presented to Mr. 
Cole by a mutual friend who held him 
in high esteem and who was, in turn, 
held in high esteem by Mr. Cole. In 
Mr. Cole, the writer found a quiet, 
courtly gentleman, and I soon learned 
that he possessed no illusions as to the 
seriousness of the job he had in hand 
the building of the National Union Fire 
Insurance Company. 

The other day I.sat in Mr. Cole’s of- 
fice in the National Union Building lo- 
cated in the beautiful Schenley Park 
district of Pittsburgh, and spent an hour 
Visiting with the head of the National 
Union Fire. I found him to be the 
same quiet, courtly gentleman, and _ still 
Possesing no illusions as to the serious- 
ness of the job he had undertaken just 
Prior to our first meeting. We used 
up our time talking back over the quar- 
ter century of the National Union Fire’s 
existence, recounting obstacles which 
had come up and which had been over- 
come, and without making any bid for 








publicity Mr. Cole expressed the opinion 
ihat the next quarter century of the 
National Union Fire’s existence would 
encounter much easier sailing in the sea 
of underwriting than did the tweny- 
five years just rounded out. 

The National Union Fire began busi- 
ness in 1901 with $200,000 paid in capi- 
tal, which was later in that year in- 
creased to $500,000. In 1902 an addi- 
tional $250,000 capital was added. In 
1909 $150,000 more capital was paid in, 
and $100,000 additional in 1911. In 1920 
special action on the part of the stock- 
holders resulted in the authorized capi- 
tal of the company being increased to 
$2,000,000; and in 1920 $300,000 was 
added; in 1921, $200,000. In 1922, to com- 
plete the $2,000,000 capital authorized, 
$500,000 was added through the sale of 
5,000 shares of stock. Since that time 
in 1924 the stockholders passed a reso- 
lution authorizing a proposed capital 
stock up to $5,000,000. 

To meet its needs and to provide bet- 
ter working conditions than could be 
obtained in downtown Pittsburgh, the 
National Union Fire built its own home 
office building in the Schenley Park 
district, where it is comfortably and 
adequately housed. Recently, to give 
wider facilities to its agents, the Na- 
tional Union Indemnity was organized. 

The National Union Fire is ably of- 
ficered, has a progressive underwriting 
organization at the home office in Pitts- 
burgh, and has a fine and growing agen- 
cy representation in the field. 

It is my hope to sit in for another 
visit with FE, E. Cole at the completion 
of another quarter century of activi- 
ties. 

Ca 


When It Is Necessary to Bind a Fire 
Risk in a Hurry 


I have frequently read stories about 
American business men being so much 
occupied with their jobs that they have 
a telephone installed at their bedside 
when they are ill, but I did not know 
that insurance men fell under that cate- 
gory. At least, I did not know this uutil 
the other day when I learned that B. C. 
Scudder, who is manager of the broker- 
age service divisions in New York of the 
Fire Association, Agricultural, Fire- 
men’s, Hanover and Milwaukee Mechan- 
ics, goes through that very experience. 

The explanation is not so difficult. It 
is one of the provinces of these broker- 
age service managers to bind risks, 
sometimes very large ones, placed at the 
very last moment with immediate cover- 
age protection imperative. 

Mr. Scudder has traveled extensively 
in the East as a former field man and 
he carries in his memory a picture of 
thousands of risks in this territory. His 
knowledge of the circumstances sur- 


‘ rounding a line is so vast that he is will- 


ing to bank his judgment on a quick 
coverage when asked about the risk by 
his office over the telephone, and the 
companies in his office have confidence 
in that judgment. 


In talking with a representative of the 
Scudder office the other day I was some- 
what surprised to find that a great deal 
of this business handed in by brokers 
arrives between the hours of 4 o’clock 
and 6 o’clock in the evening. This is 
because the average business man thinks 
of his fire insurance after all the other 
details of a big business deal are ar- 
ranged, and frequently it is late in the 
day. He frequently finds that he has in 
stock at noon or later in the afternoon 
large values which have no insurance 
protection, with the result that he does 
not care to go home until the line is cov- 
ered by insurance. 


* ok * 
Almost An Interrupted Honeymoon 


The wedding is announced of C. Ar- 
thur Borg of Cold Spring Harbor, N. Y. 
assistant advertising manager of the 
Home Insurance Co., and Miss Marion 
Van Cott, of Oyster Bay, N. Y. W. W. 
Darrow, advertising manager of the 
Home, and Mrs. Darrow attended the 
couple when they were married. 

Following the ceremony the new Borg 
family set out for Atlantic City in a 
Willys-Knight. They were making more 
than the conventional twelve miles an 
our when another car pulled up be- 
hind. Thinking the occupants were 
honking for him to go ahead, Mr. Borg 
gave the Willys-Knight a little more gas 
and left the honking car behind, only to 
be pressed by another car farther on 
which pulled up alongside and ordered 
the newlyweds to stop. It developed that 
the occupants of the car were New Jer- 
sey officials and that they had been 
trailed for many miles going better than 
fifty miles an hour. 

Seeing police courts and fines staring 
him in the face, Mr. Borg produced, on 
request, his automobile license; then, 
following a happy thought, he showed 
his marriage certificate. 

Instead of a summons they were of- 
fered congratulations. 


* Ok Oe 
Where Gossip Reigns Supreme 


A newspaper man has received a letter 
from one of the leading insurance exec 
utives of Hartford, one paragraph of 
which reads as follows: 

“IT think you are missing a trick by 
not coming up to Hartford for there 
seems to be the largest mass of insur 
ance news floating around here tiiat | 
ever noted. About 101% of it is not 
true. Maybe you possess enough dis 
cernment to sort the wheat from the 
chaff, the true from the fake, and could 
give me some authoritative information 
as to what is really happening in soime 
of the offices here. I hope, however, 
that you will not write any story about 
market stock quotations. The whole 
town seems to have gone nutty on this 
subject and nobody seems able to under 
stand the reasons for some of the 
heights and the depths of the quotations, 
and entirely too much limelight has been 
thrown on this feature of the insurance 


business.” 
x ok 


A Book on Branch Banking 


One of the most interesting problems 
in the financial world is that of branch 
banking and an illuminating book on 
the subject has just been published by 
The Macmillan Company, bearing the 
caption, “The Branch Banking Ques- 
tion,” the author of which is Charles 
Wallace Collins who wrote “The Na- 
tional Budget System and American 
Finance.” 

Branch banking is on the increase, es- 
pecially in the Southern states and Cali- 
fornia. The little banks in the small 
cities are objecting to the establishment 
in their towns of branches of banks of 
large cities. In the big cities, of course, 
branch banking is extending very rap- 
idly. About forty years ago there were 
about half a dozen branches in the 
United States. In 1915 there were 259; 
and in 1925 there were nearly 800. The 
great banking institutions of New York 
City, Philadelphia, Boston, Chicago, St. 
Louis, Detroit and Baltimore do not have 


bank branches outside of the cities 
where the parent banks are located. 

Advocates of branch banking view 
the more than 2,000 bank failures in the 
United States since 1920 as evidence of 
a fundamental weakness in our banking 
system which can be remedied only by 
the elimination of the small country 
bank with its insignificant resources and 
inefficient management and almost com- 
plete dependence on local economic con- 
ditions. They feel that the substitution 
of large city bank branches would in- 
sure safety to the public and also make 
larger loans possible, and would greatly 
increase the liquidity of the financial 
resources of the state through the trans- 
fer of idle funds from one community 
jor the purpose of financing the needs 
of another community as the occasion 
arises. ; 

The other side of the case is that the 


‘small towns and rural communities feel 


that they should continue to be served 
by independent unit banks. They feel 
that the price the community pays for 
efficiency of branch banking is too high. 
It is also contended that the inevitable 
tendency of branch banking would be 
toward a monopolistic control over the 
financial resources of the state. 
a es 
What Fall of the Franc Means to In- 
surance in France 

What has been the effect of the fall 
of the frasic on the insurance business? 
An article describing this situation is 
printed in a recent issue of “The Insur- 
ance Record” of London which is writ- 
ten by M. R. Richard, London manager 
of La Nationale Insurance Company of 
Paris. He said: 

“What are the consequences of the 
fall of the franc on insurance business? 
As far as insurance of goods is con- 
cerned (fire, burglary, transport, etc.), 
their apparent increase in cost neces- 
sitates a periodical increase of sums as- 
sured and therefore a proportionate in- 
crease of premiums so that in the end 
nothing is changed. Companies can 
still settle the claims in full and pay 
the same, or even an increased, divi- 
dend to their shareholders. The same 
remark applies to insurances of public 
liability (neighbor's fire risks, tenant’s 
fire risks, third party motor risks, etc.) 


Courts of Justice award now larger 
damages, and premiums are being 
raised accordingly. The increase has 


now reached such a pitch that motor 
insurance companies have decided to is- 
sue only six months’ policies so as to be 
able to revise their rates twice a year. 

“Life assurance on the contrary is at 
a discount, as many people are realiz- 
ing that the sum they will get under 
an endowment policy will have a pur- 
chasing power very much smaller than 
a few of the premiums paid at’ the be- 
ginning of the insurance, if the franc 
falls much further. But French com- 
panies have never tried to impress upon 
the public the value of life insurance as 
an investment. On the contrary they 
represent it in what I believe is its true 
light, namely, a provision for depend- 
ants in case of premature death. Life 
assurance is still serving this purpose 
in France, as the sum assured in case 
of death remains during each year suf- 
ficiently proportionate to the sacrifice 
which the life assured imposes upon 
himself in paying the premium. The 
idea of life assurance as an investment 
cannot, of course, be seriously defended 
with a falling franc. 

“Generally speaking, this is 
all investments in bonds, 
State loans, etc. Some people have 
said that thrift would thus be dis- 
couraged. I do not entirely share that 
view. People will simply be disgusted 
at putting their savings in “fixed in- 
come securities’ and even this will be 
a good one for the country as (1) Money 
will go more readily to buy shares in 
private enterprise, workshops, mines, 
business houses, etc., therefore giving 
trade a new fillip; (2) People will re- 
frain from lending to the State as freely 
as they did in the past and the Gov- 
ernment will therefore be forced to 
economize.” 


true of 
debentures, 
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Metropolitan Writes 
Malpractice Insurance 


DEPARTMENT OPENS THIS WEEK 


Protection for Doctors, Dentists and 


Druggists; Dr. J. B. Galloway in 
Charge; Gives Agents Rates 


A new department has been opened 
by the Metropolitan Casualty to handle 
the underwriting of malpractice insur 
ance for physicians, dentists, druggists 
and hospitals. It will be under the 
supervision of Dr. J. Bruce Galloway, 
who has had a long experience in acci 
dent and health underwriting. While 
physicians’ and dentists’ policies will be 
underwritten individually, the company 
icels that.the most desirable method 
from the standpoint of all concerned is 
the issuance of this coverage under the 
group poli if \ vroup of phy sicians or 
dentists who are members of the same 
city, county, state or national associa 
tion, may band together for protection 
under a blanket policy. One member, 
under this plan is selected as the trustee 
or custodian of the policy; each of the 
other members receive a certificate of 
insurance, showing that they are 
protected 

Phe principal advantages of the group 
form is that all agree to refrain from 
making careless remarks or criticism of 
the professional work done by other 
menibers of the group. They also agree 
to testify in behalf of fellow members 
when possible, without charging expert 
Expert testimony in behalf of a 
defendant is usually responsible for the 
yreatest in detense of suits involy 
ing this class of professional nfen. The 
elimination of this item under group in 
surance, therefore, results in material 
saving in the handling of claims. This 
is passed on to members of the group in 
reduced ‘premiums, ranging from 20 to 
30) per cent. according to location and 
size of the group. 

Unlimited Field for Agents 

The Metropolitan Casualty anticipates 
a wide demand for this insurance. In 
the company’s “Searchlight” being sent 
out this week attention 1s called by Dr. 
Galloway to such sources of leads as the 
annual directory of the American Med 
ical Association which lists more than 
150,000 licensed graduates of medical 
schools. They all need malpractice pro- 
tection, he says, because: it protects 
their reputations; it protects their prop- 


1ees, 


cost 


erties and families; it protects them 
against the activities of blackimailers ; 
against ungrateful patients and clients 


intending to avoid payment of legitimate 

fees, as well as against excessive charges 

by lawyers defending malpractice suits. 
Why This Insurance Is Necessary 

“The fact that a physician, surgeon or 
dentist is successful and thoroughly 
qualified,” says Dr. Galloway in suggest- 
ing arguments to use in selling this 
coverage, “does not imply that he may 
not be the subject of a malpractice suit 
based on alleged malpractice, error or 
mistake. The records of the most suc 
cessful physicians and surgeons of today 
prove that they are singled out by un- 
scrupulous persons who hope to extort 
money irom them by threatening to ruin 
their reputation through such a_ suit. 
Sometimes even the best men in the 
profession break down under the strain 
of important cases and make mistakes 
in writing a prescription or performing 
an operation. Such an error or mistake 
may result in something serious to the 
patient and is apt to become grounds 
for a malpractice suit.” 

Commenting on the rates for malprac- 
tice insurance, Dr. Galloway says: “Our 
manual contains special instructions cov- 
ering the solicitation of risks, those that 
are not acceptable, description of the 
policies, rates and riders. It does not 


cover every contingency but it may be 
depended upon as an adequate guide. 
Kates for the various forms differ in 
various sections of the country based 
upon the experience. Rates for group 
epolicies depend entirely on the number 
originally written in the group with the 
possible maximum number to be written 
within a year and the territory in which 
they are located, Certain state insur- 
ance departments, however, will not 
permit issuance of group forms. 

r. Galloway’s Career 
Galloway has been in insurance 
1909 when he joined the home 
office staff of the Fidelity and Casualty 
as medical examiner. In 1915 he was 
appointed superintendent of the accident 
and health lines, as well as the claim 
department of the Globe Indemnity in 
its New York office. He joined the Sun 
Indemnity in 1923 in a similar capacity 
and in 1925 became associated with the 
Metropolitan Casualty as its medical 
supervisor. Dr. Galloway is well-known 
in accident and health circles and has 
been a lecturer before Insurance Society 
the adjustment of accident 
and health claims. 


Dr. 


since 


classes on 


BROADENS ITS CLAIM SERVICE 


U. S. Casualty Opens Departments in 
Newark, Asheville and Greenville; 
Increased Business Responsible 


The U. S. Casualty takes a number 
of progressive steps this week to fur- 
ther augment its claim department 
service in various parts of the country. 
A full-fledged claim department is open- 
ing in Newark to serve northern New 


Jersey with William H. Bierach in 
charge. Mr. Bierach is located in the 
Kssex Building, 31 Clinton Street, and 


has six men operating from his office. 
He has been with the company for a 
number ol years both in the home 
office and field. He was previously at 
Buffalo where he did creditable work. 
Previously the company had two claim 
auditors in the Newark territory. 

‘The company is also installing a claim 
department this week at Asheville, N.C., 
with C. kK. Lamberd in charge, while it 
opened just recently a similar office in 
Greenville, S. C., in charge of:>C. R. 
Durden. 


PLANNING SURPRISE DRIVE 
A surprise awaits President G. Dun- 
can Reid of the Globe Indemnity when 


he returns from his vacation in Flor- 
ida. A drive is now on at the home 
office under Vice-President F. { 


Kingsbury’s leadership to roll up a vol- 
ume of automobile glass business. Each 
agent is being requested to sell this 
coverage to just one prospect during 
the next ten days. It is the ambition 
of those interested in the drive to make 
the production in March the biggest 
and best in the history of the company. 
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Lots of Talk Now on 
Auto Liability Bills 


PRO AND CON ON THE SUBJECT 


Some Eastern States Considering Com- 
pulsory Cover; Companies Opposed 
As It May Lead to State Fund 


Compulsory automobile liability insur- 
ance continues to be a lively topic of 
conversation in state legislatures. Near- 
ly everything has been said for and 
against it in New Jersey and the bill 
has been amended several times since it 
was introduced. It does not provide, 
however, for state insurance as some 
autoists believe but makes it mandatory 
that the auto owner show, when his 
license is issued, that he has taken out 
insurance according to schedules in the 
law, covering property and_ personal 
damage by his car. The unfairness of 
the present situation is that the owner 
of a fifth-hand piece of junk may cause 
damage and loss of life and then escape 
without financial loss. 


It is doubted by some that the pro- 
posed legislation will accomplish what 
should be sought most—the reduction of 
accidents. It is also possible that the 
insurance rates may be raised for com- 
panies cannot be forced to write business 
at a loss. One suggestion that has been 
made to remedy this situation is that 
the legislature go further and take a leaf 
from the old Swiss laws—that a person 
responsible for an accident should be 
assessed something as a punitive ex- 
ample. If the law provided that 20 per 
cent. of the verdict, with a maximum of 
$200 for personal damages and $50 
property damages, should be paid by the 
owner of the car which caused the acci- 
dent, there would probably result a 
decrease in accidents. 

Bills in Other States 


A resolution by Representative 
Michael P. McLaughlin of Rhode Island 
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to recommend some form of compulsory 
automobile liability insurance has been 
sent back and forth between the two. 
Houses and amended until there is no 
certainty as to what will become of it. 

This insurance has been advocated in 
Pennsylvania, the feeling being that the, 
subject was one of the livest issues up 
for legislative consideration. One Phila- 
delphia automobile dealer said that he 
was absolutely opposed to the state 
going into the insurance business. He 
said, however, that it was high time that 
insurance companies in Pennsylvania lay 
aside their differences and prepare a bill 
for the next legislature to which they 
could give their united support. 

In New York City it is understood 
that the city dealers strongly oppose its 
passage by legislature. 


Views of the Companies 

The companies with very few excep- 
tions are not in favor of the law because 
it is paternalistic and will lead to a state 
fund for automobile insurance. The lat- 
ter, they feel, appears inevitable because 
farmers and others with their large poli- 
tical control will ask the state to provide 
a cheaper, if not as safe, method of in- 
surance than that furnished by the com- 
panies. The state will also have to 
provide automobile insurance for the 
poor moral, physical and slow-pay risks 
not acceptable to agents and companies. 
Commenting on the situation an execu- 
tive of the Union Indemnity in_ this 
company’s house organ says: “Compul- 
sory automobile insurance laws will not 
restore life snuffed out by automobiles, 
whether the driver is liable or not, nor 
will it restore lost limbs or mend broken 
ones. The remedy lies in strict traffic 
laws, impartially administered, and with 
severe penalties for the transgressor. In 
place of this measure it has been sug- 
gested that upon the occurrence of an 
accident, that a lien be automatically 
established against the automobile caus- 
ing the accident. If the driver or owner 
of the automobile is not liable for dam- 
ages then the lien will be released. 


Agents Can Help 

“The most effective force to counter- 
act such legislation, is removing the need 
for it through agents selling automobile 
liability insurance to every owner. The 
low premium rate in the country dis- 
tricts, in fact the small cost everywhere 
in proportion to the protection, should 
inspire agents to at all times push and 
stress this line. One of the most fruit- 
ful sources of increasing your premium 

income is through it.” 

** * 


Christian W. Feigenspan, president of 
the Commercial Casualty, was one of 
the buyers at the sale recently of the 
Lord Leverhulme art collection at the 
Anderson Galleries, New York. Mr. 
Feigenspan’s purchase included two 
pairs of silk, velvet and bullion curtains 
and valoures and an English hand-knob- 
bed carpet. 

* * * 

DATE SET FOR ANNUAL SHOW 

The National Surety will hold its “Fol- 
lies of 1926” on April 23rd at the Brook- 
lyn Academy of Music. 
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In corporate suretyship the terms 
“Contract” and “Completion” were for 
merly used interchangeably, and it is not 
surprising that some agents now fail to 
distinguish between a contract and a 
completion bond. With the advent of 
modern building construction, however, 
frequently two separate and _ distinct 
bonds are required for a single build- 
ing project as follows: 

(A) Contract bond wherein the contractor is 


designated as principal and the owner named as 
oblige 


(B) Completion bond wherein the owner ap 
pears as principal and either the mortgagee, 
lessor, or lender is given as obligte. 

By “Contract Bond” is meant the bond 
given to the owner by the builder or 
contractor who is to erect the building 
according to plans and specifications at 
an agreed price. By the terms of the 
contract the owner must pay the con- 
tract price in the manner and at the 
times fixed and should he default in his 
obligation to pay the contract price, the 
contractor is relieved of his obligation 
to construct the building. Such default 
on the part of the owner releases the 
contractor and his surety. The under- 
taking of the surety on such a bond is to 
guarantee that a building estimated to 
cost $500,000 will be completed for 
$500,000, and the premium is computed 
at the rate of 1Y% per cent on the con- 
tract price and covers a period of two 
years, 


The Necessary Data for Underwriters 

sefore a surety is warranted in exe- 
cuting a contract bond, it is essential 
that all data pertaining to the follow- 
ing vital points be favorable. 


(1) Integrity The contractor must possess 
good moral character. 

(2) Financial status. To qualify financially, he 
should submit evidence of what might be called 
“a satisfactory measure of solvency’’—his recent 
verified financial statement ought to show an 
excess of current assets over quick liabilities 
commensurate with the contract price for which 
bond is desired plus the amount of all other un 
finished work, In other words, his net quick 
assets ought to be at least equal to 15% of the 
total amount of work io be performed. 

(3) Experience. An applicant for contract bond 
guaranteeing performance of a $500,000 contract 
to erect a reinforced concrete five story factory 
building should not only have previous expe 
rience in this particular type of construction but 
also he should have completed contracts compar 
ing favorably in amount. The applicant need 
not necessarily have performed such contract on 
his own account but by virtue of previous expe- 
rience as Supervising Engineer qualify under this 
rule, 

(4) Competitive bids. Where the contract iy 
awarded as the result of competitive letting, a 
careful comparison should be made between bids 
and if thee exists a greater difference than 5% 
in the bid of the successful bidder and the next 
one, the contractor’s estimate and cost sheet 
should be sent to the home office. 

(5) Unfinished work. A thorough check-up of 
al! other contracts must be made and the agent’s 
report on same should include contract price of 
each and percentage completed to date and 
whether all bills incurred for labor and material 
lave been satisfied, 


These, in brief, are the five indispens- 
able points concerning which the under 
writer needs full information and which 
the agent should never overlook when 
requesting contract bond approval. 
Every request for authorization should 
be accompanied with complete applica- 
tion, form 5S. D. 100, recent. financial 
Statement, form S. D. 101A, and where- 
ever possible, copy of underlying con- 
tract. 


When a Completion Bond Is Necessary 


3y “Completion Bond” is meant. the 
bond given by the owner to the lender, 
mortgagee or lessor. Completion bonds 
are sometimes referred to as “Mortgagee 
Bonds,” “Lenders Bonds,” or “Lessors 
Bonds.” The circumstances calling for 
a completion bond are: 


Let us assume that A, who is either 
owner or lessee of a piece of land, is 
desirous of improving it with an apart- 
ment building—to cost $500,000. He has 
but $100,000 and therefore is obliged to 
negotiate a loan for the balance, $400,- 
000, with B, commonly a mortgage bond 
investment concern, but occasionally a 


bank, title guaranty company, life insur- 
ance company or individual. Having 
made the loan, B obtains a mortgage 
from A and as added security that the 
«funds advanced will not be diverted to 
other channels requests A to furnish 
him a corporate completion bond which 
will guarantee: 

(1) That the entire sum loaned will be faith- 
fully. devoted to this purpose. 

(2) That A has additional resources sufficient 
to meet the entire cost of construction and all 
lienable claims. 

(3) And that the resources of A and the loan 
will Le used to complete the building, pay all 
claims, and will be sufficient for that purpose. 

It is therefore evident that the bond 
given by the owner to the lessor or 
lender is a Financing Bond and the risk 
assumed by the surety consists of his 
possible inability to finance the building 
he has undertaken. Before the surety is 
warranted in executing a completion 
bond it follows that the owner must sub- 
mit complete financial set-up showing 
amount of cash on hand together with 
proceeds of loan which will amply pro- 
vide for the following disbursements : 

1, Price at which contract is awarded 
and whether general contractor is to 
furnish bond. 2. Attorneys’ fees. 3. Ar- 
chitects’ fees. 4. Building permit. — 5. 
Cost of maintaining joint control of 
funds. 6. Cost of examining title. 7. In- 
surance. & Interest on mortgage. 9%. 
Taxes. 10. Surety bond premium. 11. Pro 
motion and overhead expenses. 12. 
Taxes. 13. Additional and unforeseen 
expenses. 

The foregoing underwriting data can 
be nicely furnished upon a form which 
we have prepared for this purpose and 
agents having such business will be sup 
plied with Completion Bond Financial 


Set-up Form on application. The prem- 
ium for a completion bond is 14 per 
cent of the cost of improvement and 
covers a period of two years. In seek- 
ing underwriting approval, forward com- 
plete application of owner on form S. D. 
100; recent verified financial statement 
of owner on form S. D. 101 and special 
form, Financial Set-up. 


A Distinction 


It is extremely important to bear in 
mind the distinction between contract 
and completion bonds. This will not be 
difficult to do if an analysis is made of 
the risk for which bond is required. 

Under no circumstances should a de- 
vice be employed whereby both risks are 
to be included in one bond for a single 
premium rate. To illustrate: Recently 
we authorized the execution of a $100,- 
000 contract bond. The underlying con- 
tract called fcr the demolition of an old 
building and the erection of a public 
garage on the same site. The wreck- 
ing had fairly begun, when the holder 
of a $150,000 mortgage threatened to en- 
join the contractor and owner from fur- 
ther proceeding unless the owner first 
complied with his demand for a com- 
pletion, free from liens, bond. There- 
upon the agent returned the contract 
bond for flat cancellation and applied for 
a completion bond wherein both con- 
tractor and owner were to be designated 
as co-principals and the mortgagee 
shown as obligee. It never occurred to 
our agent that the bond contemplated 
two separate and distinct risks, i. e., con- 
tract obligation of the contractor and 
the obligation of the owner to complete 
the building free of liens. After consid- 
erable correspondence in the matter 
both risks upon which the bond was 
conditioned were clearly defined to the 
entire satisfaction of the agent and 
owner who willingly paid besides the 1% 
per cent contract premium, additional 
premium of 24 per cent figured on the 
cost of the improvement. 
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GENERAL REINSURANCE GAINs 


Its Net Premiums in 1925 Were 24 

Times More Than in 1924; Asset; 

Jump to $6,547,829 

The General Reinsurance continye; 
its progress in 1925 toward the high 
goal set by Carl M. Hansen, vice-pregj. 
dent and general manager, and his asso. 
ciates when the company was purchase) 
in the fall of 1923. At that time the 
business on the books was cancelled 
and the new management started from 
“scratch” to build a new business on q 
foundation of service, co-operation an 
good will. In 1924, $1,230,000 of business 
was written, which was regarded js 4 
remarkable showing. This record} was 
far surpassed in 1925, when the, ne 
premiums written were $3,161,000) or 
more than two and one-half times! the 
volume of the previous year. ’ 

The corporation has now total agsets 
of $6,547,829, an increase of over 
$1,250,000 during the year. The? u- 
earned premiums reserve has beer jn- 
creased from $831,914 to $1,688,528. | The 
loss reserve of the company, which 
transacts largely compensation, liability 
and surety business, has in conformity 
with the statutory regulations incréased 
about 35 per cent over last year) and 
now stands at $2,860,887. 


TRIBUTE TO W. H. SALE 


A gracious tribute was paid to! the 
the late William H. Sale, resident vice- 
president of the Continental Casualty, 
by his associates in the company, 
Mourning the death of a close and in- 
timate friend, as well as business asso- 
ciate, fitting appreciation was shown of 
his far-reaching and thorough k#owl- 
edge of all phases of the insugance 
business. 

Mr. Sale was equally at home in the 
underwriting problems of life, casualty 
and fire insurance. But those of his 
many friends who came into businesg and 
social contact with Mr. Sale appreciated 
his brilliant mind, and what is more im- 
portant the high principles and_ loyalty 
to right practices that actuated his busi- 
ness and social activities. The officers 
of the Continental during the many years 
of Mr. Sale’s association with them 
leaned heavily on his judgment and ad- 
vice, and his passing away will be much 
felt from a business standpoint. 

SUCCESSFUL SAFETY WEEK 

Charles B. Scott, of Chicago, president 
of the National Safety Council, helped 
to make successful the first Safety 
Education Week in Jackson, hited 
which has just ended. Mr. Scott vigited 
the city for one day and addressed a 
large audience on safety matters. , The 
local safety council sponsored the entire 
week’s observances which included yisits 
to the schools by firemen and State 
police who explained fire prevention and 
safety methods to the children. Business 
men’s clubs, factory groups, and ther 
civic organizations were addressé by 
safety speakers throughout the weeK. 


NN iy 


WILL BE A SUCCESS 

More than 600 persons have algeady 
signified their intentions of attending 
the National Conference on Streql ae 
Highway Safety to be held in Washing- 
ton, March 23, 24 and 25, unde# the 
chairmanship of Secretary of Commerce 
Herbert Hoover. 


{ 


O. A. Jenison, head of the DyerJeni- 
son-Barry Co., which represents the Fi- 
delity & Deposit in Lansing, left recently 
with his wife for an extended trip to 
Egypt and the continent. They will leave 
the boat at Naples and motor through 
Italy and France and perhaps gpend 
three or four weeks in England_ before 
returning home. The agency is /now 
celebrating its 28th year of succéssful 
operation. 





; # 
“Put your ideas into action—nof) into 
cold storage.”-—J. Scofield Rowe. 
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Safety Talk Before Kiwanis Club 


By A. F. Wright 


Resident Manager, Ocean 


The results of the maintenance and 
operation of automobiles today are ap- 
palling. Evidences of this are easily se- 
cured every morning in the papers, the 
Sunday, or week-end casualties always 
being predominant. During the first 
six months of 1925 the Bureau of Motor 
Vehicles has compiled statistics appli- 
cable only to the accidents recorded in 
the State of New York. Note that there 
were 18597 accidents, causing 555 
deaths, and in which 22,228 persons were 
injured; 35 per cent of those injured 
were below the age of fourteen and 50 
per cent between the ages of fifteen and 
fifty-four. 

It is a most interesting point to note 
that of the 22,509 vehicles involved, 
12,308 were in apparent good condition; 
while defective steering mechanism num- 
bered 104; defective brakes, 152; glar- 
ing headlights, 24; one or both head- 
lights out, 48; tail-light out or obscured, 
34; no chains, 324. It seems, therefore, 
that these accidents indicate a glaring 
case of rank carelessness, and our con- 
clusion is further strengthened by the 
fact that of these 18,597 accidents, 9,642, 
or over 50 per cent, occurred on the 
straight level road on a dry surface, on 
a clear day, and the highest average 
hours are from four to six P. M. ona 
Sunday and at Saturday. 

Of the 22,509 motorists involved, 1,857 
drivers were inattentive; 167 drivers 
were intoxicated; 1,398 drivers did not 


Accident and Guarantee, 


Albany, N. Y. 


have the right of way; 7,157 drivers were 
driving properly at the time of the ac- 
cident; while only 20 drivers had phy- 
sical defects. 

As to the pedestrian himself, 5,834 
were walking, running or playing in 
the street; while 1,989 crossed the street 
not at an intersection; and 2,267 crossed 
at an intersection where there were no 
signals. 


The Solution 

The solution of “Greater Safety” in 
the operation, ownership, and mainte- 
nance of automobiles on our public high- 
ways is engaging the attention and se- 
rious consideration of the best minds in 
the country. Two thousand officials 
from eight States attended a three-day 
session at Albany last week for the 
purpose of inaugurating a campaign to 
reduce the total of State-wide destruc- 
tion of life and = property through 
automobile accidents. 

It is evident that a careful study of 
the cause of these accidents clearly calls 
for concentrated efforts not only of a 
legal tendency but an educational cam- 
paign as well. We_ should preach 
“Safety” to every organization. of a 
reputable character and enlist the aid 
of the organization in lending its in- 
fluence towards betterment of these 
conditions along educational lines. The 
present-day tendency of our American 
youth is headed towards a total aboli- 
tion of respect for home ties, with its 
corresponding self-made standards of 
freedom, the likes of which we have 
never seen in the annals of America. 

We should educate through our indus- 
trial systems those whose incomes per- 
mit the buying of a cheap car. We 
should educate those minds, now plas- 





tic; and direct those thoughts, now re- 
active to suggestions by. educating the 
school children to appreciate the greater 
value of human life and the carefulness 
necessary to be exercised if these lives 
are to be prolonged. One of the cities 
in this state has its chief of police, 
fully regaled in all his shiny buttons, 





A. F. WRIGHT 


shield and full dress, talk regularly be- 


fore the student body. The Standards 
of “Safety” in the future rest, after all, 
with the coming generation, and it is 
to these our pleas for greater safety 
should be principally directed. 

We should get behind the movement 
which contemplates a uniform system of 
signals. Each organization should urge 
its municipality to install 
basis. 


adaptive system on the “Stop-Go” 


a uniform, 


CASUALTY STARTED IN 1886 





Employers Liability Act in English Par- 
liament Brought it into Prominence; 


R. A. M. Hobbs Cites Its Progress 


An interesting journey into the his- 
tory and origin of the casualty and sure- 
ty business is taken by R. A. Mansfield 
Hobbs, prominent New York counselor- 
at-law and a director of the Independ- 
ence Companies, in the current issue oi 

“Human Relations,’ the company’s 
house organ. While these lines are near- 
ly as old as the practice of life insurance, 
Mr. Hobbs said they attracted real at- 
tention when the English Parliament in 
1880 enacted the Employers Liability 
Act, making employers of labor liable for 
injury sustained in the course and scope 
of their employment, to an extent un- 
known to the common law, which enact- 
ment was shortly followed by similar 
statutes in various states in this coun- 
try. Workmen’s compensation acts have 


since greatly enlarged the field of cas- 
ualty insurance. 
Citing the financial progress over a 


period of twenty-five years in the busi- 
ness Mr. Hobbs said: “Casualty and 
surety companies in this time have in- 
creased their assets, capital and surplus 
one thousand per cent. and their pre- 
miums have multipled twenty-five times, 
as against a fire and life increase of some 
five or six times their premium income. 
In proportion therefore, casualty and 
surety has far outstripped her older sis- 
ters, fire and life. 


BACK FROM PORTO RICO 

IX. R. Hunt, assistant secretary of the 
U. S. Casualty, returned from Porto 
Rica this week where he had been visit- 
ing the San Juan agency of the com- 
pany. He has spent the past two weeks 
on the island perfecting the company’s 
claim service there. 
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Baltimore 


Has and always will have good territory open for 
men who are satisfied just to be honest to 


goodness Casualty and Bonding Agents. 


Capital and Surplus over $10,000,000.00 


Maryland (Casualty Company 
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Sherman Criticises 
Judge Marx’s Plan 


TO COMPENSATE AUTO VICTIMS 


Critics Point Out Omissions ‘and Show 
Where 


Project Is Ambiguous; 
Savors of State Fund 


Looming up on the compulsory au- 
tomobile insurance horizon is a plan 
which would require a car owner, in 
order to qualify for an automobile 1i 
cense, to insure “compensation” to 
persons injured through the operation of 
his automobile regardless of fault. This 
project has been proposed here and 
there at various times and received some 
publicity recently when it was proposed 
in the New York State Legislature by 
Senator Straus. : 

rhe Committee of Nine on Financial 
Responsibility for Automobile Accidents, 
fecling the futility of such a plan, sent 
out this week a critical analysis of it, 
prepared by P. Tecumseh Sherman, well 
known New York attorney. It con 
cerns itself chiefly with refutations to 
the arguments brought forth by Judge 
Robert S. Marx, of Cincinnati, who has 
been the chief advoc ate of compulsory 
insurance of compensation for injuries 
by automobile accidents. Judge Marx’s 
plan would have such compensation in 
surance relieve the automobile owner 
from all liability for damages, except 
that the compensation should be in- 
creased by the administrative authorities 
from 15 to 50 per cent for gross negli- 
rence or violation of law. The compen 
sallion should be scaled in proportion to 
the earnings of the injured person as in 
the Workmen’s Compensation Law with 
special rates for injuries to children and 
the unemployed. Such compensation 
would not cost much more than $10 per 
annum for each passenger car with a 
toireccebeag higher rate for trucks and the 

xpense of administering such insurance 
would not materially exceed 10 per cent 
of the cost of the benefits. 


Judge Marx feels that the insurance 
could be provided through a monopolis- 
tic state fund, as is workmen’s compen- 
sation insurance in Ohio; or by a state 
fund and private companies in competi- 
tion, as workmen's compensation is ii- 
sured in New York. His further sug 
gestion would have it provided by pri- 
vate companies only, in competition, as 
under the majority of the workmen's 
compensation laws. This plan would 
guarantee medical care and compensa- 
tion to every person who is injured and 
the dependents of every person who is 
killed in an automobile accident. 


Some Omissions in His Plan 


Less conspicuously, however, Judge 
Marx has admitted the following excep- 
tions or qualifications in his proposition 
which deprive it of some of its alluring 
attractiveness. The insurance would not 
be required of foreign automobiles which 
means either that automobile owners in 
the home state would have to compen 
sate for the injuries inflicted by foreign 
automobiles or that there would still be 
many victims of automobile accidents 
who would not be secured compensation. 
No benefit of the insurance, under Judge 
Marx’s plan, would follow a car out of 
the home state, which means that the 
project would not provide the protection 
of existing liability insurance to multi- 
tudes of automobile owners but wouid 


entail upon ‘them the need of double in- 
surance. It is also pointed out by Mr. 
Sherman that, although the compensa- 
tion would to some extent be in propor- 
tion to earnings, it would, as in the 
workinen’s compensation laws, be sub- 
ject to limits. This means that the pro- 
ject is open to grave objections on the 
score of justice and constitutionality. 

Judge Marx’s project does not cover 
liability for property damage, which ex- 
eeption, although proper enough, means 
that there would still be considerably 
more automobile accident litigation left 
to bother courts, jurors and witnesses 
than is consistent with the picture he 
has drawn. 


Where the Plan Is Ambiguous 


Mr. Sherman, in his criticism, shows 
just how Judge Marx’s exposition of his 
project is ambiguous or indefinite in 
three most important particulars. He 
says: 

“1. Judge Marx bitterly criticises both 
existing laws and alternative projects 
for remedying the automobile evil, on 
the ground that they provide no redress 
to persons run down by unidentified au- 
tomobiles, thereby implying positively 
that his project would provide redress 
in such cases. 

“But practically such implication con- 
tradicts another proposition upon which 
Judge Marx is insistent, namely, tiat 
there is no justification for the criticism 
that his project would entail a gigantic 
political machine, since the insurance 
could be provide d by private companies 
or by such companies in competition 
with a state fund, as well as by a monop- 
olistic state fund. Such contradiction 
arises out of the fact that only an in- 
surance carrier with a state-wide mo- 
nopoly—which practically implies a state 
fund monopoly—could provide — redress 
in such cases, since, with the insurance 
distributed among competing carriers, it 
would be necessary to identify tne par- 
ticular automobile that caused the in- 
jury in order to identify the particular 
insurance carrier liable for the compen- 
sation. 

“Consequently we are forced to con- 
clude, Judge Marx’s contention to the 
contrary notwithstanding, that this pro- 
ject does entail a monopolistic state in- 
surance fund and, consequently, the cre- 
ation of a gigantic political machine, li- 
able to all sorts of abuses. 


Doesn’t Specify the Kind of Accidents 
Covered 


2. Judge Marx bases his argument 
for his revolutionary project upon re- 
cital of disturbing statistics of all re- 
ported injuries and deaths resulting 
from automobile accidents, along with 
harrowing allusions to the aggregate of 
the resulting distress among the victims 
and their widows and orphans, and he 
continually implies that his project 
would relieve them all. But close to half 
of the injured in automobile accidents 
are the users or occupants of cars, not 
pedestrians; and Judge Marx nowhere 
distinctly specifies what kinds of acci- 
dents his proposed insurance would 
cover, 

“He does specify that it would not 
cover wilfully self-inflicted injuries, And 
probably it could not cover accidents off 
the public highways. But in order to 
measure up to the contentions in its fa- 
vor, it would have to cover all other per- 
sonal injuries by accident arising out of 
the use or operation of automobiles. 





That would mean compensation for in- 
juries arising out of the operation or 
use of automobiles by the injured per- 
sons themselves, whether as drivers or 
passengers, and would bring under the 
insurance immense numbers of acci- 
dents now never reported, such as acci- 
dents in repairs and adjustments while 
on the highways, and in entering or 
alighting—including, for instance, thou- 
sands of cases of crushed or pinched 
fingers, now entirely ignored. Ana it 
would also mean compensation for in- 
juries through collisions with railroad 
trains, street cars, horse drawn vehicles 
and other objects on the highways. 


Hard to Determine Reasonable Scale of 
Compensation 


“3. In regard to the sale of compen- 
sation, Judge Marx is confusing. In a 
general way he _Proposes, in addition to 


money compe nsation fatter a seven- ee 
waiting period) in proportion to earn- 
ings and subpect to limits, as in the 
workimen’s compensation laws, the max 
imum for death to be $6,500 (as in the 
Ohie Workmen’s Compensation Law) 
with an arbitrary flat rate for disability 
of $2 per day for children and $4 per 
day for unemployed adults and of $1,600 
for fatal injuries to children. And then, 
in computing the cost, he assumes an av- 
erage death benefit of $5,000 for adults 
and an average daily payment for dis- 
ability of $4 per day for adults.” 


Mr. Sherman sees difficulty in devis- 
ing any scale of compensation which 
would fit Judge Marx’s project. “Com- 
pensation,” ne says, “has always been 
based upon earnings. No compensation 
law has ever applied to the unemployed, 
There are immeasurable difficulties in 
the way of formulating a fixed scale of 
compensation that would be reasonable 
alike for the highly educated youth and 
the uneducated street arab, for the effi 
cient housewife and the abandoned 
woman of the streets, for the man who 
is temporarily unemployed and the man 
who is permanently unemployable, for 
the man retired in the enjoyment of a 
competency and the aged derelict. 


“Moreover there is no standard of dis- 
ability applicable to the unemployable— 
children, the aged and the infirm. Dis- 
ability for what? They are incapable 
of work to start with. What further 
disability must result to entitle to com- 
pensation?” Judge Marx scoffs at such 
difficulties. He characterizes them as 
purely ‘literary’ difficulties created by his 
critics. It is respectfully submitted that 
a fairer answer to such critics would 
have been to try to formulate a scale of 
benefits to meet such difficulties. 


EXPOSING A “SKIN” GAME 


England has discovered its meanest 
man. He makes his living by slipping 
on banana peels outside fruit shops and 
then exacts damages from the trades 
people. The existence of this gentleman 
and his “skin game” was revealed by 
E. L. Vinden, vice-president of the Lon 
don and Counties Retail Fruiterers and 
Florists’ Association. Mr. Vinden also 
disclosed that so many damage claims, 
honest as well as spurious, are made 
against fruit dealers that they have en- 
tered into a novel insurance scheme 
which protects them against claims up 
to 10,000 pounds. 
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J. B. McCUTCHAN NOT GUILTY 


Acquitted of Charge That He Agreed 
To Receive Deposits in an Insolvent 


Bank 


. B. McCutchan, former vice-presj- 
dent of the defunct Citizens Trust Co, 
of Gorin, ‘Mo., and of the Interstate 
Casualty ‘and the American General In- 
demnity of St. Louis, was acquitted by 
a jury in the Circuit ‘Court at Hannibal, 
Mo., recently of a charge of assenting 
to receiving Practice in the bank while 
he knew it to be insolvent. The jury 
deliberated for almost twenty hours be- 
fore reaching a unanimous decision that 
Mr. McCutchan was not guilty of the 
charge. Thirty minutes prior to return- 
ing ~~ verdict the jury had reported to 
Judge T. Hays that it was hopelessly 
seiockiad but he ordered the jurors 
to continue their deliberations. 


There are eleven other similar charges 
pending against Mr. McCutchan and 
Prosecuting Attorney Charles L. Moore 
of Scotland County has announced that 
he expects to push those charges at the 
April term of court. 

The Citizens Trust Co. failed in July, 
1924. Thirty- nine indictments were re- 
turned against eight persons in connec- 
tion with the failure of the_bank, includ- 
ing Former State Finance’ Commissioner 
Frank C. Millspaugh; Roy T. Myers, 
secretary-treasurer of the bank; J. B. 
McCutchan; John L. McNatt, who was 
also an officer of the two casualty com- 
panies; G. C. Hill, John W. Thomas, A. 
Smith Myers and Anna Monroe. Later 
the charges against Mr. Millspaugh were 
not pressed. He had been accused of 
failing to make an inspection of the 
trust to ascertain whether its capital 
stock had been paid up. 

During the trial of Mr. McCutchan the 
relationship of the bank and the Inter- 
state Casualty was gone into very thor- 
oughly. When the bank closed its doors 
the casualty company’s records showed 
it had on deposit there about $122,000. 


CASE AGAINST COMMONWEALTH 


A judgment of $5,000 against the 
Commonwealth Casualty of Pennsyl- 
vania on a $10 accident insurance policy 
was given Mrs. Louisa C. Aighner of St. 
Louis recently by U. S. District Judge 
Faris. The court criticised the printing 
and punctuation of the policy, contend- 
ing that it was capable of two distinct 
meanings and required an expert to 
interpret its terms. 
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John W. Davis Appears 
For Surety Company 


U. S. SUPREME COURT ARGUMENT 





Liquor Bond Litigation; Contended Bond 
Is Indemnity Not Forfeiture Con- 
tract; Government Plaintiff 


John W. Davis, who ran for President 
on the Democratic ticket, appeared be- 
fore the Supreme Court last week as 
counsel on behalf of Zerbey and the Na- 
tional Surety in the case against them 
by the United States. The case involved 
the question as to whether a bond given 
the United States by one to whom a 
permit to sell intoxicating liquors has 
been issued, under section 6 of Title II 
of the National Prohibition Act, is for- 
feitable on breach of condition in the 
full amount of its penal sum, or whether 
recovery is limited to actual damages 
sustained by the United States. 


In the above mentioned case the claim 
was filed by the United States in the 
District Court for the Middle District of 
Pennsylvania for the recovery of $100,- 
000 from Zerbey and the National Surety 
Company, being the full amount named 
in the form 738 permit bond executed 
by Zerbey. The District Court held that 
the bond was not a forfeiture bond and 
that, as under the pleadings no pecuniary 
loss or damage was alleged to have been 
suffered by reason of the breach, the 
action could not be maintained. On an 
appeal taken by the United States, the 
Circuit Court of Appeals has certified 
the interpretation of the bond to the 
United States Supreme Court. 


Contention of Surety Counsel 


Mr. Davis contended that the bond in 
controversy was not a forfeiture bond, 
but was an indemnity bond. The lan- 
guage of the condition in the bond, he 
said, was not that of a forfeiture bend, 
and the purpose of the Commissioner of 
Internal Revenue and the Treasury De- 
partment in requiring the bond was to 
obtain indemnity only. If the bond was 
held to be a forfeiture bond, he said, it 
represented an excess of power on the 
part of the Commissioner of Internal 
Revenue, which would prevent its en- 
forcement. “The problem presented by 
these cases,” Mr. Davis said, “is essen- 
tially a question of the construction of 
the language of the condition of this 
bond. Involved in that construction will 
be the plain meaning of the language 
itself, the purpose of the Commissioner 
in promulgating the bond, the purpose 
and scope of the regulations and statute 
authorizing the bond, and the conse- 
quences which were contemplated by the 
parties at the time the bond was written. 


“Looking at the naked language of 
the condition, it is evident that no lia- 
bility in a fixed sum is established for 
any specific deed or misdeed. The con- 
dition calls in broad terms for compli- 
ance ‘fully and faithfully * * * with all 
the requirements of the laws of the 
United States now or hereafter enacted 
and regulations issued pursuant thereto.’ 
Upon the Government’s interpretation of 
this language the full penal sum of 
$100,000 would be forfeitable upon the 
slightest failure to comply with the re- 
quirement of any regulation issued be- 
fore or after the execution of the bond 
and pursuant to a law of the United 
States respecting the sale or use of dis- 
tilled spirits and wines for other than 
everage purposes. 


Laws ‘Are Numerous 


_ “In addition to the National Prohibi- 
tion Act and Acts Supplementary 
thereto, there are other laws covered by 
the language of this bond. The regula- 
tions which have been issued in pur- 
suance of the National Prohibition Act, 
and the other laws, have been numerous. 
It is at once apparent that the obliga- 
tions covered are multiple and diverse, 
and that a failure to comply with any 
one of them would render the principal 
and surety liable in the full amount upon 
the Government’s theory. Under these 
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circumstances a familiar principle be- 
comes applicable, viz., that the amount 
of a bond contingent upon the perform- 
ance of: many and diverse conditions is 
to be viewed as a maximum of liability, 
or as a limit of indemnification for dam- 
ages resulting from the breach of any of 
the conditions, and not as an amount of 
liquidated damages or a penal sum re- 
coverable in the full amount. This con- 
clusion has been reached upon the the- 
ory that the parties could not have in- 
tended by a blanket provision to liqui- 
date damages in a fixed sum to cover 
breaches, some of which might be 
trivial.” 


“The language of the condition,” Mr. 
Davis continued, “covers many and di- 
verse acts. It includes ‘all the require- 
ments’ of the laws and regulations issued 
pursuant thereto respecting the sale or 
use of distilled spirits and wines for non 
beverage purposes. It calls for a full and 
faithful compliance with these require- 
ments. It covers a large variety of what 
might be termed major offenses for 
which the National Prohibition Act, in 
Sections 29 and 35 of Title II, and Reg- 
ulations 60, Section 101, imposes penal- 
ties. It covers many minor regulations 
for which no penalty is provided by the 
Act or the Regulations. The bond has 
been executed, according to its terms, 
to insure full compliance with all of 
these requirements. It would be an ex- 
travagant assertion to say that $100,006 
was to be forfeited upon the failure to 
comply ‘fully’ with the requirement of 
some minor regulation promulgated by 
the Commissioner, e. g., that the label 
to be affixed by an authorized seller 
must be rectangular in form (Sec. 95,, 
Regs. 60), for a violation of which neither 
the Commissioner nor the statute at- 
tempts to impose any penalty. 


“Where a bond in large amount has 
been given to insure compliance with re- 
quirements so numerous and so varying 
in importance, and where the amount of 
the bond is grossly disproportionate to 
any penalty which might be imposed for 
a violation of a minor requirement, it is 
obvious that indemnity is the purpose of 
the bond and not punishment.” 


CAN SUE NEGLIGENT HUSBAND 


In a suit brought by a wife against 
her husband, Inez Bushness vs. M. H. 
Bushnell, it has been held by the Su- 
preme Court of Connecticut that a wife 
has the right to recover damages from 
her husband for injuries sustained by 
reason of his negligence in operating an 
automobile. This legal principle was 
laid down in a case of this nature passed 
on by this court for the first time, insur- 
ance lawyers state, and the Connecticut 
Supreme Court Bench stands high in the 
esteem of the country’s legal lights. 


H. P. Jackson Is 
A Forceful Figure 


HAS A MULTITUDE OF FRIENDS 
New President of Norwich Union 
Indemnity Was Once a Newspaper 
Man; His Official Staff 


Another New Englander has joined 
the ranks of the casualty chief execu- 
tives in New York City. He is H. P. 
Jackson, newly elected president of the 
Norwich Union Indemnity, who has 
been with the company only since 1922. 
Mr. Jackson is regarded by his asso- 
ciates as singularly foresighted 





H. P. JACKSON 


broad-minded. He is thirty-seven years 
old and has an adventuresome war 
career to his credit. 

When a reporter of Ture Eastern 
UNpbeRwritER visited Mr. Jackspn_ this 
week he was greeted by this character- 
istic statement: “I’ve had more pub- 
licity about myself in the papers in the 
past few weeks than ever before in my 
life. It’s quite overwhelming.” Mr. 
Jackson preferred not to comment on 
various casualty problems and the out- 
look for 1926, saying that he would 
rather let the results of the year speak 
for themselves as far as the Norwich 
Union Indemnity was concerned. Need- 
less to say, Mr. Jackson will uphold 
with determination the prestige of the 
company along conservative principles 
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which the Norwich Union companies 
have maintained for the past 150 years. 


His Busy Career 

A native of Bar Harbor, Maine, Mr. 
Jackson was graduated from  Dart- 
mouth College in 1910. A year as a 
newspaper editor followed, one of his 
experiences being an interview with 
Jack Johnson, the famous negro prize- 
fighter, who flew into a little Vermont 
town one day in a high-powered racer. 

Mr. Jackson made his entree into in- 
surance with the American Fidelity the 
following year, serving successively 
with the New’ England Casualty, 
Zurich and Hartford Accident & In- 
demnity. In 1917 he trained at Platts- 
burg, became a first lieutenant of in- 
fantry and served overseas for two 
years with the A. E. F. in the Rain- 
bow Division. 

In 1921 he rejoined the Hartford Ac- 
cident & Indemnity and a year later 
became the superintendent of the claim 
department of the Norwich Union In- 
demnity, Mr. Jackson advanced rapidly 
to the offices of assistant secretary and 
vice-president which position he held 
up to the time the Phoenix Indemnity 
separated from the Norwich Union In- 
demnity. One of his close associates 
said: “H. P. Jackson has the esteem of 
the entire field force and is in close 
touch with their problems and field con- 
ditions. | regard him as highly pro- 
ficient in all lines of casualty.” 


Other Officers of the Company 

Associated with President Jackson 
will be H. L. Callanan, new vice-presi- 
dent and treasurer, who has had a long 
experience in accounting, auditing and 
statistical work with the American 
Bonding, Fidelity & Deposit and the 
Hartford Accident & Indemnity before 
joining the Norwich Union Indemnity. 
I’, P. Stanley is also a vice-president and 
will continue in his capacity as head of 
the agency department; H. L. Kidder 
was re-elected secretary of the company 
and will continue in charge of under- 
writing. Mr. Kidder has had more than 
14 years of experience in insurance work 
and was assistant secretary of the U. S. 
Casualty for some time. C. A. Barkie, 
formerly superintendent of the accident 
and health department, is the new assist- 
ant secretary and will still supervise the 
accident and health department; P. H. 
Guilfoil, formerly in charge of the claim 
department, was also promoted to be 
assistant secretary having supervision 
over the claim work. 


The New Board of Directors 
At the recent stockholders’ meeting 
of the company several changes were 
made in the board of directors which is 
now constituted as follows: Joseph An- 


drews, vice-president, Bank of New 
York and Trust Company; Henry D. 
Cooper, New York; George F. Crane, 


trustee of the Trinity Corporation; Hart 
Darlington, manager, Norwich Union 
Fire; H. L. Griggs, director, Bank of 
New York and Trust Company; Sam- 
uel T. Hubbard, Hubbard Bros. & Co.; 
Clifford P. Hunt, vice-president, Chemi- 
cal National Bank; H. P. Jackson, presi- 
dent and general manager of the com- 
pany; H. S. Robinson, director, Nor- 
wich Union Fire ; Archibald G. 
Thacher, Barry, Wainwright, Thacher & 
Symmers, attorney at law; Colonel H. 
H. Treadwell, Tiffany & Co.; J. F. Van 
Riper, branch secretary, Norwich Union 
Fire, and J. H. F. Walter, director of 
the Norwich Union Fire. 


NEW SURETY SUPERINTENDENT 

R. C. Feldsmith has been appointed 
agency superintendent of the Contin- 
ental Casualty in charge of the devel- 
opment of surety business. Mr. Feld- 
smith was previous connected with 
the Fidelity & Casualty as district man- 
ager of offices at both Flint and Grand 
Rapids, Michigan. 

His appointment indicates a step to- 
ward the more aggressive development 
of surety business by the company, as 
Mr. Feldsmith will spend his entire 
time in facilitating the growth and ex- 
pansion of this class of business. 
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Burglary Rates Raised 
In Many Centers 


THOSE IN N. Y. HIGHER BY 15% 
Delaware, Which Sade Crooks, Gets 
33 1/3% Reduction; Palm Beach Has 
82% Increase 


Some cities are happy this week and 
result of the new 
schedule of residence burglary and theft 
and personal hold-up insurance rates re- 
leased by the National Bureau of Cas- 
ualty and Surety Underwriters. Dela- 
ware may thank its whipping post and 
Connecticut its rigid enforcement of 
strict laws for reductions in these states. 
New Canaan, Greenwich, Stamford and 
Darien, Connecticut, get reductions of 
45 per cent. while in Wilmington, Dela- 
ware the rates are lowered about 33 1/3 
per cent. Palm Beach and other sections 
of Florida, on the other. hand, show an 
increase of 82 per cent. affecting the 
counties of Broward, Dale, Duval, Hills- 
borough, Palm Beach and Pinellas. This 
is the greatest increase. ; 
Rates in the Bronx and Kings in 
Greater New York have been jumped 
15 per cent., no change being made in the 
present rates for Queens or Staten Isl- 
and. The National Bureau points out 
that this increase is not to be taken as 
any reflection upon the present police 
administration. The new rates are based 
upon a scientific study of the experience 
of insurance companies over a period of 
approximately three years, which period 
ended with the close of 1925. It is de- 
clared that when an improvement in ex- 
perience is noted, the companies will take 
steps to make rates conform to the newer 
and better conditions. This statement 
may be made confidently because it is a 
policy of the National Bureau to compile 
the experience of its companies period- 
ically and to reflect the indications of the 


others are not as a 





E. H. CADY PROMOTED 

Now Assistant Secretary of Travelers 

in Charge of Compensation- Liability 
Underwriting 


Ernest H. Cady was promoted this 
week to assistant secretary of the com- 


pensation and liability department of 
the Travelers, having formerly been 
superintendent of the pay roll audit 


division. Mr. Cady is a graduate of 
Sheffield Scientific School of Yale 
University and comes from one of Hart- 
ford’s finest families. Both his father 
and grandfather had been lieutenant- 
governors of Connecticut and he has 
served as police commissioner of 
Hartford for five years. 

Mr. Cady was first connected with 
Pratt & Cady Company in 1895 but left 
to organize the Hartford Foundry Co. 
He sold his interest in that project in 
1905 to come with the Travelers and 
assist in the establishment of a pay roll 
audit division. Mr. Cady’s entire career 
with the company has been with the 
pay roll audit division, which has grown 
to the point where its number of em- 
ployees is almost 275, of whom 150 are 
expert auditors located in offices from 
coast to coast. 


JOINS FIDELITY & DEPOSIT 

W. J. Meskill has been appointed as- 
sistant manager at Omaha for the Fi- 
delity & Deposit to fill the vacancy 
caused by the resignation of Stephen P. 
Armstrong. Mr. Meskill hails from St. 
Louis and a few days prior to his de- 
parture for Omaha the St. Louis surety 
men gave a dinner in his honor. He has 
had several years of bonding experience. 


For Albany, the capital of New York 
State, the increase is 20 per cent. Other 
rates increased were: Atlanta, 25 per 
cent.; Des Moines, Iowa, 50 per cent.; 
all counties in Missouri, except Jackson, 
St. Louis and St. Louis City, 50 per cent. ; 
all counties in Tennessee, except Shelby, 
and Davidson, 50 per cent.; Salt Lake 


A $500,000 Premium Office 


(Continued from Puge 3) 


blockading the street at noon, Lefcourt 
began creating an entirely new section 
of the city devoted to the industry, and 
allied industries, putting up about a 
dozen buildings. He now proposes to 
gather the men’s and boys’ clothing fac- 
tories scattered between Spring and 
Eighteenth Streets into a district of 
their own on Seventh Avenue between 
22nd and 26th Streets, and will prob- 
ably spend about $25,000,000in the 
project, relocating the shops of about 
1,500 manufacturers. 

Elmer G. Leterman has been closely 
associated with Mr. Lefcourt for years. 
About three years ago, at the age of 
twenty-tive, he decided to go into the 
insurance business and at the time Mr. 
Lefcourt was his host at a dinner in 
Murray’s restaurant attended by some 
of the most prominent people in the city 
through whom he was given a consider- 
able amount of life insurance business 
and was considerably advertised also 
aS an insurance man. Among those 
present were C. Stanley Mitchell, presi- 
dent of the Central Mercantile Associa- 
tion and president of the Central Mer- 
cantile Bank; Fred Rossman, 


i € vice- 
president of the lifth National Bank; 
Joseph Hannon, deputy fire commis- 


sioner, and Win Sheehan of the Fox 
Film Corporation. 

He had experience with both Reuben 
Samuels & Co. and Arthur H. Stebbins 
& Co., and was vice-president of the 
Stebbins office when he decided to go 
into business with Alpert N. Gates. 





Captain Cecil Boycott, plate glass 
underwriter in the Commercial Casualty 
and crack polo player in the Essex 
Troop, National Guard of New Jersey, 
distinguished himself in a recent game 
with the 01st 


Mr. Gates had been an insurance man 
for twenty years. Starting with Crum 
& Forster, then becoming manager for 
Frank B. Hall & Co., he went into busi- 
ness for himself under the name of 
Gates & Hebberd. 

He is the inside man in the office 
and Mr. Leterman is the outside man. 
Both of them get down to work at 8 
o'clock in the morning. 

One of Mr. Leterman’s best achieve- 
ments was to write $500,000 in one 


week on modified life, his clients 
including two judges, an honorary 
police inspector, county sneriff, man- 


ager of a department store, a credit 
manager, a football star and a clothing 
manufacturer. 

Mr. Leterman is a son of J. J. Leter- 
man, a Norfolk general agent. His 
brother, Jack Leterman, Jr., is also con- 
nected with J. J. Leterman & Son of 
Norfolk. 

In addition to handling all the Lef- 
court business, Leterman & Gates, Inc., 
have numerous other clients, including 
several chains of stores and Jerome H. 
Remick & Co., the well-known song 
publishers. Frequently Mr. Leterman 
goes out selling business without a 
rate book. He does not talk much in 
selling insurance, believing that too 
many agents talk themselves into a 
place—and then out. 

The Leterman & Gates, Inc., offices 
are among the most attractive in the 


city. They are at Broadway and 37th 
Street. 








WRITES BIG CONTRACT BOND 
The Adair Realty and Trust Co., 
agents for the Globe Indemnity in At- 
lanta, hold the company’s record for 
the largest contract bond covering a 


*s y va : aEE URE: Cavalry of Brooklyn, building. It insures the erection of a 
resulting statistical information in the City, Utah, 17% per cent. Toledo, Ohio, N. Y. The score was 15-13 of which  16-story office building on a contract 
rates for insurance. has earned a reduction of 17% per cent. Captain Boycott tallied three goals. amounting to $1,760,000. 
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Established 1869 





Accident, 





Collision. 
Burgiary. 






tractors’ Liability, Credit. 


Electrical Machinery Breakage, 
tor Liability, Elevator 






Breakage. 





Fly-wheel Breakage. 


General Liability, Golf 


Health, ‘Hold-Up. 
Landlords’ Liability, Larceny. 


Manufacturers’ Liability, 
bility. 


Plate Glass, Public Liability. 
Salary, Steam Boiler. 










age, Theatre, Theft. 
Use and Occupancy. 
Workmen’s Compensation. 
Workmen's Collective. 
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Automobile Liability, Auto- 


mobile Property Damage, Automobile 


Contractors’ Contingent Liability, Con- 


Eleva- 
Property 
Damage, Employers’ Liability, Engine 


and Game, 


Group Accident and Sickness. 


Marine Lia- 


Teams Liability, Teams Property Dam- 
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P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London 
D. R. Forgan, Vice Chairman, National Bank of Republic 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents 
W. C. Potter, President, Guaranty Trust Company of New York 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents 





Like a Town Crier 


In these days of brisk competition an agent cannot render inferior or 
indifferent service and long survive. 


If he does he might just as well advertise it, because insurance is a busi- 
ness in which the public can’t be fooled for long. 


When an assured has been shabbily treated, insurancewise, he emulates 
an old time “town crier’—he tells everybody with whom he comes in 


That’s why representing the “London” means agency building. A 
“London” assured simply can’t be shabbily treated. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


HEAD OFFICE: 
55 Fifth Ave., New York 


UNITED STATES BOARD 
F, W. LAWSON—Chairman 






DONEPOUPO MONE DOAVSAVG) | 


United States Manager 


PUPYEOBO 


C. M. BERGER 


New York 
Chicago 
Minneapolis 
New York 
Chicago 
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“IF YOU WOULD WIN A 
MAN TO YOUR CAUSE— 
first convince him that you are 
his true friend. Therein is a 
drop of honey which catches his 
heart, which, say what you will, 
is the greatest highroad to his 
reason.” 
—A, LINCOLN 


The Highroad to Reason 


In certain lines of business, there may occasionally be room for “‘high- 
pressure” salesmanship. But seldom in insurance. 


Few insurance-buyers are temperamentally equipped to appreciate 
thumbscrew selling methods; still fewer insurance-salesmen are qualified 
to apply them successfully. 


The more an insurance prospect seems to enjoy an argument, the less his 
probable pleasure at finding himself on the losing side; the more promises 
he requires before he is “‘sold,” the less his subsequent gratitude at either 
disillusionment or fulfilment; the more energy consumed in warming his 
insurance-interest, the cooler his enthusiasm at renewal time. 


More insurance will be sold—and more permanently sold—when more 
agents can imbue their salesmanship with a recognizable friendliness and 
sincerity of interest; when they can practice the truth that quiet convic- 
tion avails more than bombast, that guarantees are worth more than 
guesses, that performance counts more than do promises. 


The Travelers agent is not handicapped in placing insurance, nor in mak- 
ing it adequate in amount and permanent in standing. He finds it 
comparatively easy to make his prospects his friends. For behind his own 
individuality, there is a Company background that justifies his convic- 
tions, attests his sincerity, and guarantees his service—the personality 
of a neighborly, friendly Company— 


The largest multiple-line insurance 
organization in the world 


T H E T RAVE LE R S 





Tue Travecers InsurANCE ComPpANY Tue Travecers Inpemniry Company Tue Travecers Fire INsurance COMPANY 
LIFE L. F. BUTLER, PRESIDENT : FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 


LIABILITY HEALTH AUTOMOBILE STEAM BOILER COMPENSATION GROUP BURGLARY PLATE GLASS AIRCRAFT MACHINERY INLAND MARINE 
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shows a vast accumulation of physical 
wealth. Insurance on such property should 
be of that character which will meet the re- 
quirements of a conflagration as readily as of 
a single fire. 

Policies bearing the Red Royal Shield are 
recognized as embodying those features of 
organization and financial responsibility that 
inake for absolute indemnity. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
CHICAGO, ILL. 


ATLANTA, GA. 
Elwin W. Law, Manager 


Milton Dargan, Manager 
SAN FRANCISCO, CAL 


NEW YORK BOSTON, MASS. 
Frederick B. Kellam, Manager Field & Cowles, Managers Rolla. V. Watt, Manager - 























